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Force Feed Oilers Standardized for Stock 


HE “Genuine Detroit” Force Feed Oiler, Model JTS, 

has been so designed that it is universally adaptable 
to all types of steam engines, gas engines, pumps, air com- 
pressors, etc. 


Manufactured in 1, 2, 3 and 4 feed sizes, with shaft extend- 
ing through the oiler permitting it to be driven from either 
end and furnished complete with the necessary connections 
for easy and substantial installation. 


IN ADDITION TO BEING SUPERIOR IN APPEAR- 
"ANCE AND FINISH THIS NEW AND BETTER 

FORCE FEED OILER EMBODIES NUMEROUS 
OTHER DISTINCTIVE FEATURES. Let us tell you 
about them. Write for Catalog No. 100 and prices. 


OR small steam engines and pumps where a correspondingly small 
sized oiler is desired we offer the Model LS. 


This oiler is manufactured in one-feed, one quart capacity only and like 
the Model JTS finished in lustrous black enamel, furnished complete with 
all necessary fittings for installing. 


THESE OILERS ARE, BECAUSE OF THEIR SUPERIOR FEA- 
TURES, READILY SOLD AND CARRY A HIGHLY SATISFAC- 
Rg tf PROFIT TO JOBBERS AND DEALERS IN MILL SUP- 
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Design 
Material 
Workmanship 
Finish 
Reputation 
Service 


Sell 
Themselves 


SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 
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OUR GREETINGS TO ALL 

The holiday season is fast approaching, and al- 
ready there is plenty of evidence that it will reflect 
the general prosperity in this country. According 
to reliable economic authorities, the tangible factors 
in the business world favor the continuance of a 
high volume of production and trade. There is a 
volume of construction work waiting to be done suf- 
ficient to keep the building trades busy for many 
months. We have but a small reserve stock of 
goods, and a great population waiting to be con- 
tinuously supplied. The railroads are functioning 
more efficiently than they have for years. Our for- 
eign trade is growing. The credit situation is very 
favorable. According to Secretary of Agriculture 
Wallace the value of the principal crops this year 
is upwards of two billion dollars greater than last 
year. In short, there is nothing to indicate any 
sudden depression of values or falling off of con- 
sumption demands. 

One of the largest financial institutions in the 
United States, in its latest review of business con- 
ditions, states that “there will continue to be profits 
in business for the individuals who know how to 


do business in the best way.” This same authority 
warns that pessimistic views will affect business to 
the extent that they discourage enterprise. 

Mill supply manufacturers and dealers have every 
reason for being optimistic at this time, and they 
may well take joy in the fact that business has con- 
tinued good throughout the year and gives every 
promise of being good in the months to come. 

Believing that the soundness of American indus- 
try warrants a feeling of genuine satisfaction, MILL 
SUPPLIES takes more than ordinary pleasure at this 
time in extending to its readers its heartiest greet- 
ings, and wishes for each and every mill supply 
man a truly Merry Christmas and a Happy New 
Year, with a full share of the season’s blessings. 


ALLIED DEBTS AND REPARATIONS 

As every taxpayer in this country is financially 
interested in the payment of the billions of dollars 
our friends across the water borrowed from us dur- 
ing the great war, the natural supposition is that 
everyone thoroughly understands the proposition. 
To hear some of our prominent people discuss the 
matter, however, one has every reason to doubt 
their knowing anything about the nature of the 
contract, or how the borrowed money was spent. In 
the first place, while the borrowers were desperately 
in need of money, Uncle Sam did not Shylock them, 
but gave up his money generously, at a low rate of 
interest, on long time, and with no other collateral 
than the pledged word of governments to repay. 
Debts of honor, in other words. 

That the agreements as to payment were rather 
loosely drawn is well evidenced by the fact that our 
principal creditors, Great Britain alone excepted, 
have paid nothing on account, not even the interest. 
Instead of taxing their nationals to pay this interest, 
our thrifty war-time friends have preferred to have 
Uncle Sam tax his people some four hundred mil- 
lions of dollars annually to pay the interest on the 
bonds issued for these foreign loans. It should be 
remembered by the American philanthropists who 
declare it was our war, and that the notes given in 
payment should be cancelled, that not all the money 
was spent on food, transportation and war supplies. 
Some of it was used to protect the market price of 
the franc, the lire and the pound sterling; some 
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went into machinery, factory buildings and various 
permanent improvements, good roads, and to pay 
pressing pre-war debts and the interest thereon. 

Now France tells us that she will not permit us 
to have anything to say regarding her management 
of affairs in Germany, unless we link the payment 
of reparations by Germany with the payment of 
their debts to us and to Great Britain. In other 
words, France repudiates her debt to us unless she 
can collect the money from Germany. If we will 
knock off a billion or two of dollars from French 
account, she is willing to pass the amount along to 
Germany in the way of a reduction of the amount 
demanded by France and Belgium in reparations. 
The generosity of this method would be amusing 
were it not so alarming. The attitude of France in 
regard to this debt would be all right had she bor- 
rowed the money with the understanding that she 
would some day pay if she could get it out of Ger- 
many, but she did not. She just borrowed it, promis- 
ing to pay. 

Mrs. Carrie Chapman Catt thinks the United 
States ought to go across the water, pacify Europe 
and fix up their financial affairs. William Randolph 
Hearst and some of his brilliant hired men have 
somewhat the same idea, but tarry by the roadside 
in Russia, having discovered that in that country is 
peace and plenty, with a government that is kindly 
and progressive—one that we ought to recognize 
and aid. William has a lot of money and scores of 
newspapers and magazines that are telling a lot of 
things that are not so. He is the apostle of unrest 
and opposition to the government, and unfortunately 
some people listen to his stories, and believe them. 
In the next congress days and weeks will be wasted 
by politicians who have been abroad this summer, 
in telling how the United States can settle Europe’s 
quarrels. In the meantime needed legislation will 
drag, and in the last few days congress will pass 
the least important measures without giving them 
much of any consideration. A gloomy view of the 
activities of our national lawmakers? Sure, and 
time will prove the correctness of the prediction. 
What we need is a reduction of national expenses 
and a consequent lessening of tax burdens, the pass- 
ing of a law to prevent the further issue of tax 
exempt securities—municipal, state and national— 
and the return to active life of a few thousand office- 
holders. Wouldn’t that be just perfectly fine? 


AN EXCELLENT DECISION 

The decision regarding next year’s conventions 
should be a cause for rejoicing among mill supply 
manufacturers and distributors, not only because of 
the selection of Cleveland as the scene of the gather- 
ing, but also because of the fact that once again the 
three mill supply associations will meet in the same 
place at the same time. 

Cleveland offers many distinct advantages for a 
mill supply convention. Its railroad facilities make 
it easily accessible. It is well supplied with excellent 
hotel accommodations. Its diversified industries in- 
clude an exceptionally large number of manufactur- 


ing establishments whose policy is to distribute 
through the mill supply dealer. Last, but not least, it 
can boast of a large number of progressive supply 
houses, whose executives have given unstinted sup- 
port to association upbuilding. 

The attendance last year at Cincinnati proved the 
value of holding a triple convention in some central 
city. There is no good reason why the attendance at 
Cleveland should not be just as large, if not larger. 
It isn’t too early to begin to talk up the convention. 
On to Cleveland. 

The program committee might very well make 
“Better Merchandising Through the Mill Supply 
Dealer” the general theme of next year’s convention, 
working out in detail at the various meetings meth- 
ods for encouraging manufacturers to sell a larger 
percentage of their products through the dealer, as 
well as ways and means of improving the merchan- 
dising methods of the dealers, and of getting better 
support for those manufacturers who do cooperate 
to the fullest extent with the dealer. 


BACK UP SECRETARY MELLON 

The politicians are already lining up for a big 
battle against Secretary of Treasury Mellon’s recom- 
mendations for sweeping reductions in income taxes. 
They are still plugging hard for the soldiers’ bonus, 
willing to sacrifice business prosperity and all else 
in the hope of attracting the votes of the soldiers. 
They will probably be successful in their efforts, 
unless united opposition is displayed by the business 
men of this country, who understand what higher 
tax burdens will mean, and how foolish it is to pass 
out a few hundred dollars apiece to the veterans and 
then take it away from them shortly afterwards and 
tax them still more through unemployment. 

We believe that Secretary Mellon’s recommenda- 
tions will affect the mill supply business of this 
country so favorably that every effort should be put 
forth by mill supply men to see that congress does 
not override them. The proposed reduction in sur- 
tax rates will mean that millions of dollars will be 
returned to productive industries, which will mean 
that business will be permitted to develop. Not only 
will it benefit general business by lowering the pres- 
sure on taxpayers to reduce their taxable income, 
but it will benefit every citizen through the lowering 
of the normal income rates. 

It is extremely interesting to note that the 
Chicago Tribune, which has been notably persistent 
in supporting the soldiers’ bonus legislation, edi- 
torially proclaimed Secretary Mellon’s proposal as 
marking “the high point in a career of financial 
administration which must give him a permanent 
place in the history and admiration of this country,” 
and furthermore asserted that “the fact that the 
proposal is a direct development of his administra- 
tion of the treasury department reflects nothing less 
than genius.” Yet Mr. Mellon, admittedly a busi- 
ness genius, declares that his proposed reductions 
are only possible if the government keeps within 
the program of expenditure which the bureau of the 
budget has laid down at the direction of the pres- 
ident. He furthermore asserts that “a soldiers’ 
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bonus would postpone tax reduction, not for one but 
for many years to come.” 

The tax burden of the American people is now 
three and a half times as high as it was ten years 
ago, according to statistics compiled by the national 
industrial conference board. The report shows that 
the country paid in taxes last year a total of 
$7,061,000,000, compared with $2,194,000,000 in 
1913 and $1,382,000,000 in 1903. In terms of the 
individual income, the total tax bill last year was 
$64.63 per capita, compared with $17.07 per capita 
in 1913. 

Such a situation cannot continue with any pros- 
pect of continuing prosperity, but it will continue if 
business men sit idly by and let a lot of prattling 
politicians spend somebody else’s money. Only a 
presidential veto saved the situation last year, and 
while there is every reason to believe that President 
Coolidge will do the courageous act in a similar 
instance, it is up to the business interests of this 
country to see to it that American business gets a 
fair deal in the final legislative showdown. 


TRIUMPH OF GOOD JUDGMENT 

The mill supply industry is entering the closing 
weeks of a year that has been on the whole a favor- 
able one for both manufacturers and dealers. With 
the approach of the inventory season, stocks, both 
in manufacturers’ and dealers’ warehouses, are for 
the most part in a condition that will obviate the 
necessity for extreme worry that has marked the 
stock taking of the days of both the runaway market 
and the depression. The apprehension that some 
felt at the beginning of the year that the return of 
prosperous times might be but short lived, and that 
beyond the first half of the year the business out- 
look was a matter of conjecture, has very happily 
been dispelled. There is indeed much to be thankful 
for in the mill supply world. 

Within the past fortnight some manufacturers’ 
representatives, in an informal discussion of condi- 
tions among their dealers, bemoaned the fact that 
they were not having much success in getting deal- 
ers to stock up very heavily. Yet the sales 
managers’ reports showed that the factory business 
for the year had been exceptionally steady, and the 
executives were well pleased with the existing 
conditions. 

It would appear that some of these salesmen have 
the wrong point of view in their work. The ulti- 
mate object of the factory representatives should be 
to see that their customers move the goods on hand 
into the industries that are the ultimate consumers, 
and that every effort is bent to see that the goods are 
kept moving. Under the existing business condi- 
tions of the past year, it appears to have been a far 
saner policy to see that dealers, while they did not 
understock at any time, were much better off to buy 
for immediate needs, or for periods of say three 
months ahead, than to load up with stocks far 
beyond the probable requirements. 

Eleven months ago we predicted “a year of good 
business for all who face the facts, exert their best 


efforts in the race for business, and keep within the 
bounds of good judgment in reaching the goal.” 
The prediction has proved well founded, and the 
“good judgment” of the mill supply field has 
emerged triumphant. 


WHAT IS BUSINESS? 

The mere conversion of raw material into finished 
products is not business. Business never has been 
and never will be a game of solitaire. Given a 
product, or an idea of a product and the raw ma- 
terials from which to manufacture it, the basis of a 
business is established but only the basis. 

For unless that which is made is sold and sold at 
a profit, the principal product can only be self- 
delusion and red ink figures on the balance sheet. 

It takes salesmen to sell goods and buyers to buy 
them. If it takes two parties to enter into a valid 
contract we must bear in mind that it takes many 
buyers to make a manufacturer, and buyers are 
made, not born. 

In 1919 and 1920 we found ourselves face to face 
with a situation that perhaps has proved the great- 
est curse that has ever wreaked its vengeance on 
American business. We found an abnormal condi- 
tion existing where the buyer was running around 
wildly in search of a seller. A purchase was an 
achievement. The end of a perfect day was the 
number of orders placed, not the number of sales 
made. 

But abnormal conditions, like other abnormalities, 
are short-lived. They seldom celebrate many birth- 
days, as reference to our business cycles will prove. 

In 1919 and 1920 production was the problem; 
sales were incidental. In 1921 we had a sharp re- 
version to normal and found that the buyers were 
quicker to discover themselves than the sellers. But 
they are fast discovering their position. 

We are now back to the situation where sales, the 
disposal of output, occupies the principal position, 
and with production absolutely dependent on the 
sales. Sales depend on the receptiveness of the 
buyer, which is dependent largely upon the intelli- 
gently directed effort of the seller. 

The standing question paramount in business to- 
day, and likely to endure for many years more as it 
has for many ages past, is not “What can I make?” 
but “What can I sell?” 

The ears of American business have been deafened 
to the appeal for intelligent, consistent, constructive 
selling by the whir of the wheels of production. 
Labor turnover has been given a front seat, and the 
distributive force the straps. 

We have thousands of factories systematized to 
produce as many thousands of products at a profit. 
We have rates established; working conditions im- 
proved and our result has been increased production. 

Now, we need systematized selling; constructive 
advertising. The goods must be moved and kept 
moving. Efficient production and efficient selling are 
Siamese twins; one cannot long survive without the 
other. 

Normal business and healthy growth means a 
balanced ration. Efficient, economical production; 
energetic, intelligent selling. Business is a train of 
gears, the gears of production, sales and advertising 
must be in perfect mesh. Failing in this we will 
read the story of our failure to learn the game of 
business in our own ledgers.—The Dodge Idea. 
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Unique Display Room of Toronto Supply House 


Cyclorama Formerly Utilized to Display Historic Paintings Is 
Now Used to Exhibit Products of Industry in Artistic Fashion 


In these days when American mill supply houses are 
beginning to exert greater efforts in making their show- 
rooms more attractive, and when a movement is under 
way to enlist the aid of American business men in inject- 
ing more art into industry, it is interesting to note that 
in Toronto, Canada, is a mill supply house which can 


SKETCH OF INTERIOR VIEW OF CYCLORAMA 


claim an artistic background. H. W. Petrie, Limited, is 
the house in question, and the basis of the claim is in the 
fact that its display rooms on Front street West are 
located in a very unique building, known as the Cyclo- 
rama, which was originally used to exhibit historic 
paintings. It is next door to the Petrie store. 
“Cyclorama,” ac- 


Brantford, Ontario, by the late H. W. Petrie, who was 
born in Andover, Mass., in 1854, and who died May 31, 
1923. The founder of the business, viewing the greater 
advantages of a larger center as a decided asset, moved 
to Toronto in 1890 and erected the building which is 
today occupied by the supply department of the company. 
Mr. Petrie’s judgment proved well founded, and business 
increased until further space was required. It was then 
that the Cyclorama was acquired. 

The addition of this splendid showroom proved a valu- 
able advertising aid, and the business continued to grow. 
In 1917, further space was required and the company 
purchased a plant at the corner of Bathurst and Niagara 
streets, covering approximately four acres, formerly 
used by the Canadian Shipbuilding Company. In this 
plant is stored the machinery, the Cyclorama building 
being reserved for display purposes. 

H. W. Petrie, Limited, deals in new and used iron and 
woodworking tools, contractors’ equipment, motors, 
engines, boilers, steam goods, transmission equipment 
and general mill supplies. It operates its own machine 
shop, in which all used tools are examined, repaired or 
overhauled before selling. At the present time, the com- 
pany has about 1200 machines of various kinds in stock, 
as well as a complete supply stock. Its salesmen cover 
the entire Province of Ontario, each salesman having a 
specific territory to cover. A mailing list of 10,000 
names main- 


cording to Web- 
ster, means “a 
pictorial view 
which is extended 
circularly, so thai 
the spectator is 
surrounded as_ if 
by things in 
nature. The real- 
istic effect is 
increased by put- 
ting, in the space 
between spec- 
tator and the pic- 
ture, things 
adapted to the 
scene represented, 
and in some places 
only parts of these 
objects, their com- 
pletion being car- 


tained and used in 
connection with an 
addressograph ma- 
chine, and the 
company at  fre- 
quent __ intervals 
sends out stock 
lists and circulars 
advertising various 
articles. Among 
the lines repre- 
sented are many of 
the leading Amer- 
ican mill supply 
manufacturers and 
machine tool build- 
ers. In addition to 
these lines, the 
company stocks 
many English and 
Canadian products. 


ried out. picto- 
rially.”’ 

The. Petrie 
building was built with the idea of affording just such a 
view. Hence, its name. In its earlier vears the circular 
walls of the building were bedecked with works of art, 
and admiring visitors could stand in the center of the 
exhibition hall and feast to their hearts’ content. Years 
ago, however, the company which operated the Cyclo- 
rama went out of business, and it remained for a mill 
supply man to see the value of adapting such an artistic 
product to the needs of his business. 

The firm of H. W. Petrie, Limited, was established in 


UNUSUAL DISPLAY HOUSI 


The officers of 


= OF H. W. PETRIE, LIMITED the company are: 


President, Harry 
W. Petrie; vice-president and general manager, 
Thomas A. Kilgour; secretary and treasurer, B. D. 
Rohold; manager of the supply department, T. H. ©. 
Alison. 

The accompanying illustration shows that the Petrie 
organization takes complete advantage of its unusual 
building to advertise its lines. The location, next to the 
Union Station, is of great value. The building on the 
corner between the Union Station and the cyclorama 
houses the general supply end of the business. 
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Next Convention City 


Triple Meeting of Southern, National and American Associations 
Hull Be Held on Monday, Tuesday and Wednesday, May 19, 20 and 21 


Cleveland has been selected as the place for the 1924 
mill supply conventions, which, like last year’s Cincinnati 
gathering, will be a triple get-together of the Southern 
Supply and Machinery Dealers’ Association, the National 
Supply and Machinery Dealers’ Association and the 
American Supply and Machinery Manufacturers’ Asso- 
ciation. The dates decided upon are Monday, Tuesday, 
and Wednesday, May 19, 20 and 21. 

The decision was reached at an executive committee 
meeting at Atlanta, Ga., November 17th, attended by 
Alvin M. Smith, secretary-treasurer of the Southern 
association; Joseph M. Hottel, president, and N. A. 
Gladding and H. E. Dickerman, past presidents, of the 
American association; and F. D. Mitchel, secretary- 
treasurer of the latter association and also representing 
T. James Fernley, advisory secretary-treasurer of the 
National association. 

It will not be Cleveland’s first opportunity to play 
host to mill supply men, for the city is the birthplace 
of the National Supply and Machinery Dealers’ Asso- 
ciation, whose first convention was held there in 1905. 
The triple convention of 1918 was also held in Cleveland, 
and it will be recalled that it was the occasion for a great 
patriotic gathering of mill supply men for the purpose 


of working out a line of procedure that would best aid 
the government in winning the war. Unselfish patriotism 
was the keynote of all meetings. The attendance at that 
convention was 650. In spite of the fact that due con- 
sideration was given to the demands of war time, the 
entertainment of guests was on a high scale of hospi- 
tality. 

The record breaking attendance at last year’s Cincin- 
nati convention and the general success of that gather- 
ing called forth genuine praise from members of all 
three associations, and it was generally believed that, if 
another central location could be decided upon for the 
1924 event, the Southern association would look with 
favor on a continuance of the triple convention idea. The 
location of Cleveland is admirably suited for the triple 
meeting, and there is every reason to believe that the 
attendance next May will set a new record. 

The Cleveland Hotel has been selected as headquarters 
for the convention. Efforts will be made to induce the 
National Pipe and Supplies Association to meet either 
directly before or directly after the mill supply associa- 
tions. It will be recalled that last year’s pipe and sup- 
plies convention was held on the two days preceding the 
opening of the mill supply convention. 


Adopt Group Meeting Plan 


American Supply and Machinery Manufacturers Association's Innovation 


The American Supply and Machinery Manufacturers’ 
Association is completing arrangements for a new group 
service to be instituted at the next mill supply conven- 
tions. The membership is to be divided into six groups, 
each containing manufacturers whose products are 
closely related in the problem of distribution. The plan 
proposes to have each group meet with the dealers 
interested in the products of the group during the 
convention period. The association secretary, F. D. 
Mitchell, has issued the following statement in con- 
nection with the change of policy: 

“The American Supply and Machinery Manufacturers’ 
Association was organized in 1905 for a dual purpose. 
It faced at that time more unfair trade practices, and 
dissension between buyer and seller, than obtained in 
other industries, and the first purpose of the organiza- 
tion was a preventive one—to smother the sparks of 
dissension and bad practices before they burst into flame; 
to bring buyers and sellers together, not for trade pur- 
poses solely but so that each should be better acquainted 
with the other and have more sympathetic understanding 
of his problems. 

“The second purpose of the association was to bring 
together the buyer and the seller for the extension of 
trade and the sale of meritorious goods in preference to 
those having lesser merit. 

“The year 1923 has witnessed a material strengthen- 
ing of the machinery of the association to accomplish 
these two purposes. Its first effort, in which it was 
eminently successful, was to increase its financial 
resources. It then took up the question of relationship 
of the manufacturers as a whole with the dealers as a 
whole, and created a specific method whereby differences 


might be prevented or adjusted. Whereas the very 
existence of an organization of manufacturers was in 
itself a preventive to unfair practices, and for eighteen 
years each party at interest recognized that fair play 
could readily be established, it was thought best to create 
an arbitration committee to adjust any differences that 
may arise. A manufacturer has a different viewpoint 
from the man who trades in his goods, and it is only 
natural that the buyer should ask for every obtainable 
concession, some of which may seem fair to him but 
which on the other hand may appear unfair to the 
manufacturer. 

“In our industry we feel certain that neither the 
manufacturer nor the dealers as a whole have any other 
thought than to deal fairly and squarely with each other, 
but there are of course exceptions and the machinery 
which has been strengthened this year is to take care 
of them. 

“The second purpose of the association, that of bring- 
ing buyer and seller together has been taken care of in 
the past by staging yearly one or two meetings between 
them so that they may become acquainted, and through 
this acquaintanceship cement more closely their business 
relationship and extend the volume as well as the 
territorial extent of sales. 

“In connection with these conventions there have been 
adopted some educational features covering the sales 
end of the manufacturer’s business and the buying end 
of the dealer’s. 

“As the term, mill supplies, covers thousands of 
different products, there are few questions of distribu- 
tion and sale that are common to all, and the association 
after giving this matter extended thought has this year 
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Ball and Socket Iron Drop Hangers 


— 


Strong — economical 
easy to erect — perma- 
nent alignment. 


Dodge Ring Oiling Bearing New York — Chicago 


ga 


Guaranteed by Dodge 
quality—recognized for 
over forty years. 


A quality line attracts 
guality trade— 


No matter what the conditions of service may be you can recommend 
the Dodge Ball and Socket Hanger as having all of the features of great 
strength, ease of erection, alignment and economy of power necessary 
to meet the most exacting requirements. 


Many years of successful performance—all of the prestige that has 
made Dodge the recognized leader in the power transmission field will 


help to establish your store as the headquarters of quality products when 
you stock the Dodge line. 


Interchangeability of bearings and frames reduces your stock invest- 
ment—Dodge service through fourteen branch warehouses and immense 
factory stocks backs your offer of prompt shipment to your trade. 


Connect with a leader—write for proposition. 


DODGE MANUFACTURING CORPORATION 
General Offices: Mishawaka, Indiana. Works: Mishawaka, Indiana and Oneida, N. Y. 


Philadelphia Boston Pittsburgh 


Cincinnati Atlanta 
st. Louis Minneapolis Seattle 


San Francisco Newark Houston 
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The Dodge Standard Split Iron Pulley 


With Interchangeable Split Bushings 


This label 
your 
These Features 
of quality 
Help Sales and service 
1. Perfectly 
balanced. 


2. Rim, turcmed, 
ground and pol- 
ished to assure 
permanent —run- 
ning truth. 


3. Rim split by frac- 
ture, when drawn 
together gives ef- 
fect of solid rim. 


4. Interchange- 


Quick Turnover is the Big Reason 


one ae Why You Should Stock This Pulley 


within its range. 


A complete line of standard splits can be stocked with only 

a a moderate investment. The constantly increasing demand 
eo created by the successful performance of Dodge pulleys 
in thousands of big plants plus consistent advertising ef- 


fort assures easy selling, frequent turnover and steady 
profits for the dealer. 


A complete stock of all standard sizes is carried in each 
of our fourteen branch warehouses. They carry the big 
stock for you and you can depend upon prompt shipment 
which enables you in turn to offer prompt delivery to your 
trade. 


If you expect an increased demand for pulleys stock the “standard 
split” because of Dodge facilities for prompt delivery—if you 
expect no more than a normal demand stock the line that is easiest 
to sell. In either case and in any other case the answer must in- 
variably be Dodge. 


Your plans for bigger business in 1924 should include careful con- 
sideration of the Dodge line—that means a request for full par- 
ticulars including agency proposition. Write today. 


DODGE MANUFACTURING CORPORATION 


General Offices: Mishawaka, Indiana. Works: Mishawaka, Indiana and Oneida, N. Y. 


New York Chicago Philadelphia Boston Pittsburgh Cincinnati Atlanta St. Louis 
Minneapolis Seattle San Francisco Newark Houston 
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Photographed at 
The Leather Be 
ne Ex 


trap 
beim urried om 
constantiy in th 
interest of im 
dustry 


These tests show every plant owner 
how to save money on belting! 


centage of slip. On an overload, the leather belt 
ordinarily delivers 43 H. P. with 2447 slip, while 
a substitute usually gives only 16 H. P.—less than 
the rated capacity of a leather belt of the same size. 


HE photograph above illustrates a test which 

means a great deal to every buyer of belting. 

It shows conclusively the comparative efficiency 
of all types of belts used for transmitting power. 

Running under average shop conditions, a 

100-H. P. motor drives a 100-H. P. dynamometer. 

Twenty different types of belts are used, one after 


These facts hold true with belts of any width or wee ein ck 
length—with any pulley ratio—and under any shop = * m Interesting Exhibit 


The test illustrated 


the other, to transmit power. These belts*are all 
+ inches wide and 30 feet long. Each one is put 
on under the same tension—36 pounds per inch. 

A power meter registers the power transmitted by 
each one. Another meter measures the percentage 
of “slip,” or power lost. 

These tests prove, beyond question of doubt, that 
a good leather belt delivers 40° more power, has a 
smaller percentage of slip, and a far 
higher operating efficiency than any 
other type of belting made. 

For instance, assuming the rated 
capacity of a +” leather belt to be 


conditions. (Except that leather shows to even 
better advantage in most cases.) 

Leather is not only more efficient—it is far more 
durable; has a high salvage value; can be made 
positively water-proof—and is, therefore, the most 
economical, dependable material on earth for trans 
mitting power! 

The results of these tests, together with other 
interesting information on power transmission, are 

combined in six valuable booklets. 
These will be sent you free upon re- 


above, with 10-H. P. 
machines and two- 
inch belts of all 
kinds, forms a part 
of The Leather Belt- 
ing Exchange's ex- 
hibit at the 
Seconp Nationat 
Exposition OF Power 
AND MECHANICAL 
ENGINEERING 
Grand Central Palace 
New York City, N.Y 
December 3rd to 
December &th 


quest. They tell you how to choose 
the right kind of belting and how to 

Pr care for it to save money. Simply 
sign and mail the coupon. 


A leather belt delivers 40% You are also invited to write us 


20 H. P., it will deliver 2+ H. P., or 
4 H.P. more than rated capacity, 


answer quest 


The Leather Belting Exchange is not a company operating for a profit or for selling belts. It was 
merica im the 


partial information om leather belting to manufacturers, engineer 

maintains a competent staff of experts in Philadelphia and at Cornell University who will gladly >» 4 
stions om power transmission without cost or obligation. In the 

of leather, it is affiliated with the leading Sole and Belting Leather Tanners in th 

campaign on leather and the tanning industry. For information regarding leather, itself, address 


AMERICAN SOLE and BELTING LEATHER TANNERS, 17 Battery Place, New York a ra wae 


with only % slip. The best sub- regarding power transmission prob- 
stitute of equal size usually delivers nde at Cornell University, Mel. lems. These, whenever possible, will Z 
only 14 H.P. with the same per- be answered free of charge. 
# 
Address—Research Division LEATHER 
THE LEATHER BELTING EXCHANGE, Forrest Building, Philadelphia \ Z EXCHANGE, 


Forrest Building, 


Philadelphia. 
Please send me 


- your six booklets on 


power transmission — 
FREE. Also, without 
obligation, place me on 
your mailing list for subse 
quent information developed 
research work on 


% 


Name.......... 


ae Name of firm 
Address. 
City State. 


—— J Position held. 


These advertisements appearing in a 
list of more than twelve publications 
that go to users of belting are going to 
tell the whole truth about leather belt- 
ing—tell it so forcefully, so convine- 
ingly that there will be no doubt left. 


The test shown in the above adver- 


The whole truth about leather belting 


tisement proves that a leather belt de- 
livers at least 40 per cent more horse- 
power than a similar substitute belt. It 
is evidence like this that the Leather 
Belting Exchange is providing to help 
you sell more leather belts. Other 
advertisements will appear regularly. 


38 


When writing to Advertisers please mention Mit Surpties 


MILL QuPPLIBS 
| 
| 
= 


adopted a plan whereby the manufacturers and dealers 
who have distribution and sales problems in common 
shall hold meetings together during our convention 
period. 

“The membership of our association has been divided 
into six groups, each group covering in a general way 
certain allied lines of products which are so closely 
related as to have almost common problems as far as 
distribution and sale is concerned. 

“The original tentative grouping divided the member- 
ship into eight groups, but the present intention is to 
combine two of these groups with two others covering 
lines having nearly identical distributive problems so as 
to lessen the number of group meetings at the conven- 
tion. The groups as at present arranged are as follows: 
1, Belting and transmission, makers of belting, shafting, 
pulleys, hangers and other allied lines; 2, Machinery and 
equipment, makers of pumps, hoists, blowers, other ma- 
chinery and its equipment, machine tools and their equip- 
ment; 3, Small tools, makers of files, hammers, chisels, 


QUPPLIUES 


saws and other tools, except pipe tools; 4, Pipe tools and 
fittings, makers of pipe, pipe tools, valves, fittings, inject- 
ors and allied products; 5, Bolts and screws, makers of 
bolts, nuts, screws, rivets, nails and kindred products; 6, 
General supplies, makers of abrasives, bearing metal, 
brooms, oil cans, chain, cotton waste, gaskets and pack- 
ing, lubricants and specialties. Makers of semi-finished 
materials, sheet metal and other such products, will class- 
ify themselves in the groups in which they are interested. 

“This group service—our new piece of machinery— 
will, it is thought, give opportunity not only for the 
manufacturers to clarify their own viewpoint but will 
more quickly create a sympathetic understanding be- 
tween the manufacturers and the dealers. 

“We do not recall that in any one year of the associa- 
tion’s life any more valuable pieces of machinery have 
been set in motion to promote the purposes of the 
association, which purposes are fundamentally sound and 
call for not only the commendation of every manufacturer 
of mill supplies, but his active support.” 


Installing Steel Shelving 


Many Mill Supply Houses Solving the Problem of Efficient Storage 


Securing efficiency in the storage of goods has always 
been a problem in a mill supply house, because of the 
many items and the variety of sizes of products that must 
be carried in stock. A mill supply house is to a large 
extent a warehouse in which large quantities of supplies 
It is, 


are kept in readiness for the service of customers. 


STOCKROOM OF MIDWEST SUPPLY CO., ST. LOUIS 
(Courtesy of Fred Medart Mfg. Co., St. Louis) 


therefore, a matter of more than ordinary importance 
that there should be an efficient system for eliminating 
disorder and confusion in the stocks on hand. Recently 
many mill supply houses have solved their problem by 
installing steel shelving and bins, and most new buildings 
erected by dealers during the past year have steel 
storage equipment. 

One of the features of modern steel storage systems 
is that they are made in standardized, interchangeable 
parts, so that they may be installed in such a manner that 
there is the utmost economy in the use of the shelves 
and bins. Because of the systematic and compact stor- 
age made possible by this method, there is made possible 
a great saving of space, a saving of time in locating stock 
in the ordinary course of business and a further saving 


in inventory taking. 
fire risk. 

Another advantage of steel storage equipment is that 
a mill supply dealer who now has the old fashioned 
wooden shelving, bins and racks, may start with a few 
sections of the new steel shelving and gradually increase 


The steel shelving also lessens the 


STEEL SHELVING, HYMAN SUPPLY CO., NEW BERN, N. C. 


(Courtesy of General Fireproofing Co., Youngstown, Ohio) 


the equipment until he has replaced all of the old equip- 
ment, and all without loss of time and with little con- 
fusion in making the change. 
National Association News 
The National Supply and Machinery Dealers’ Associa- 
tion recently distributed to its members copies of a 
statement made by Robert H. Treman, president of 
Treman, King & Co., Ithaca, N. Y., giving his views on 
the business and financial outlook. Mr. Treman is a 
member of the board of directors of the Federal Reserve 
Bank, of New York. The association secretary also 
issued a reminder to members of the service offered in 
the collection of accounts, and urged that advantage be 
taken of this service. 
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yy TWIST DRILLS -REAMERS: MILLING CUTTERS - SPECIAL TOOLS 


NATIONAL TWIST DRILL & TOOL COMPANY A i 


DETROIT, U-S-A 


An Organization 


—that can point with justifiable 
pride to past achievements, 
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—that is built for permanency 
and continued progress, 


over. 
her 


—whose recommendations are 
backed by practical and 
scientific facts, 


—whose product is recognized 
as the standard in its field— 


4 


Whatever your needs are, that 
is the kind of an organization 
you like to do business with. 
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Every little while we learn of some salesman who is 
dissatisfied with the amount of business he is getting. 
Perhaps he is working on commission or on some com- 
bination of salary and commission, and his income 
doesn’t reach the mark he thinks it should. Then he 
begins to wish he had a bigger territory. 

Now, just what does it mean for him if he takes on a 
bigger territory? If he has been calling on all the 
prospective purchasers in his present territory, it means 
that he will be obliged to skip some of them. If he has 
been giving a suitable amount of time to his work, then 
to increase his territory must mean that he will have 
to neglect some of the work he has been doing. He will 
have to see less buyers or give less attention to those he 
does see. If he takes on more territory he cannot work 
it as closely. He cannot get as much business out of each 
city as he has been getting. 

To neglect a part of the present territory in order to 
take on more, just so he can hit the high spots and pass 
by the little towns and the little buyers, might mean a 
bigger return for the salesman given the additional ter- 
ritory, but it would mean a reduction in the business of 
the house. Conceivably a salesman might be given such 
a territory as would make it possible for him to see only 
the very largest buyers. This might be very fine for the 
salesman, but on that basis the house would have to send 
other salesmen over the territory to call on the smaller 
trade, or else it must be satisfied with what business 
could be obtained from the relatively few big concerns 
on the list of prospects. 

It is not a practical plan for a house to give over the 
cream of its trade to one salesman, while the rest have to 
take the scrubby prospects. A better plan is the develop- 
ment of intensive cultivation of each salesman’s terri- 
tory. If aman begins to reach out he runs the risk of 
reaching out too far. Sometime ago I read in a business 
paper an anecdote which told of a young fellow in a small 
town who claimed to be the best wrestler in his town. He 
proved his claim by defeating all the other local wrestlers. 
Then he said he was the best wrestler in the county, and 
he made good on that claim, too. His head had swelled 
by that time until he put forth the claim that he was the 
best wrestler in the state. This time he had reached out 
too far and taken on too much territory, for a wrestler 
from an adjoining county came in and laid him on his 
back. It will happen to the salesman who takes on too 
much territory. He will not be able to do justice to it all, 
and someone will come along and beat him at the game. 
He will lose good customers because he has more cus- 
tomers than he can serve satisfactorily. 

What a salesman really needs in order to increase his 
sales is to give his present territory intensive cultivation 
and attention. He can only call on about so many pros- 
pects in a month or two months, or whatever is the dura- 
tion of his travels over his route. To call on all of them 
and give them intelligent selling talks takes up the whole 


Make Your Territory More Profitable 


By Frank Farrington 
All Rights Reserved 


of his time. What time has he to give to an extension 
of territory. 

The house back of the salesman covers a certain field. 
It may be just so many counties, or it may be just so 
many states. At all events it is the total area that 
house can reach satisfactorily. To increase and build 
up the business as it wants to do it calls for increased 
sales within the area covered. Such concerns as are 
already buyers may be sold more supplies in some cases, 
but the greatest growth in business is going to come 
through increasing the number of users of the concern’s 
product. The success of the house is dependent not upon 
a few salesmen calling only on large buyers and making 
a limited number of large sales, but upon the total force 
of salesmen combing their territory closely and selling 
to just as large a percentage as possible of the prospec- 
tive users to be found. The house is after complete dis- 
tribution of its product through the territory. 

The salesman is inclined to think of the quota assigned 
him, if his concern works on a quota basis, as his quota, 
the amount of sales expected from him. His point of 
view is not quite correct. The quota is assessed upon 
his territory, not upon him. It is the business expected, 
and obtainable, from that territory that makes the quota. 
To increase the territory given a salesman would be to 
enlarge his quota, and even though having bigger terri- 
tory and more large buyers, it might become more diffi- 
cult to sell the amount expected by the sales manager. 

When the possible enlargement of quota is considered, 
it may be understood that the salesman anxious for 
bigger territory would possibly find himself worse off if 
his territory were doubled, and he found himself saddled 
with nearly double his previous quota. 

A salesman is successful or unsuccessful according as 
he does or does not bring in from his territory the 
amount of business the manager thinks that territory 
ought to produce. The salesman returning orders to the 
amount of a fifth of a million dollars annually might be 
considered less successful than his fellow salesman with 
a gross annual sale of a tenth of a million. 

If a salesman wants to establish a record for himself, 
if he wishes to be regarded by the sales manager as one 
of the best men the house has out, he may establish him- 
self on that basis by hard work regardless of what his 
territory is. Real success in your territory is acquired 
by working that territory for all it is worth—combing it 
with a fine tooth comb. 

Let a salesman regularly send in a hundred per cent 
of the quota hoped for from his territory, and if he is 
working for the right kind of a concern he should have 
no trouble in getting a salary commensurate with his 
efforts. Salaries of salesmen ought to be, and usually 
are, based on relative results rather than upon absolute 
results. In other words, you should be paid in propor- 
tion to how near you come to doing the best possible 
under the circumstances; how near you come to getting 
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= is as good as its bearings. 
When a bearing gives out, the machine is 
idle until a new bearing can be installed. The 
loss of time and the expense involved in fre- 
quent bearing replacement is easily overcome 
by the use of high grade bronze bearings. 


HarBronz is the easy solution of bearing 
troubles. It is made in cored bars, which can 
be cut and machined to a perfect fit. No wait- 
ing for castings. No question about the qual- 
ity of the metal as HarBronz never varies. 


A Supply House Line 


We are making connections with responsible 
dealers to handle HarBronz. Dealers who 
furnish HarBronz Cored Bars from stock to 
fill regular and emergency orders will render 
a valuable service to their machine shop trade. 
All diameters from }° to 5’, in 12” lengths, can 
be shipped from stock. We shall be glad to 
hear from you. 


Brass Founders 


ARTHUR HARRIS ann COMPANY 


HarBronz 


HarBronz 


is made of new metals rich in 
tin, thoroughly alloyed and 
poured at just the right time. 
The bars are accurately cored, 
free from flaws, and carefully 
inspected. Manufacturers who 
have once tried HarBronz will 
adopt it as a standard because 
of its long life and its ability to 
keep the machines in uninter- 
rupted service. The difference 
in quality between HarBronz 
and ordinary bronze represents 
a saving out of all proportion 
to the slightly greater cost. A 
single test will prove this state- 


ment. 


Established 1884 
Coppersmiths Brass Finishers 


210-18 Curtis St., Chicago, Ill. 
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your quota of business. If your salary is not properly 
adjusted with such facts in mind, it is possible that the 
house is not paying salaries on a just basis and some re- 
arrangement of return may be obtained. 

A big concern, like a concern with a small territory, 
needs to have its territory properly worked. If a manu- 
facturer is doing advertising through a certain territory, 
cultivating the field with large publicity expenditures in 
trade paper and direct mail advertising, it needs to get a 
good return of business from that field in order to make 
the advertising profitable. The salesman likes the assist- 
ance of good advertising at his prospective purchasers, 
and sometimes salesmen complain that they are working 
for a concern that does not do enough advertising to help. 
Well, complaint does not come well from salesmen who 
are not covering their territory closely, making it a point 
to see every possible prospect so that none of the adver- 
tising sent out will be wasted through reaching men who 
are never visited by the sales force. 

It makes for a more satisfactory business, a more 
profitable business, to have the available territory worked 
closely than to extend the territory and work it coarsely. 
The additional business obtainable by going after the 
smaller prospects, those harder to see or those who buy 
little lots, might not of itself be business that would pay 
largely, but when worked in with the easier and bigger 
business, it makes the difference between just breaking 
even and netting a reasonable profit on that territory. 

The more sales returned from a given territory, the 
more the profit, because the increase above a certain 
figure is going to come without proportionate increase in 
such expenses as are attributable to the work of the 


house in getting that territory covered and advertised. 
As sales increase through more customers per city, the 
ratio of traveling expense and advertising expense to 
sales aggregate decreases. 

Long jumps, high ratio of traveling expense to sales, 
have the same effect upon profits that long jumps for a 
theatrical company have upon the profits of the com- 
pany’s tour. 

If the sales manager seems unduly insistent upon the 
salesman seeing all of the prospects in his territory, it is 
worth remembering that all the business obtained over 
and above what pays expenses of covering the territory 
is business that pays an enlarged profit and is worth more 
than the run of business needed to take care of selling 
costs. 

After the easy buyers have been seen, it must be ad- 
mitted that the rest of the business is hard to get. It is 
not agreeable work digging out the ultimate orders, 
smoking out the fellows who don’t even want to listen to 
the voice of a mill supply salesman. But hard work is a 
part of selling, and no salesman has ever yet made a 
success of his job without hard work. 

The problem of your house is how to get the orders 
that do not come easily. There is no problem connected 
with the easy business. That could be secured without 
help from salesmen. But how to get the orders from 
the men who don’t want to buy, or who don’t know that 
they would profit by buying, or who are tied up to some 
concern already selling them products satisfactory to the 
buyer, though possibly inferior to competing lines; that 
is what keeps sales managers and merchandising man- 
agers studying their field and their sales forces. 


Pension Plan for Employes 


Wickwire Spencer Steel Corporation Has Adopted Retirement System 


The Wickwire-Spencer Steel Corporation, Worcester, 
Mass., has adopted a pension system for its employes, 
the benefits of which will be available to about 5,000 
persons in the organization. Under the plan men who 
have reached the age of 70, and women 60 years old, 
who have been in the employ of the corporation for 25 
years, are definitely retired on pension, and voluntary 
retirement with pension is possible for men of 65 years 
and women of 55 years who have been in service for 
25 years or more. Another feature of the plan is that 
employes who have been in service 15 years may be 
voluntarily retired with pension if they have become 
incapacitated through no fault of their own, as a result 
of illness or injuries received while not on duty. 

In determining the amount of pension, one per cent 
of the average monthly earnings for the past ten years 
is multiplied by the number of years of actual service, 
with the additional provision that no pension shall be 
more than $100 or less than $12 per month. Acceptance 
of a pension does not, however, bar the retired employe 
from engaging in other business. 

The rules governing the pension payments specify 
that the length of service is reckoned according to the 
term an employe is on the company’s payrolls, and pro- 
vides that no deductions shall be made for temporary 
layoffs of less than three months, or for leaves of 
absence. The pensions are not subject to assignment 
nor to attachment for debt, thus preventing the recipients 
from falling into the hands of unscrupulous persons. 

The administration of the plan is placed in the hands 
of a pension board, the members of which are Frank 
A. Drury, treasurer of the corporation; Winthrop G. 


Hall, clerk, and C. C. McDonald, assistant to the vice- 
president. The executive committee of the board of 
directors of the corporation has expressly stated that 
the new plan is a purely voluntary provision for the 
benefit of employes who are superannuated or incapaci- 
tated after long and faithful service, and that it con- 
stitutes no contract and confers no legal rights on any 
employes. The company’s right to discharge its em- 
ployes is unchanged by the establishment of the pension 
plan. 

Many employes of the corporation are now entitled 
to retirement under the plan, and many more veterans 
will have reached the age limit in the near future. At 
the Clinton works, 40 persons have been employed more 
than 25 years; Morgan works has seven over the service 
period; National works has nine, six of them women; 
Wright works has 16; Goddard Works has seven; Palmer 
works has five, and Spencer works, which has been in 
operation more than a century, has 36. 


Seeks Maker of Steel Belt 
The New Jersey Engineering & Supply Co., Passaic, 
N. J., mill supply dealer, recently received an inquiry 
from a client for a steel belt to be used in transmitting 
power. The requirements were for a belt four to six 
inches in width and of a suitable thickness to permit of 
its use on two inch diameter pulleys. The company has 
been unable to locate any manufacturer of such a belt 
and has requested MILL SUPPLIES to assist it in obtaining 
the information. If any reader has the solution of this 

problem, his cooperation will be appreciated. 
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DROP FORGED STEEL 
VALVES & FITTINGS 


The Vogt Drop Forged Steel Valves and 


Fittings here illustrated, show some of the 
types manufactured and stocked in large 
quantities. 


They are the accepted standard 
for high pressure and tempera- 
ture service with oil, gas, am- 
monia, air, water and steam. 


They have never failed. 


WRITE FOR BULLETIN F-5 . 


Henry Vogt Machine Co. 


Incorporated 


Louisville, Kentucky 


BRANCH OFFICES : 
NEW YORK, CHICAGO, PHILADELPHIA, DALLAS 


MANUFACTURERS OF 
DROP FORGED STEEL VALVES AND FITTINGS: WATER TUBE AND HORIZONTAL 
TUBULAR BOILERS; OIL REFINERY EQUIPMENT: REFRIGERATING MACHINERY 
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Recommends Voluntary Railroad Consolidation 


Special Committee of the Chamber of Commerce of the United States 
Iendorses the Principle of Grouping into Large Competitive Systems 


Railroad consolidation through the voluntary action of 
the railroad companies rather than under the spur of 
compulsory legislation by congress is advocated by the 
committee on railroad consolidation, designated by Julius 
H. Barnes, president of the Chamber of Commerce of the 
United States, in its report submitted during the past 
month. 

The grouping of railroads into large competitive 
systems is held by the committee to be merely the com- 
pletion of the normal economic process begun many years 
ago, but checked by the enactment of anti-trust laws. 
The committee believes that with the removal of these 
restraints and fair rate regulation, which will restore the 
confidence of those who direct the administration of 
railroads, consolidation will be resumed and the end 
aimed at by the transportation act attained in the course 
of natural economic development. 

The consolidation committee is one of five composite 
committees appointed by the president of the national 
chamber to study different aspects of the transportation 
problem. Its personnel includes railroad executives, 
manufacturers and shippers, and representatives of farm 
organizations, railroad employees and the _ investing 
public. Its conclusions will be laid before a transporta- 
tion conference, which will be called later, for considera- 
tion as a part of a program for the development of an 
adequate national transportation system. 

The principle of consolidation is strongly endorsed by 
the committee. Better assurance of an adequate and 
efficient transportation service, simplified rate regula- 
tion, economies in construction, maintenance and opera- 
tion, improved car service and the preservation of com- 
petition are enumerated as some of the advantages to be 
derived from it by the public. 

The committee also holds that the strong and weak 
roads can be brought together without injustice to either 
on a fair basis of value and with due consideration of 
the earning capacity, property values and the special 
conditions surrounding each railroad. Its findings it 
summarizes in the following conclusions: 

“The transportation act of 1920 was intended to make 
possible the completion of the normal process of railroad 
grouping which began more than 70 years ago, but has 
in recent years, been largely suspended through the 
operation of the anti-trust laws and through the re- 
stricted returns to the carriers. Some of the consolida- 
tion provisions of the act have been so interrupted, 
however, as to prevent reducing the 1,600 or more 
operating and lessor railroad companies, essential to the 
transportation system. 

“The act protects the public interest by prescribing 
certain definite principles to govern railroad consolidation 
on a nation wide scale and by placing in the Interstate 
Commerce Commission complete control of the further 
grouping of railroads. 

“The provisions of the transportation act require that 
further consolidation of railroads must be approved by 
and be in harmony with, a complete plan of consolidation 
to be adopted by the Interstate Commerce Commission. 
This plan should be completed as early as practicable 
and every facility to that end should be afforded the 
commission if congress adheres to this condition pre- 
cedent. 


“The advantage to the public that may be expected 


from a further systematic grouping of the railroads are 
those which have, in large part, been obtained by many 
of the existing systems. 

“The creation of large consolidation systems will 
bring up certain management problems. However, 
experience in other American industries, as well as in 
some of the larger existing railroad systems, has demon- 
strated that there are no conditions inherent in large 
organizations that prevent them from attaining the 
standards of efficiency of which small units are capable. 

“Railroads can be consolidated without injustice to the 
owners of either the strong or the weak roads and with- 
out injustice to the public if the roads are brought 
together on a fair basis of value after due consideration 
or demonstrated earning capacities, property values, 
and the special conditions surrounding individual proper- 
ties. The public interest in the financial arrangements 
will be protected, as prescribed by the act, through the 
limitation on capitalization, and the provisions to insure 
reasonable rates and a reasonable investment return. 

“With the removal of legal obstacles and with the 
change that has taken place in public sentiment it may 
be expected that railroad consolidation will be continued, 
provided there is such fair and liberal application of the 
statutory principles of rate regulation as will promote 
confidence and initiative in railway administration, and 
provided the general principles followed in passing on 
proposed conditions are in harmony with the line of 
natural evolution in the grouping of railroads. 

“A full opportunity should be given the carriers to 
consolidate by voluntary action before congress considers 
making railroad consolidation compulsory. Compulsory 
consolidation involves so many constitutional questions 
and is such an intricate and involved proposition, that it 
might hinder rather than promote consolidations. In 
any event it should not be resorted to until there has been 
full opportunity for voluntary consolidation. 

“The proposed consolidation companies should prefer- 
ably be chartered by the federal government, thus 
simplifying regulation and placing all companies on an 
equality as to corporate powers and responsibilities. 

“No changes in the consolidation provisions of the 
transportation act are recommended at the present time, 
but the experience already obtained in endeavoring to 
work out consolidations may indicate the need of sup- 
plementary legisiation in relation to (a) joint ownership 
of lines, (b) exchange or re-issue of the securities of 
existing corporations instead of creating new consoli- 
dated corporations, (c) authority for dealing with 
minority stockholdings, (d) exemption from taxes on 
security issues or exchanges involved in consolidations 
or mergers provided they do not exceed at par value of 
the existing stocks and bonds of the present companies, 
and (f) the creation of suitable agencies to promote and 
supervise the working out of consolidations. 

“Weak roads, the committee finds, seriously imperil the 
whole transportation system upon which the prosperity 
of the country depends. ‘The situation resulting from 
the presence of financially weak roads among the railroad 
systems in the United States,’ it says in its report, ‘is of 
serious import to the public.’ When the railroads were 
taken over by the government as a war measure, about 
40 per cent of the systems were financially weak. Their 
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Mill Supply Jobbers— 
Attention! 


We believe you are necessary links in the chain 
of economical distribution. 


We have the courage of our convictions. 


The strict Black & Decker Sales Policy is well 
known in the trade. We sell through the jobber 
only. That this policy is rigidly lived up to is 


unquestioned. 


Our Mill Supply distribution is not entirely 
complete in all sections. 


Perhaps you could handle the Black & Decker 
Line profitably. 


BLACK DECKER MFG.Co. 


TOWSON HEIGHTS, BALTIMORE, MD.,U.S. A. 


FOR MILL SUPPLY JOBBERS EXECUTIVE 
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fixed charges had become disproportionately large as 
compared with their net operating revenues. Some of 
these companies are now in a better condition but many 
of them are not. The increases in rates and gross 
revenues have been absorbed by enlarged operating ex- 
penses and taxes and the situation as a whole is not 
greatly improved and cannot permanently improve with 
respect to weak roads without readjustment of their 
fixed charges as related to their net earnings. This 
situation must be met by carrying out a policy that will 
deal effectively with the problem of the weak roads 
without impairing the credit of the strong roads.” 
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Good Gains in Production 


Summary of Industrial and Commercial Movements for Month of October 


A slight downward tendency in the general trend of 
wholesale prices is shown for October in the summary of 
industrial and commercial movements issued by the De- 
partment of Commerce. The figures for the month 
show good gains in production in most lines. The index 
numbers are based on 1913 as 100. With this as a base, 
the wholesale price index for October was 153, as com- 
pared with 154 for the preceding month. 

Additional business indicators show the following 
changes from the preceding month: Copper production 
from 122 to 130, anthracite coal from 38 to 114, bitu- 
minous coal-from 116 to 123, retail food price index from 
149 to 150, contracts awarded for new construction— 
based on 1919 as 100—changed from 83 to 116. 

Mill consumption of cotton totaled 541,825 bales in 
October as against 483,852 in September and 533,744 in 
October a year ago. Stocks of cotton at mills and ware- 
houses on October 31 amounted to 4,588,422 bales as 
against 5,669,064 bales on October 31, 1922. Prices of 
cotton and cotton goods averaged higher in October while 
prices of wool and woolen goods in general showed no 
change from the preceding month. 

Bookings for steel castings totaled 37,446 tons as 
against 47,574 tons in September while computed book- 
ings for structural steel amounted to 120,000 tons as 
against 132,500 in September. The production of mer- 
chant pig iron amounted to 457,796 tons in October as 
against 455,589 tons in September and 301,295 in October 
a year ago. Unfilled orders for merchant iron totaled 616,- 
722 tons on October 31, as against 746,358 on September 
30. Production of steel sheets by independent mills 
amounted to 225,714 tons as against 185,557 tons in Sep- 
tember and 243,476 tons in October a year ago. In terms 
of percentage to plant capacity October production of 
steel sheets stood at 76.6 as against 71.5 for September 
and 91.8 for October, 1922. Stocks of Lake Superior iron 
ore totaled 41,042,000 tons at the end of October as 
against 37,450,000 at the end of September. Wholesale 
prices of iron, tin, lead, and zine averaged lower in 
October. 

The output of bituminous coal in October totaled 49,- 
171,000 tons as compared with 46,175,000 in September 
and 45,173,000 for October, 1922. Anthracite production 
aggregated 8,724,000 tons as against 2,917,000 in Sep- 
tember and 8,578,000 in October a year ago. 

Newsprint-paper production totaled 122,073 tons as 
against 110,209 in September. Stocks of newsprint at 
mills at the end of October totalled 21,934 tons as com- 
pared with 24,663 tons on September 30. Printing activ- 
ity in September, relative to September, 1920, as 100, 
stood at 81. Production of paper-box containers totaled 


“The wise course,” the report continues, “both for the 
public and for the carriers, is to bring about, if possible, 
the financial reorganization and rehabilitation of the 
weak roads and their incorporation in strong consolidated 
systems. At the same time the plan should be such that 
it will not unduly burden the strong roads to enter into 
the consolidations. Naturally this is not to be accomp- 
lished by magic or legerdemain. Two railroad systems 
of differing financial strength can come together only 
upon the basis of the relative values of the two proper- 
ties—actual values as determined mainly by earning 
capacity.” 


310,795,000 square feet as against 256,701,000 in Sep- 
tember and 323,807,000 in October, 1922. 

Contracts awarded in 27 northeastern states for new 
construction in October call for an expenditure of $319,- 
860,000 as against awards totaling $253,525,000 in the 
preceding month and $253,137,000 in October, 1922. In 
point of floor space the new contracts awarded in October 
totaled 54,258,000 square feet as compared with 38,968,- 
000 in September and 46,806,000 in October a year ago. 
The cut in California redwood lumber totaled 54,774,000 
feet in October as against 51,625,000 in September. Ship- 
ments of redwood amounted to 37,599,000 feet as com- 
pared with 50,026,000 in the preceding month. Produc- 
tion of oak flooring totaled 29,267,000 feet as against 28,- 
546,000 in September. Unfilled orders for flooring at the 
end of October totaled 34,868,000 feet as against 32,873,- 
000 on September 30. Shipments and new orders for all 
classes of sanitary ware increased in October. 

The weekly average car loadings for October are com- 
puted at 1,074,085 cars as against 1,039,018 in September 
and 992,651 in October, 1922. The wholesale-price index 
of the Department of Labor on a 1913 base stood at 153 
for October as against 154 for September and 154 for 
October a year ago. 

Sales of new life insurance by the 40 leading companies 
totaled in October $604,197,000 in policy values as against 
$544,829,000 in September and $520,084,000 in October, 
1922. Premium collections by these companies amounted 
to $124,740,000 in October as compared with $107,850,000 
in the preceding month and $108,184,000 in October, 1922. 
November disbursements in the form of dividend pay- 
ments total $64,500,000 as against $62,810,000 a year 
ago, all classes of corporations showing increases. 


New Hungerford Warehouse 

The U. T. Hungerford Brass & Copper Co., New York, 
has opened its new Boston warehouse and store at 411- 
429 D street. The building was erected by the company 
after months of study and expert consultation upon the 
mechanical equipment for handling brass, copper and 
bronze stock. It has a frontage of 270 feet on D street 
and contains a total of 45,000 square feet of floor space 
with a total capacity of 15,000,000 pounds. A covered 
shipping platform accommodates five trucks at one time, 
and the building is completely equipped with overhead 
trolleys, electric hoists and other labor-saving devices. 
The location is a very accessible one, being only six 
blocks from the South station. F. H. Barton is manager 
of the branch. 
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Hydraulic 


Type 


VAGT BRATHERS MFG. LA. 


(NATIONAL MACH 


LAVISVILLE. Gi KENTUCKY. 


Reilly Advantages 


1—Certainty of action—no dead center. 

2—Widest practicable range of speed. 

3—Moving parts brought to rest by cushion of 
steam. 

4—Safe if pump “races” from broken suction line. 

5—Minimum of moving parts. 

6—Absolute interchangeability. 

7—Impossible to “short-stroke.” 

8—Uniform discharge flow. 

9—-Easy and noiseless action. 

10—Valve mechanism entirely enclosed. 

11—Minimum “slip.” 

12—Perfect lubrication. 

13—Efficient in steam consumption—small “‘clear- 
ance. 

14—Valve mechanism easily examined or removed 
without disconnecting any pipes. 

15—Maximum valve area, low liquid velocity. 

16—Minimum number of “‘packed”’ joints. 


17—Made in a thoroughly equipped modern plant by 
competent mechanics with the ideal of 


~The Best Simplex Pump Made” 


ARMSTRONG 


Drop Forged Wrenches 


One 
List 


Price 


One 
Finish 


Mr. Dealer !! 


Armstrong Wrenches are appreciated by all mechanics who use 
them, because of their great strength, accuracy in machining, and 
superior finish. Their single standard finish and single list price 


make them easy to catalog and stock. 


If you don’t have a copy of our new general catalog B-23, 


304 N. Francisco Ave. 


send for one today. 


Armstrong Bros. Tool Co. 
‘*The Tool Holder People’’ 


Chicago, U. S. A. 


When writing to Advertisers please mention M1iLt SuppLigs. 
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Mill Supply House Exhibits at Big Macon Fair 


J. S. Schofield’s Sons Co. 
Capitalize Its Age and Service, 


J. S. Schofield’s Sons Co., Macon, Ga., mill supply 
dealer, has been in business in Macon for 68 years, and 
yet it does not believe in resting on its laurels and taking 
it for granted that because it is so well established, and 
because it is so widely known in its territory, it does not 
need to advertise its name and its lines. On the con- 
trary, the company believes in capitalizing its age and its 
service. An example of its adherence to this belief 
found in the exhibit which the company had at the recent 
Macon fair, at which the company has been exhibiting 
off and on for the past 13 years. 

The accompanying illustration shows the Schofield 
booth at the fair. It will be noted that in the sign above 
the booth the age of the company was prominently fea- 
tured. The exhibit itself showed many of the typical 


is 


Took 


Advantage of Opportunity to 
and Was Blue Ribbon Winner 


and executives of the company are well pleased with the 
results. The mill supply booth was in charge of W. D. 
Smith, who has been with the Schofield organization for 
over 20 years, and J. E. Ellis. In charge of the machinery 
exhibit were J. H. Langston and George W. Craven. The 
latter has been with the company for 45 years. 
According to company officials, this has been one of 
the best years in the history of the company. The 
manufacturing end of the business has been so busy that 
during a large part of the year it was necessary to 
operate a night shift in order to take care of the orders 
going through the plant. It is interesting to note that 
one order filled during the year was for the United States 
Government for Muscle Shoals. It was for tanks and 
umounted to over 90 carloads. The company has also 
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BOOTH OF J. 


products which the company carries in stock. As a 
central feature a display board of the Chas. A. Schieren 
Company was used, showing a whole steer hide and the 
various cuts of the hide marked to show their use in 
connection with the manufacture of the company’s belt- 
ing. A roll of the finished belting was displayed on one 
of the stands. In addition to belting, the exhibit con- 
tained a line of valves and other steam supplies, fire pre- 
vention devices, hoists, tackle blocks, small tools, calipers, 
saws, shovels, vises, grinders, pumps and other mill sup- 
ply items. 

In the center of the booth was a table on which was 
maintained a supply of circulars and other descriptive 
matter relative to the different supplies exhibited, and 
the attendants dispensed these freely to the visitors at 
the booth. 

In addition. to the mill supply exhibit, the Schofield 
company, which is also a manufacturer of engines, boilers 
and machinery, had a machinery exhibit on the grounds, 
showing a turpentine pumping outfit, and also side crank 
and center crank engines and special castings. The com- 
pany carried off blue ribbons on all of its entries. 

It is estimated that 50,000 persons viewed the exhibits, 


S. SCHOFIELD’S SONS CO. AT RECENT MACON FAIR 


during the past year exported thousands of dollars’ worth 
of materials to South America and Cuba. 

J. S. Schofield’s Sons Co. was established in 1855, and 
incorporated under its present name in 1900. The officers 
of the company are: President, J. S. Schofield,; vice- 
president, J. B. Hart; secretary, Francis Herring; treas- 
urer, J. Newton Barnes. 


CLEARING HOUSE IN OPERATION 
First List of Goods Offered Contained in 32-Page Booklet Dis- 
tributed by National Association 


The first “list of goods” offered by members of the 
National Supply and Machinery Dealers’ Association 
through the medium of the recently established national 
clearing house made its appearance within the last fort- 
night. The extent to which members are making use 
of the new clearing house is indicated from the fact 
that this first list fills 30 pages of a 32-page printed 
booklet. 

Offerings are included from houses in Boston, Chicago, 
Cincinnati, Cleveland, Columbus, Dayton, Memphis, New 
Haven, Philadelphia, Pittsburgh, and St. Louis. 


49 


é 
4 
ay 
= 
| 
AE 


ALEXANDER 
The Inevitable Belt 


ALEXANDER BROTHERS 
414 N. Third St., Philadelphia 


BELTING | 


A Hammer 


APiece of Soft Wood 


Ordinarily it takes special tools in the hands of an experienced shopman to repair 
broken belts. This is eliminated by the use of 


BRISTOL'S 
Patent Steel Belt Lacing 


Anyone can quickly lace a belt with them. The only tool needed isa hammer. There 
are machine shops near you who still lace belts in the oldfashioned way. By selling them 
Bristol's you will be doing them a favor, making customers and making money for your- 
self. Send for a sample assortment and Catalog 712-H. 


THE BRISTOL COMPANY 
WATERBURY, CONN. 


Branch Offices: 
BOSTON New York PHILADELPHIA PITTSBURGH Detroit 
CHICAGO St. Louts San FRANCISCO 


When writing to Advertisers please mention MILL SupPLigs. 
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Center of Textile Industry Moving Southward 


Availability of Cheap Power Is Big Factor in the Increase of 
Mills That Are Now Rivals of Those in the New England States 


During the last two decades American industry has 
undergone many interesting territorial shifts that have 
been accompanied by a vast increase in mill supply activ- 
ity in many sections. There has been a marked movement 
westward among the machinery manufacturing estab- 
lishments, which were given a strong forward impetus by 
the enormous growth of the automotive industry. On 
the other hand, there has been a pronounced movement 
southward on the part of the textile industry, until today 
North Carolina, South Carolina and Georgia are strong 
contenders for honors with the New England states 
which for generations had held the lead in this field. 

Figures recently compiled show that today North Car- 
olina ranks second among the cotton manufacturing 
states in this country in regard to the number of active 
producing spindles, being led by Massachuseits alone. 
During the last 20 years, the number of active spindles 
throughout the United States increased less than 50 per 
cent. In 1904, there were 23,200,000 in operation and 
there are now approximately 33,900,000. During these 
two decades Massachusetts, the leading textile state, in- 
creased her spindles from 8,400,000 to less than 10,000,- 
000. North Carolina, on the other hand, had an increase 
from 1,900,000 to 5,400,000, which was over 186 per cent 
or almost four times the average for the entire United 
States and more than ten times that of Massachusetts. 

In 1904, New Hampshire and North Carolina were 
about on a par in the number of spindles. Today, North 
Carolina has about five times as many as her northern 
rival. In 1904, Massachusetts had 36.3 per cent of the 
total cotton spindles of the United States and North Car- 
olina had barely eight per cent. Today, Massachusetts 
has but 29 per cent, while North Carolina has almost 18 
per cent. 

Another factor that is aiding the growth of the 
southern textile industry is the fact that the southern 
mills operate for the most part on longer labor schedules, 
54 to 60 hours. In Massachusetts and the other New 
England textile centers, the mills are on a 45 hour week 
basis. The effect of this is shown in the fact that for 
September of this year the average spindle hours per 
spindle were 274 for North Carolina against 135 for 
Massachusetts, and even less for some of the other 
northern states. As a result the total spindle hours of 
North Carolina mills were nearly as great as those of 
Massachusetts. 

More cotton per spindle is consumed in the southern in- 
dustry than in the north. For instance, in 1919 North 
Carolina consumed 104 pounds of cotton per spindle, 
while Massachusetts consumption was less than 60 
pounds. During the cotton year 1922-1923, southern mills 
averaged more than 86,000 bales a week, while northern 
mills took but 46,000 bales. 

In the year 1919, the United States produced 2,346,- 
854,120 pounds of cotton yarn. Of this total Massachu- 
setts produced 22 per cent, North Carolina 18, South 
Carolina 14, and Georgia 13 per cent. The southern mills 
led in the production of coarse yarn. In the weaving in- 
dustry, North Carolina mills produced 43 per cent of the 
country’s ticks and denims, more than one-third of the 
country’s cotton flannel, almost one-third of all the ging- 
hams and one-eighth of all the drills. 

One of the important factors in this phenomenal rise 


of the southern states in the textile industry is the avail- 
ability of cheap power. In almost every instance the 
development followed the construction of large hydro- 
electric plants. In North Carclina all of the principal 
textile manufacturing centers are located either along 
the transmission lines of large power companies, or are 
situated near large hydro-electric developments. 

In 1922 over 85 per cent of the new spindles in the 
South were built under transmission lines of the large 
power companies. One power company operating in the 
Carolinas drove over 35 per cent of the spindles in the 
entire South, and over 72 per cent of the new mills con- 
structed in North Carolina in the past five years. 

The power furnished by the larger companies is cheap- 
er than the mills themselves could generate by their own 
steam plants. It permitted the location of the mills near 
good transportation facilities. It is said that it furnishes 
more reliable sources of power. 

There is a great interconnected power transmission 
system extending from Alabama to the Virginia line 
whereby the various power companies may in time of 
drought or accident on one system obtain power from 
the other systems. This makes possible an interchange of 
power over a long distance, and puts into operation in the 
South the nearest approach to a super-power system in 
existence. 

In addition to the great development of the textile in- 
dustry coincident with the growth of large hydro-electric 
plants and transmission lines, there are many small cot- 
ton mills which are finding it profitable to develop their 
own power in amounts from 100 to 1,500 horsepower, 
allowing them to locate where labor conditions are ad- 
vantageous. In such instances each mill must have a 
standby steam plant to supply power during dry periods 
or else join with a group of mills to develop a small stream 
by means of storage reservoirs and interconnected power 
lines between the mills. At the present time cotton mills 
along Deep river, North Carolina, are cooperating with 
the state geological and economic survey to investigate 
such storage developments and group interconnections. 

In a recent issue of MILL SUPPLIES, attention was called 
to the increase in machine shops and foundries through- 
out the South, and mill supply men were advised to con- 
sider seriously the growing importance of that section 
of the United States as a market for supplies of all sorts. 
The increase in the number and size of the textile mills 
not only furnishes an expanding market for transmission 
and other supplies which are prime necessities in all 
mills where machinery must be driven, but it presages 
an increase in the number of machinery manufacturing 
and repair shops and in other establishments catering to 
the textile industry requirements. 


Trenton Firm Changes Name 

Cramer & Van Anglen is the name of the new firm 
which has succeeded Cramer & Allen, Trenton, N. J., 
mill supply dealers. The business is being conducted 
at the same location as formerly, Broad and Centre 
streets. The firm’s territory includes the entire state 
of New Jersey, and in addition to mill supplies, it also 
deals in builders’ supplies. 
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American Made 
for American Trade 


The superiority of Libbey Gauge Glasses is 
reflected in sales of jobbers and mill sup- 
ply dealers. American manufacturers need 
only test Libbey Gauge Glasses to discover 
that they are the finest in the world. More 
and more manufacturers are standardizing 
upon them. More and more engineers are 
learning of their fine qualities. We are in 
the midst of an intensive selling campaign 
direct to manufacturers, railroads and engi- 
neers to tell them about the superiorities of 
Libbey Gauge Glasses. Write for partic- 
ulars on this intensive sales campaign as 
well as any information you desire about the 
product. 


Libbey Glass Manufacturing Co. 
Toledo. Ohio 


SAFETY 


ALWAYS 


ROYERSFORD 


A complete line 
backed by fast service 


Phe feet are 
ground perftect- 
smooth — No 
shimming nec- 
essary. 
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lt isa fact that you can call upon Royersford 
dealers for any size piece of transmission ma- 
chinery, bearing, coupling, collar, hanger— 
and know that you will receive immediate 


service——prompt delivery. 


Royersford dealers expect 
and receive the same ser- 
vice from us. 


So the next time you need anything in the 
transmission line, let a Royersford dealer 


show you his idea of service. 


For Dealer nearest you see MacRae’s Blue 


Book. 


Royersford Foundry & Machine Co. 
43 N. 5th Street Philadelphia 


Royersford Products are regularly advertised in: 


Management & Administration Dodge Idea 


Industrial Management Belting & Transmission 
Mechanical Engineering Cotton Oil Press 
American Machinist Machinery 

Mill Supplies Textile World 
American Miller Factory 


as well as in Sweet’s and A. S. M. E. Catalogs and 
MacRae’s Blue Book 


IKLILS Holler Peariugs 


and other Royersford Products 


When writing to Advertisers please mention Mitt SuPpeLirs 
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Favor Readjustment of Freight Rate Schedules 


Committee of the National Chamber of Commerce Sees No Need 
Vor Justification for Any General Reduction at the Present Time 


The possibility of a reduction in rates on important 
basic commodities, through a readjustment of freight 
rate schedules, is held out by the committee on the read- 
justment of relative freight rate schedules, designated 
by the Chamber of Commerce of the United States, in a 
report submitted November 26th to the president, Julius 
H. Barnes. 

The committee finds that a readjustment of class rates 
should result in a measurable increase in total revenue 
of railroads, which may be augmented by advances in 
certain commodity rates now manifestly too low in rela- 
tion to other rates. “Such proceeds,” it suggests, 
“should be applied to the reduction of commodity rates 
where needful. Any measure of relief afforded by these 
reductions, even if small in magnitude, will be a step in 
the right direction.” 

The committee is one of five designated by the pres- 
ident of the national chamber to consider different 
aspects of the transportation problem in advance of a 
general transportation conference to be called later. It 
includes in its membership traffic officials of a number 
of railroads, representatives of agricultural and labor 
organizations, traffic managers of large commercial and 
manufacturing concerns and spokesmen for the investing 
public. 

The reduction of rates on important basic commodities 
is regarded by the committee as only one phase of the 
larger problem of the readjustment of relative freight 
rate schedules. “The rate problem of the hour,” it says 
in its report, “is one of better adjustment of relative 
rates, not of a general reduction of all rates.” 

“There is no need for justification,” the report con- 
tinues, “for a general reduction of freight rates at the 
present time, whether viewed from the standpoint of 
relative levels of freight rates and commodity prices 
now and before the war, of rates in this country as 
compared with foreign rates, or of the net return, which 
the railroads have been earning on the value of their 
property devoted to the public service. 

“That freight rates as a whole are not an undue 
burden or stifling influence on commerce is evidenced 
by the heavy carloadings on our railroads this year. 
For several months each week has produced loadings in 
excess of those reported for any corresponding period in 
past years, and the record for all time has been broken 
time and again.” 

“Since the world war,” the report continues, ‘‘and 
particularly since early 1920, there have again been 
wide changes in the relative price levels of commodities. 
Some products have changed comparatively little in 
price, while other articles have fallen until they have 
reached prices at or near pre-war levels. For the most 
part, manufactured goods, because of high labor costs 
and because of the possibility of adjusting output to 
market demand, command high prices, while many farm 
products, especially hides, hogs, and grains (except 
corn), because of the continued large output and the 
reduced demand abroad, have gone practically to pre-war 
price levels or even below. The changes in price rela- 
tionships do not appear to have been caused, to any 
considerable extent, by transportation charges nor by 
increases or decreases in those charges; the changes have 
been due to economic forces, national and international 
in scope; and freight rates that may formerly have been 


satisfactory to shippers and carriers alike may by 
reason of the changed price levels have been thrown out 
ot equitable adjustment. 

“The desirability of adjusting freight rate schedules 
so that different classes of business shall stand on their 
own feet is sufficiently evident; the difficulty of doing so 
is not, perhaps, so obvious. As already indicated, our 
rates are the result of an evolution influenced by many 
factors, some economic, some geographic and others 
political. So many carriers and so many commissions, 
so many practices and so many forces other than those 
based on sound principles have affected them, that today 
they are almost inextricably involved. 

“Yet in spite of attendant difficulties, it is evident for 
the reasons stated and for others that will be presented 
that the time has arrived for greater simplication in 
our rate systems, both as they have developed and as 
they have been applied. The studies that have been 
made by and for this committee show that adjustments 
in relative freight rate schedules, particularly those 
applying to less-than-carload shipments and to the class 
traffic generally, are not only possible but eminently 
desirable.” 

Without attempting to pass upon the local, sectional 
or class issues that come properly within the jurisdic- 
tion of the Interstate Commerce Commission, the com- 
mittee lays down the principles which, it believes, should 
govern readjustment of freight rates in the following 
conclusions: 

“1. Viewed as a whole, railroad rates in the United 
States are not unreasonably high, either as compared 
with pre-war rates in relation to general price levels or 
as compared with foreign rates. They have afforded 
the railroads an average rate of return considerably 
below that which the Interstate Commerce Commission, 
acting in accordance with the law, has determined as 
fair. They do not as a whole hinder the processes of 
production or distribution. The present problem is one 
of a better adjustment of relative rates—not a general 
reduction of all rates. 

“2. It cannot be claimed that the railroad freight rate 
structure of the United States has ever been organized 
on a scientific basis, or that it has ever been sys- 
tematically revised with the purpose of eliminating dis- 
parities. The great economic changes incident to and 
resulting from the war have created additional disparities 
resulting from horizontal rate changes, from the dis- 
location of relative price levels and from increases in 
labor costs and terminal expenses which have borne with 
greater weight on some classes of traffic than on others. 
The situation renders a readjustment of relative freight 
rates of great immediate importance. 

“3. A survey of class rates shows a great lack of 
uniformity, either as between classes, between products, 
or between regions, except in certain limited areas. 
Unreasonable disparities exist between the rates in 
different states. 

“4. In the readjustment of freight rates, considera- 
tion should be given to basic principles of rate making 
and to particular conditions affecting each type of busi- 
ness, notably less-than-carload and light-and-bulky traffic 
as contrasted with heavy loading articles. Careful con- 
sideration shows that the revenue derived from the 
former types of business is unduly low as compared with 
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Tried and Proven 


Over thirty years of service have 
established the reputation of the 
Cyclone Lubricator in all parts of 
the world. 


The Cyclone is made in various 
models to suit every requirement 
and is carried in stock by all the 
leading jobbers. 


Write for Cyclone Circular 


Michigan Lubricator Co. 


Detroit, Mich. 


Cap Screws, Milled and 
Upset, U.S.S. & S.A.E. 


Set Screws Milled and 
Upset, U.S.S. & S.ALE. 


NAMCO 

Plain S.A.E. Nuts 
Castellated S.A.E. Nuts 
Milled Studs 


—from stock 


Orders of a hundred or a hundred thousand promptly 
filled with Screws or Nuts that are noted for that accurate 


fit and fine finish you want. Simply specify NAMCO 


and send your order to our nearest branch listed below. 


THE NATIONAL ACME COMPANY, Cleveland, Ohio 


Boston Chicago Detroit Buffalo 


tlanta, Ga. Hughson & Merton, Inc., San Francisco 


Warehouses at New York and Chicago 
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that obtained from the latter type. This statement 
applies to goods moving under both class and commodity 
rates. 

“5. A readjustment of class rates—including less- 
than-carload rates—should result in a measurable in- 
crease in total revenue limited chiefly by reason of the 
relatively small volume of business concerned. This 
increase in revenue will, however, be augmented by 
advances in certain commodity rates, which are often 
founded on class rates and will be realigned in accord- 
ance with class rate revision. Such proceeds should be 
applied to the reduction of commodity rates where need- 
ful. Any measure of relief afforded by these reductions, 
even if small in magnitude, will be a step in the right 
direction. 

“6. A serious railway rate problem has arisen from the 


recent rapid growth of intercoastal traffic through the 
Panama Canal resulting from the prevailing low ocean 
tonnage rates. The transcontinental railroads are 
seriously feeling the inroads of canal competition for 
the first time since the canal was built. It is the view 
of the committee that the public is entitled to the benefit 
of low rates due to the canal, and that the railroads should 
be allowed to readjust their rates to meet that com- 
petition, but without unjust discrimination against the 
intermediate sections of the country. The committee 
is further of the opinion that the railway carriers are 
entitled to know what competition they have to meet in 
this coastwise trade, which is restricted to American 
bottoms, and that the vessel lines concerned should be 
required to file their specific rates with the Interstate 
Commerce Commission.” 


Combines Brush and Pen Wok 


Gene Stratton-Porter Tells How She Hlappens to Be in the Mill Supply Field 


Gene Stratton-Porter needs no introduction to most 
readers of MILL SUPPLIES, because her many novels and 
her frequent contributions to popular magazines have 
made her a recognized leader among American authors. 
There are, however, comparatively few who know that, 
in addition to her literary efforts, Mrs. Porter has found 
occasion to enter and to take a somewhat active part in 
the industrial world, and that her industrial activity has 
been in a field that is allied with the mill supply business. 

The connection of this famous literary woman with the 
mill supply business was called to the attention of MILL 
SUPPLIES recently by one of our directory compilers who, 
in checking the listing of the Kendallville Broom & Brush 
Co., Kendallville, Ind., noted that the president of the 
company is Gene Stratton-Porter. Investigation showed 
that Mrs. Porter is at present residing in Los Angeles, 
but that she is financially interested in the brush busi- 
ness and presides at the company’s annual meetings. In 
reply to a request for a statement as to how she hap- 
pened to be connected with the manufacturing establish- 
ment, and what her conception is of a woman’s place in 
the industrial world, Mrs. Porter very kindly made the 
following statement to MILL SUPPLIES: 

“T happen to be in the brush and broom business 
because Mr. Rinaldo Sumption was at one time cashier 
of the Bank of Geneva, while my husband was the pres- 
ident, and between us we owned a controlling interest 
in the bank. Mr. Sumption’s father had been engaged in 
the brush and broom business. He knew the whys and 
wherefores, and when he decided to start a factory I 
agreed to furnish a part of the capital and help conduct 
the business. This, I think, answers your question as to 
why I am, at the present minute, in the brush and broom 
business. 

“As to my conception of a woman’s place in the indus- 
trial world, it is my firm conviction that the real place 
of a woman is in her own home scrupulously using 
brushes and brooms in order that cleanliness may be 
closely allied with godliness, but, unfortunately, there 
are a great many women in this world who cannot have a 
home upon which to use the brush and broom unless, 
from the work of their own hands and brains, they can 
evolve the wherewithall to buy the home. This brings 
women into the industrial world, not because they belong 
there or because they should be there, but because they 
are forced there by stern necessity to make their own 
living, and in case of death or disaster, very frequently 


they are forced, also, to support their families. 
“Personally, I do not like to see women in business. 
Since they must be in business, it certainly pleases me to 
see how many of them have proved themselves capable 
and competent along so many different lines.” 


SOUTHERN INDUSTRY ACTIVE 


Report of Metal Trades Association Shows That Foundries and 
Machine Shops Are in Satisfactory Condition 


The Southern Metal Trades Association, Atlanta, Ga., 
has recently made a survey of the foundries and machine 
shops of the South, which showed that as a whole pro- 
duction was about 75 per cent of total capacity. The 
questionnaire was sent out during the last part of Oc- 
tober, and the questions asked included annual and 
monthly capacity of each foundry and each machine shop, 
total production in October, percentage of capacity and 
number of employes. 

Two or three of the larger foundries were operating 
at 100 per cent capacity. Some of the smaller foundries 
were operating at a low percentage of capacity, but the 
majority were producing on a fairly satisfactory basis. 
All the machine shops reporting were operating, although 
one or two of the smaller ones were only at about 25 to 
30 per cent of capacity. The outlook, according to asso- 
ciation reports, based on the replies received, is very 
good, owners of both foundries and machine shops look- 
ing for marked activity during the coming year. The 
association expects to have its blue book of Southern 
industries ready for distribution soon. 


To Foil Pay-roll Bandits 


A committee of the Associated Industries of Massa- 
chusetts has been appointed to study a scheme for paying 
employes by bank check in order to foil pay-roll bandits 
who have been operating in the vicinity of large indus- 
trial plants during recent months. Already six or seven 
of the large manufacturers whose plants are located in 
rather isolated sections have abandoned the old cash 
pay-roll system. The New England Telephone & Tele- 
graph Company has introduced the new system of paying 
all wages by check. The American Optical Company, 
which employs more than 1,000 persons in its South- 
bridge plant, is another corporation which has stopped 
paying wages in cash. 
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Three times 


**Engineers’ Favorite’’ 


**Felthousen’”’ Ball Gauge Cock due Cleaner heavier th an 


Drop lever tag flushing usua ] an d 
L leakproof, the “Buffalo” 


Sight feed regu- 


lating and lock- J Glass Body Oil Cups are 


ing device is 


proof against vi- creat “repeaters” 


bration — has mi- 
crometer feed. 
scithousen” With all the price advantages of stamped con- 
struction and all the rigidity and durability of 
ed and screwe cont cuces 
onto center (and phe 
oe oe 
Cylinder Entire base, includ- spring) are Multiple 
Oil Pump real winners and Oiler 
ing lug for sight chtfull 
piece that can’t 
“Sherwood” Screw twist off. == oy 
Feed Grease Cup 


Sherwood Manufacturing Company 
Brass Founders and Finishers 
Sole Manufacturers of Sherwood Engineering Specialties 


1713 Elmwood Ave., Buffalo, N. Y 
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Injector 


H AN = DEE sf To must be admitted it is not good 


lor any belt to give it a hard coat- 
ing of wax to fill up the cracks, and 
rosin to make it stick to the pulley. 
The dressing should penetrate the 
belt and restore its natural friction 
surface and flexibility. 


Belt Dressing 


restores vitality to 
the belt by proper 
internal lubrica- 
tion, 


That is what ITIAN-DEE Belt Dressing 
does, and in such a way that it saves time 
and the annoyance of applying belt dres-~ 
ing with a danber. Just squeeze the soft 
metallic tube and use only as much as i- 


necessary. There’s no waste. 
HAN-DEE 
Total elimination of rhe tubes hold a pound ot rich, lite-re j 
storing dressing, without a trace of acid, 
or brush required— alkali or rosin. Every workman with one 
tube—Small units of or more belts to look after can hav e his 
one pound enable 77 
each department to own tube. \\ ith | | \ N | IEE dressing 
have tube handy for 
instant use—No ex- belts becomes a matter of pride instead 
cuse for applying too 
much dressing. of a distasteful duty. 
DEALERS 
if you want a belt DURYEA MANUFACTURING COMPANY 
dressing that moves 
itself. get your trade Bayonne, N. J. 
to try HAN- DEE. 
They will come back Vanutfacturers of “WOOSTER” F i 
and circulars are WER \o taps, ff 
yours for the asking. titches or cemented parts 
58 When writing to Advertisers please mention M1Lt SuppLigs. 
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NOVEL APPRENTICESHIP PLAN 
Capital and Labor Join Hands in Pittsburgh to Insure Better 
Education for Sheet Metal Workers 

Sixty-five sheet metal union apprentices in Pittsburgh 
have begun a four-year training course at Carnegie Insti- 
tute of Technology, and will be paid their regular wages 
by their employers for the time spent in school. This 
is the result of a novel agreement made between the 
Pittsburgh local union No. 12, Amalgamated Sheet Metal 
Workers’ International Alliance and The Sheet Metal 
Contractors Association of Pittsburgh. While purely a 
local measure in its scope, the contract is regarded by 
educators, employers and union officials as the fore- 
runner of similar agreements to be made leading toward 
the proper training of union trade apprentices. 

Among the novel, and somewhat radical terms of the 
agreement between the Pittsburgh local union and the 
employers, is the stipulation that every apprentice at- 
tached to the union ‘“‘must and shall attend sheet metal 
classes at the Carnegie Institute of Technology the last 
four years of his apprenticeship, or until he has finished 
the course for sheet metal apprentices.””. The extent of 
cooperation to which the employers have committed 
themselves to assist in the training is recorded in the 
section of the agreement which says: “The employer 
shall send the apprentice to the Carnegie Institute of 
Technology for trade instruction one day each week 
from October 1 to May 1 during the last four years of 
his apprenticeship. The apprentice shall be allowed his 
regular wage for days while attending school.” 

At Carnegie Tech, a special course for the apprentice- 
ship training has been outlined, the subjects including 
shop work, pattern-drafting, and mathematics. The class 
of 65 apprentice students has been separated into four 
groups, each group attending the Institute one full day 
each week. Each apprentice pays his own tuition fee. 
As a reward for high scholarship in their studies at 
Carnegie Tech, special terms have been written into the 
agreement by means of which it has been made possible 
for a studious apprentice to receive increased wages. 

A joint committee consisting of three members of the 
contractors’ association, and three union officials, has 
been selected to act in an advisory capacity between ap- 
prentice and school, to adjust all differences that may 
arise, to terminate the apprenticeship and services of 
the apprentice if necessary, and to pass upon the admis- 
sion of the apprentice applicant to journeymanship. 

STEEL EXPORTS EXPANDING 
September Shipments Six Per Cent Greater Than the Average for 
First Three Months of 1923 

September exports of iron and steel products from the 
United States were 173,594 gross tons, an increase of 
more than 6 per cent over 163,010 tons, or the exports 
for August, and nearly 6 per cent greater than the 
monthly average of 164,345 tons for the first eight 
months of 1923, according to figures compiled by the 
Department of Commerce. Shipments of rails were ap- 
proximately 10,000 tons greater in September than 
August, wire rods 2,500 tons, sheets and plates 3,000 
tons, and tin plate 3,000 tons. Pig iron, semi-finished 
steel, bars and tubular products all fell off from the 
August figures. 

Nearly 45 per cent, or 72,762 tons, of the total iron 
und steel exports of the United States during the month 
of August, 1923, went into Canada. Cuba was the next 
largest consumer, with 21,878 tons, or 13%. per cent of 
the total, and Japan third, with 14,326 tons, or nearly 
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9 per cent. Shipments to Canada, England, Spain, 
Brazil, Mexico and Venezuela increased from the pre- 
vious month; otherwise, with slight exception, there was 
a general falling off. The most marked decrease was 
that of Argentina, which took only 2,200 tons, against 
5,300 tons in July and a monthly average of more than 
7,100 tons for the first half of 1923. 


Rubber and Balata Belting 

United States manufacturers of rubber and balata 
belting are world leaders in exporting these products, 
according to statistics recently made public by E. G. 
Holt, acting chief of the rubber division, Department of 
Commerce. Approximately 7,000,000 pounds of these 
two types of belting, valued at about $4,500,000, were 
exported from the principal manufacturing countries 
during 1922, and of this the United States exported ap- 
proximately 37 per cent, by volume, of the total. The 
United Kingdom was a close second with 34 per cent. 
Of the other countries, France had 12 per cent, Germany 
9 per cent, Canada 5 per cent and Norway 2 per cent. 
The customs duty on rubber belting imported is 20 per 
cent ad valorem, while under the preferential treatment 
British belting is admitted free. Rubber packing valued 
at £19,163 was imported in 1922, the United States sup- 
plying £4,465. 


Novel Supply House Booklet 

Colonial Supply Company, Pittsburgh mill supply 
house, has recenty issued a very unusual booklet to 
describe its engineering service and some of the lines of 
transmission appliances which the company carries. The 
booklet is captioned, “The Kite’s Tail,” and the front 
cover contains a three-colored illustration of a flying kite 
with a long tail. In a preamble is contained an explana- 
tion of the relationship of the title of the booklet to the 
products described. ‘‘As the tail stabilizes the kite, so 
does the equipment illustrated and described in this book- 
let stabilize operating costs and increase production in 
the modern industrial plant.” 


Have Opened New Factory 

Standard Shop Equipment Co., Philadelphia, manu- 
facturer of set-up appliances for machine tools, is now 
completely installed in its new two-story factory at 82nd 
street and Tinicum avenue. The company had formerly 
been doing business in quarters at 23rd streets and Hunt- 
ing Park avenue. The new factory is located in the Hog 
Island neighborhood, near the section where Henry Ford 
is planning to build an 80-acre plant. According to H. 
Cadwallader, Jr., president of the company, business has 
been on the upward swing with the company since about 
the first of February, and is improving steadily. 


Cutting Out Unnecessary Varieties 

In a meeting of producers and consumers of asphalt 
held recently at the Department of Commerce, the 88 
varieties of asphalt used for paving purposes were 
reduced to 9, and 14 varieties used as brick and stone 
block fillers, were cut to 4. Since three of the grades 
adopted for fillers are identical with three of those 
adopted for paving use, the actual reduction is from 102 
to 10, or practically a 90 per cent elimination. A single 
manufacturer stated that had the change been made a 
vear ago it would have saved his firm $200,000. 
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WATSON-STILLMAN 


HYDRAULIC FITTINGS 


MADE FROM SOLID FORGED STEEL 
FOR HIGH PRESSURES 


loo much care cannot 
hydraulic fittings. 


Write for catalogs. 


be taken 
You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. 
70 years is at your disposal. 


Our experience of nearly 


in the selection of 


Watson- 


THE WATSON-STILLMAN CO. 


Philadelphia: Widener Blde. 


198 Fulton St., New York 


CHICAGO, McCormick Bldg. 


CHAIN HOISTS 


This cut illustrates the et- 
fective way in which Ford 
advertising is constantly 
working for you—carrying 
the message of the Ford 
Tribloc in current trade 
and business publication 
advertisements, and popu- 
larizing the GREEN Loop 
Guide safety and protec- 
tive feature. 


The words FORD TRIBLOC 
have real merchandising 


value for YOU 


For consistent Ford advertising is mak- 
ing new friendships among your pres- 
ent and prospective customers. Thou- 
sands of Ford Triblocs in daily use are 
cementing old friendships, too. 


Ford Triblocs are easily identified—dis- 
tinguished by the GREEN Loop Guide; 
the mark of a well-built and highly effi- 
cient chain hoist. 


Made in capacities from 14 to 20 tons. 
Write for Catalog 6B and Discounts. 


FORD CHAIN BLOCK CO. 


2no & DIAMOND STREETS PHILADELPHIA, PA. 


OVER SEAS REPRESENTATIVE 


ALLIED MACHINERY COMPANY OF AMERICA 
S! CHAMBERS ST NEW YORK he 


PARIS BRUSSELS 


TURIN BARCELONA RIO be JANEIRO 
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“dear Strong 

Edgar E. Strong, founder and president of The Strong, 
Carlisle & Hammond Co., Cleveland, passed to his eternal 
reward on Monday, October 29, at the age of 8&2, as 
briefly recorded in the November issue of MILL SUPPLIES. 
A man of admirable constitution, he had been at his 
desk as usual on the previous Saturday, and had left for 
home in the best of spirits and apparently in his usual 
vood health. His sudden death, almost without warning. 
came as a peaceful ending to a long and useful lifetime 
into which had been crowded an unusual blending of 


EDGAR EF. STRONG 
Taken 


bre 1 Group Picture 
romance and adventure, crowned with a halo of success, 
both in his family and in his business life, that will keep 
his memory long alive in the minds of the countless 
friends who mourn his loss. 

Mr. Strong was born near Manchester, Conn., April 
14, 1841. He was educated in the district schools and in 
a boarding school in Greenwich, Conn. In 1862 he en- 
listed as a private in the 16th Regiment of the Connecti- 
cut Volunteer Infantry, and within 30 days after the 
formation of the regiment was engaged in the battle of 
Antietam. He soon began to show the qualities of leader- 
ship that afterwards marked his business career, and on 
Christmas day, 1862, he was made a second lieutenant. 
The following May he was promoted to the rank of first 
lieutenant. The last eleven months of the war he spent 
as a prisoner in seven different southern prisons. 

At the close of the war Mr. Strong was placed in com- 
mand of a detail of about 150 men who had, like himself, 
been held as prisoners of war, and was ordered to take 
the detachment to Providence, R. I.. to be mustered out 


Edgar E. Strong 
I. Fenwick Young —Frank B. Ferris 


Wo. H. Stockham 
S.J. Stebbins 


Thomas A, Fernley 


of service and paid off. In connection with this duty, 
he had a taste of the brand of government red tape which 
tries the hearts and souls of soldiers, but he proved 
himself equal to the occasion. Upon arrival at Provi- 
dence, he found that the war office had been moved to 
New Haven. The men had neither money nor rations 
to continue the trip, and were obliged to stay in Provi- 
dence several days until a soldiers’ aid society came. to 
the rescue. 

When they finally reached New Haven, they found 
that the office had again been moved, this time to Hart- 
ford. By this time Mr. Strong and his men were well 
fed up with red tape, and he decided on direct action. 
That afternoon they boarded a train for Hartford, and 
after getting under way, Mr. Strong told the conductor 
the circumstances, and said: “Now you can either be 
sensible and take us to Hartford, where you will receive 
our fares from the quartermaster, or you can try to put 
us off the train.” 

The conductor looked over the detail of 150 soldiers, 
decided that discretion was the better part of valor, and 
let them ride. At Hartford the army quartermaster 
squared the account, and a few months later Mr. Strong 
was discharged. 

After spending some time at home recuperating from 
his prison experiences, Mr. Strong went to Cleveland on 
a visit. He had a boyhood chum from Andover, Conn., 
by the name of Flavel Bingham, who had also been a 
school chum of his at Greenwich. This chum, who was 
a relative of William Bingham, had moved to Cleveland 
and was working for the Wm. Bingham Company. It 
was Mr. Strongy’s intention to spend two or three weeks 
with his friend. Fate decreed otherwise. 

He arrived in Cleveland on September 1, 1866, and 
that very evening Bingham took him to a party at the 
home of Miss Mary Ella Clarke, a niece of William 
Bingham and a distant cousin of Flavel Bingham. The 
occasion was Miss Clarke’s birthday. After meeting the 
young hostess, all thoughts of going back to Connecticut 
vanished, and Mr. Strong decided that he would stay in 
Cleveland and get a job. Shortly afterwards he married 
Miss Clarke, and the union was blessed by four children, 
two of whom are still living. 

His first job was with the Wm. Bingham Co., and he 
worked for that company several vears, until he decided 
to go into business for himself. The Clarke family lived 
on Eagle street, which was at that time a residential 
street, but has since turned entirely into a business sec- 
tion. For several vears after their marriage the Strongs 
lived on this street. As it was only about ten minutes 
walk from the Bingham store, Mr. Strong used to walk 
to and from the office and go home to lunch every day. 

At the age of 40, with N. G. Browne, he organized 
a lumber business. The venture was nearly wiped out 
in the spring floods of 1885, and what was left of it was 
destroyed by fire the following summer, so that in less 
than two years Mr. Strong saw his life savings carried 
away. Not only that, but he was left heavily in debt. 

Undaunted, and with the perseverance and courage 
which had marked his entire life, he went back to work 
for the Bingham company. Two vears later, in 1887, he 
formed a partnership with Robert H. Carlisle and W. J. 
Turney and started in the mill supply business. Within 
a short time L. J. Hammond took the place of Mr. 
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a Belt Joining 
That Stays Put! 


When your customer installs a belt he 


wants power-performance before every- 
thing else. Have him join it with Crescent 
Belt Fasteners and assure the belt's full 
service for the full life of the belt. 


Make Good Belts Give Better Service 
BELT FASTENERS 


Crescent Joints hold because they maintain 
the belt's maximum strength at the joining. 
They can't wear because no metal touches the 
pulleys. 


Maybe you are selling a lot of Crescent Belt 
Fasteners, but check up all your customers on 
your next round of calls and widen your influ- 
ence for good (and good sales too!) by 
introducing the money-time-and-belt saving 
advantages of Crescents to those you are not 
yet selling. 


Write for Booklet No. 4 


CRESCENT BELT FASTENER COMPANY 
381 Fourth Ave., New York City 


Ongs 


in falog:- 


VERYBODY knows of the Barrett- 

Christie Co., big Chicago supply 
house. They publish a 400 page supply 
catalog. Two pages are devoted to 
Armstrong Steam Traps — the only 
traps listed. 


Mr. Harry Barrett, president, says “we 
were convinced several years ago that 
the Armstrong Trap was a great im- 
provement over any trap on the mar- 
ket. We foresaw that it would be a 
big aid in increasing our sales. We 
are now getting repeat orders and 
building up a fine sentiment for our 
house.” 


Mr. Barrett’s statement, coupled with 
the fact that Barrett-Christie is selling 
Armstrongs exclusively, surely gives 
emphasis to the statement that every 
jobbing and mill supply house should 
list Armstrongs in its catalog. Write 
for the Armstrong catalog, the dealer 
plan, and a trap to test. 


Armstrong Machine Works 
318 Maple Street, Three Rivers, Mich. 


ArfastrOng, 


Steam Tap 


Every mill supply house should 
list Armstrongs in its catalog 
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Turney, and the present firm of Strong, Carlisle & Ham- 
mond had its beginning. 

E. R. Fancher, governor of the Federal Reserve bank- 
ing system at Cleveland, in commenting on Captain 
Strong’s death, stated that he well remembered when the 
three partners came to the bank with which the governor 
was then connected, seeking to arrange for a line of 
credit. Governor Fancher well remembered that the 
partners, with a relatively small amount of tangible 
wealth, but rich in character and business integrity, were 
then and thereafter for many years furnished with 
credit considerably beyond their real financial strength. 
The incident is interesting as indicating how strong a 
part the moral hazard plays in the financial world. 

The firm’s first store was at Mandrake and West 9th 
street. Later the business was moved to Bank street. 
now West 6th street, near Frankfort street. It rapidly 
outgrew these quarters, and another move brought the 
business to its present location on West 3rd street. In 
1893 the business was incorporated and Mr. Strong was 
president up to the time of his death. 

In a recent interview with a Cleveland newspaperman 
Mr. Strong stated: “Any man who figures on quitting 
his business at 50 or 60, unless he is an invalid, is mak- 
ing the worst possible mistake.” His own life was a 
vivid example of how he practiced what he preached, 
because it was his custom, in spite of his vears, to be at 
his desk every day in the year, except for an occasional 
vacation, usually spent fishing in Florida. 

Mr. Strong was largely responsible for the formation 
of the National Supply & Machinery Dealers’ Associa- 
tion, which came into being in Cleveland on February 15, 
1905. At that time the supply and machinery business 
Was at a very low ebb. Profits were almost nil. A meet- 
ing of supply dealers was called and about 35 represen- 
tatives from various houses responded. Mr. Strong was 
elected the first president of the organization, and was 
re-elected the following year for a second term. He has, 
since the beginning of the association, given it his 
heartiest support, and has been one of its most loyal 
advisers. 

Many prominent men in the mill supply field attended 
the funeral, which was held from Wade Memorial Chapel, 
Lake View Cemetery, Cleveland, on Wednesday after- 
noon, October 31. The floral tributes were unusual be- 
cause of their great number and beauty. 

Mr. Strong was a member of the Union Club, the 
Cleveland Chamber of Commerce, the Old Colony Club, 
and from his army service days had been a Mason. He 
was for many years a member of the Second Presby- 
terian Church. In addition to being president of the 
Strong, Carlisle & Hammond Co., he was also president 
of the Clarke Manufacturing Company, Cleveland, and 
also of the East View Company, a Florida realty cor- 
poration. He is survived by two children, Herbert W. 
Strong and Mrs. Warren S. Hayden, both of Cleveland. 
The former has been associated with his father for over 
28 years and has for some years been secretary of the 
company. The close association between father and son 
has been an unusual companionship. 


Thomas A. Fernley 

Thomas Adamson Fernley, secretary-treasurer of the 
National Supply and Machinery Dealers’ Association, 
died on Tuesday, November 6, at Germantown Hospital, 
Philadelphia, after an illness of several weeks with 
Bright’s aisease. While his family and many of his 
close friends were aware for some time that his condition 
was critical, news of his death was a distinct shock to 


the majority of his friends in the mill supply world. 
Only 39 vears of age, Mr. Fernley apparently had many 
vears of active life before him and his sudden demise, 
while still a comparatively young man, makes his loss 
an unusually hard one for his family and friends to 
bear. 

Born in Philadelphia on April 14, 1884, Mr. Fernley 
attended the public schools and afterwards graduated 
from the Central High School there. Following his 
graduation he became connected with his father, T. James 
Fernley, in the wholesale hardware business. In 1909 


THOMAS A. FERNLEY 


his father retired from this business and assumed the 
duties of advisory secretary-treasurer of the National 
association, and he became associated with his father in 
this work, having been elected secretary-treasurer of the 
association. Mr. Fernley was a grandson of George P. 
Adamson of Baeder-Adamson Co., Philadelphia, 

The funeral was held from his home, on Friday, No- 
vember 9th. Interment was in Laurel Hill Cemetery. 
Mr. Fernley is survived by his wife and two children, 
Thomas A., Jr., and Harriette M. Fernley. 


WO. H. Stockham 


W. H. Stockham, founder and president of the Stock- 
ham Pipe & Fittings Co., Birmingham, Ala., died at his 
home in that city on Friday, November 16, after a long 
illness. He had returned to his home about a week 
before his death after spending several weeks in Eastern 
hospitals. Mr. Stockham was widely known as a bene- 
factor of educational and religious institutions and was 
a large contributor to the Birmingham-Southern College. 

He was born in Lafayette, Ind., in 1861, and was 
graduated from the University of Illinois in the class of 
I8K&5. That same vear he married Miss Kate Clark of 
Cobden, Ill. His first industrial work was in Chicago 
in the steel business. Later he moved to Birmingham 
and established a plant to manufacture pipe and fittings. 

In addition to his own manufacturing company, Mr. 
Stockham had been active in other business, educational 
and religious enterprises. He is survived by his wife 
and three sons, Herbert C., vice-president of the Stock- 
ham Pipe & Fittings Co., Douglas C, also connected with 
the company, and Richard J., a student at the University 
of Illinois. The funeral was held on Saturday afternoon, 
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Every day in a sound, substantial 
way, the Clipper Belt Lacer is prov- 
ing the worthiness of the good will, 
which throughout a period of more 
than seventeen years, has been be- 
stowed upon its name and service. 


It has always “made good”, that’s 
why the most eminent engineers of 
the country recommend the Clipper 
Method of Belt Lacing. 


Over 200,000 in daily use ALL 
OVER THE WORLD. 


CLIPPER BELT LACER CO. 
Grand Rapids, Mich. 


Belt 


Anyone can lace a belt with the 


GUARANTEE 


Every Clipper Belt Lacing 


Machine is sold with the un 
derstanding that if after 
30 day's trial it does not 


do all that is claimed for it 


and is not entirely satisfac- 
tory, it may be returned with- 
out expense; and with the 
further understanding that 
it will be kept in repair free 
of charge by the manufac- 
turers as long as genuine 
Clipper Belt Hooks are used 


exclusively with it. 


**Can’t be pounded off—*’ 


Here’s the second paragraph of Mr. 
Carpenter’s letter: 

“The writer has also tried out your 
solder on every old dirty job to be 
found, and it can’t even be pounded 
off an old rusty galvanized pail with 
a hammer. Some fellows told us 
that it would stick on clean metal, 
but was no good for general work. 
The writer has hunted for some old 
job where it won’t stick, and, 
believe me, I can’t find that job. It’s 
a peach to work, and easy to handle 
anywhere. We won't be without 
Kester any more.” 

We can’t improve on that, but let’s 
suggest — 

“Sample for Test Upon Request”’ 


Sold by live dealers everywhere in one pound coils, in 
cartons, and on one, five and ten pound spools 


Manufacturers 


CHICAGO SOLDER COMPANY 


4215 Wrightwood Avenue, Chicago 
Direct Factory Repre: entatives: 


THE FAUCETTE HUSTON CO. 
Chattanooga, Tenn. 
LOUIS J. ZIESEL CO. RICHARD F. ELY 
216 Market St. 66 W. Broadway 
San Francisco, Cal New York City 


KESTER 


(ENLARGED PHANTOM STANDARD SIZE /8 INCH DIAMETER) 


IN POCKETS 4 
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PILOES 


November 17 at 2 o'clock from the First Methodist 
church, Birmingham. Interment was in Elmwood Ceme- 
tery. Memorial services were held at Birmingham- 
Southern College on Saturday night. 


I. Fenwick Young 

I. Fenwick Young, president of the Young & Vann 
Supply Co., Birmingham, Ala., a past president of the 
Southern Supply and Machinery Dealers’ Association 
and a member of the executive committee of the National 
Pipe and Supplies Association, died during the past 
month at his home in Birmingham, at the age of 54 
vears. Mr. Young has long been a leading figure in the 
machinery and supply business in the South. He 
organized the Young & Vann Supply Co. in 1906 and 
became its first president, serving in that capacity up to 
the time of his death. 

Shortly after his entry into the mill supply business, 
Mr. Young became interested in the work of the South- 
ern association and in 1911 was elected a vice-president 
of that organization. The next vear he was advanced 
to the first vice-presidency, and at the Indianapolis 
convention of 1913 was elected president. 


Frank B. Ferris 

Frank B. Ferris, vice-president of the Textile Mill 
Supply Co., and president of the Charlotte Mfg. Co., 
both of Charlotte, N. C., died recently at Guthrie, Okla., 
while on a business trip. He old) and 
widely known through the Southern mill supply field. 
For many years he was connected with the Charlotte 
Supply Co., traveling throughout the South. In 1898 
he organized the Textile Mill Supply Co., and later was 
one of the organizers of the Charlotte Mfg. Co. 


was 67 years 


S.J. Stebbins 

Stebbins, president of the Stebbins Hardware 
Company, one of the largest dealers in the United States 
in hardware and tools, died Thursday, November 22, in 
his home at 1346 Greenleaf Avenue, Chicago. He was 82 
vears old and had been a resident of Chicago since 1855. 
He was only 14 vears old when he first entered a busi- 
The company, which was afterwards named 
after him, was founded in 1860 by B. C. Jones and A. H. 
Riardon. Mr. Stebbins acquired the interests of the lat- 
ter and later also bought out the former’s interest. As 
the business enlarged, he gradually added various lines 
ef mill supplies, and while his business was strictly that 
of a retailer, he became a factor in the sale of certain 
supplies to Chicago industries. Mr. Stebbins is survived 
by six children, seven grandchildren and two great-grand- 
children. His funeral was held Saturday, November 24, 
the Stebbins store being closed during the entire day. 


ness career. 


SUCCESSKUL AUTOMOBILE SHOW 


Many Mill Supply Jobbers 
Convention at Chicago Coliseum 


Vanufacturers Took Part in 


The eighth annual convention and fifth annual show 
of the Automotive Equipment Association was held in 
the Coliseum, Chicago, November 12 to 17, and proved 
another triumph for this organization. The exhibits 
covered the entire floor space in the main hall, the Annex 
and the Greer building, and included every imaginable 
line of automobile accessories. The arrangements were 


carried out in such thorough manner as to mark the show 
as a most efficient merchandising project. 

Attendance at the show was restricted to members of 
the association and special guests, each person. being 
admitted only after presenting a proper coupon and 
showing an identification badge. In this way, the 
general public and curiosity seekers were excluded, and 
only manufacturers’ representatives and automotive 
jobbers—-real buyers of the products displayed —were 
permitted to view the exhibits. 

As automotive supplies are becoming more and more 
adjuncts of special departments in many of the mill 
supply houses of the country, many well known mill 
supply men were noted among the hundreds of jobbers in 
attendance at the show. Among the exhibitors, too, 
were many manufacturers who are closely allied to the 
mill supply field. Among these latter were the following: 
American Grinder Mtg. Co., Milwaukee; Black & Decker 
Mfg. Co., Baltimore; Bonney Forge & Tool Works, 
Allentown, Pa.; Bridgeport Brass Bridgeport ; 
Buckeve Brass & Mfg. Co., Cleveland; Buffalo Forge Co., 
Butfalo; Carborundum Co., Niagara’ Falls; Champion 
Blower & Forge Co., Lancaster, Pa.; Clayton & Lambert 
Mty. Co., Detroit; Columbus MeKinnon Chain Co., 
Columbus, Ohio; Crescent Tool Co., Jamestown, N. Y.; 
Curtis Pneumatic Machine Co., St. Louis: General 
Asbestos & Rubber Charleston, S. C.: Graton & 
Knight Mfg. Co., Worcester: L. H. Gilmer Co., Philadel- 
phia; Hill Pump Co., Chicago; Imperial Brass Mfg. Co., 
Chicago; Jewell Belting Co., Hartford; & 
Mattison Co., Ambler, Pa.; Keystone Reamer & Tool Co., 
Millersburg, Pa.: William E. Pratt Mtg. Co., Chicago; 
Pyvrene Mfg. Co., Newark, N. J.; Reliance Manufacturing 
Massillon, Ohio; South Bend Lathe Works, South 
Bend, Ind.: Turner Brass Works, Sycamore, Ill; Viehek 
Tool Co., Cleveland; Voorhees Rubber Mtg. Co.. Jersey 
Citv: J. H. Williams & Co., Buffalo; and Wright Mfg. 
Co., Lisbon, Ohio. 


Ce.. 


Co., 


tor 
CONTINUE TO SELL TO TRADE 
Ford Will Not Restrict Output of Johansson Company Which Mas 
Been Acquired Recently by Him 

Official verification of the story of the purchase of 
C. KE. Johansson, Inc., by the Ford Motor Company, news 
of which was published in the November issue of MILI 
SUPPLIES, was given out by the new owner in the follow- 
ing announcement under date of November 3: 

“Announcement is made at the offices of the Ford 
Motor Company, Detroit, of the acquisition of C. E, 
Johansson, Inc., Poughkeepsie, N. Y., the American com- 
pany engaged in the manufacture and sale of the famous 
Johnson gage blocks and measuring tools. The purchase 
also includes the sole American rights to the gages and 
the methods by which they are made. 

“The Johansson gage blocks and other instruments 
will continue to be manufactured for the trade. It is 
the feeling of the Ford Motor Company that they should 


be available to all who desire to purchase them. Mr. 
Johansson, inventor of the gages, becomes a_ factory 
executive in the Ford organization. He arrived from 


Eskilstuna, Sweden, October 23rd, coming direct to De- 
troit. and has begun his work at the Ford engineering 
laboratory at Dearborn.” 


Foresees Alaskan Industry 
Development of an important pulp and paper industry 
in Southeastern Alaska is inevitable because of the water 
power, timber and transportation conditions there, in the 
opinion of Secretary of Agriculture Wallace. 
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METRI 


Packing of Quality 
The House of METRIC 


Is built on the foundation of honest products, reasonable 
prices, courteous treatment, fair dealings and prompt 
attention to our customers’ needs. 


The name METRIC is your guarantee that you are buy- 
ing honest and dependable packings. 


ORDER BY STYLE NUMBER 


ASBESTOS PISTON ROD AND VALVE STEM 
PACKINGS 


Style No. 40—Ring | High Pressure Rubber Back Piston Rod 
Style No. 41—Spiral { Packing. 

Style No. 100— Braided Valve Stem Packing. 

Style No. ae" Twisted Valve Stem Packing. 

Round Braided Asbestos Packing. 

Style No. 195—Ring } Square Braided Asbestos Packing—Mul- 
Style No. 197—Coil { tiple Braids. 

Style No. 200—Ring |} Square Braided Asbestos Packing for Ro- 
Style No. 202—Coil ‘ tating Rods. 


RUBBER AND DUCK PACKINGS 


Style No. 60—Plain Rings 

Style No. 61—Sectional Rings } Unstitched Plain Expansion. 
Style No. 62—Spiral | 

Style No. 50—Red Cure for General Use. 

Style No. 165—High Pressure Combination, Diagonal. 

Style No. 170—Low Pressure Combination, Diagonal. 


HYDRAULIC PACKINGS 


Style No. 220—White Friction Hydraulic Plunger Rings. 
Style No. 230—White Friction Hydraulic. 
Style No. 240—Square Braided Waterproof Hydraulic 


FLAX PACKINGS. 


Style No. 321—Square Braided Flax Packing. 
Style No. 322—Square Braided Flax Packing. 
Style No. 323—Square Braided Flax Packing (No. 1 Jute).° 


SHEET PACKINGS 


Style No. 1000— Highest Grade Asbestos Superheat Sheet. 
Style No. 1000—B Second Grade Asbestos Superheat Sheet. 
Style No. 1000—R Red Asbestos Superheat Sheet. 
All of above graphited one side or both sides 
when specified. 
Style No. 1010— Red Rubber Sheet. 
Style No. 1015— Red Rubber Sheet with Brass Wire Insertion. 
Style No. 1020— Black Rubber Sheet. 
Style No. 1030— Asbestos Metallic Sheet. 
Style No. 1035— Asbestos—Metallic Sheet Red One Side Gra- 
phited Other. 
Style No. 1065— Fibre Sheef. For Oil, Gasoline, Benzoile, Etc. 
Style No. 1075— Cloth Inserted Sheet. 


GASKETS 


Style No. 1500— Asbestos—Metallic Manhole, Handhole and Tube 
Plate Gaskets. 

Style No. 1565— Red Tubular Gaskets. 

Style No. 1580— Gaskets Cut from Asbestos Superheat Sheet. 


Write for our latest catalog 


METRIC PACKING CO., Inc. 
BUFFALO, N. Y. 


Branches 
New York City Pittsburgh Cleveland Detroit Chicago 
San Francisco Los Angeles Honolulu New Orleans 


METRIC 


If Your Prospect 


can use 


The Famous Universal Woodworker 


He Can Afford to Buy It! 


—because he can’t afford to be without it! Greater 
profits, more production, with low ope ation and 


maintenance expenditure, variety and volume 


work, prevention of costly delays, all with lower 
labor cost are vital reasons why the Famous sells, 


satisfies and stays sold! 
It isn’t what is paid for a machine but what 


will do that counts. That’s why the low price of the 


FAMOUS is a secondary consideration. 
Five machines in one—band saw, saw 
bench, jointer, shaper, and boring ma- 
chine—and equipped with the fourteen 
attachments make the FAMOUS. the 
most complete of all woodworking ma 
chines—a veritable shopful of machines 
in one! 

That's why the Famous Line offers 
wonderful sales opportunities. Write us 
for further particulars. Ad. Dept. 612. 


The Sidney Machine Tool Co. 


Sidney, Ohio 


The Scraper That Scrapes 


“PEERLESS” scraper blades are made of mal- 


leable castings. 


The cutting edge is shearing and self-sharpen- 


ing. 


No bolts, rivets or screws to loosen and be lost. 
Has a coil spring. Better made and finished 


than any other. 


Guaranteed to last longer and to give perfect 


satisfaction or money will be refunded. 


Forms a perfect disc and allows nothing to re- 
main back of it in the tube, as it scrapes 


oing and coming. 


“PEERLESS” blades are so constructed that they 


agitate under the soot scale, removing 


every particle right to the tube. 


The largest boiler manufacturers estimate that 


the “PEERLESS” Scraper, properly used, 


saves over 20 per cent in fuel. 


Write us for prices and selling plans 


Manufactured by 


PEERLESS MANUFACTURING CO. 


Albany, Ga., U. S. A. 


When writing to Advertisers please mention Mitt SupeLirs 
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Social Activities and Sports Pay Dividends 


Develop Loyalty, Good Fellowship and Friendliness Among the 
Employees and Build Up a Booster Organization for Companies 


In the mill supply game, just as truly as on the foot- 
ball field, there is need for team play, and just as truly 
as in the case of the football players, there is need for 
instilling into the minds of the employes of mill supply 
houses the spirit that keeps their sales teams keyed up 
to go out and do their best for the house they represent. 

Many leaders in the mill supply field have long recog- 
nized the importance of keeping their organizations 
intact. As a result many houses now have employes’ 
associations which carry out regular programs of activi- 
ties for the members. Some have employe insurance; 
others have bonus arrangements; still others have plans 
for keeping their employes keyed up by allowing them 
to secure stock interest in the business. In practically 
every supply house there is an opportunity to arouse a 
company spirit and to develop it by means of a social 
program. 

An interesting example of the application of such 
social activities in a supply house is that of the Fulton 
Supply Company, Atlanta, Ga. The story of the de- 
velopment of the house spirit is probably best told in the 
words of H. A. Kane, secretary of the company, who was 
recently requested to tell the readers of MILL SUPPLIES 
what his organization does in this way. 

“While we do not have what you might call a formal 
social program for the employes, we do our level best by 
having from time to time some social feature to develop 


loyalty, good fellowship and friendliness with one 
another. For instance, this year the company gave a 
picnic. A place was selected where fishing, boating, 


dancing, bathing and baseball were the special features 
of amusement. We always have several features for 
the reason that our entire organization attends and it 
enables an individual to enjoy whatever he or she likes 
best in the way of amusement. We select a captain for 
a baseball team in the office and a captain for a shipping 
department team. These selections are usually made a 
few weeks before the picnic. Naturally quite a bit of 
rivalry develops among the members of the organization, 
and our baseball games at the picnic are always a howl- 
ing success. 

“All of the officials of the company always attend and 
participate in each of the features. This naturally 
makes everyone feel at home and throws the entire 
organization closer together. It has been customary for 
us to, as nearly as possible, confine the attendance to the 
actual employes. In this way there is no undue amount 
of dignity to be maintained, and each individual, accord- 
ing to his disposition, can cut loose or not just as he 
may see fit, without fear of being misunderstood or of 
annoying any outside person. 

“For the past several years, it has been customary 
after the company gives a picnic for the employes to 
band together and pay so much each for another outing. 
We have had as many as four of these affairs in a single 
season. In addition to the outings, we usually have, dur- 
ing the winter months, at least one get-together party 
for dinner at a hotel. To this event each one of the 
company’s pay-roll is cordially invited, and we see that 
no excuses are made so that there is a full attendance. 

“Social activities, or whatever you desire to call them, 
have produced dividends for us. We have a loyal and 


cooperative organization, and the company usually goes 
before any individual. When anything goes wrong, it is 
ordinarily unnecessary for an official to have anything 
to say, as one or the other of the employes gets right 
on the neck of the employe at fault. Then, too, because 
of the informality existing between the officials and the 
employes, we get the full value of any suggestions as to 
service, items that we should carry in stock but do not, 
and any other ideas that occur to the individuals. There 
is no hesitancy in presenting these ideas to the company 
heads. Each employe seems to have a feeling that he 
or she is personally responsible for any failure on the 
part of the organization to give proper service to cus- 
tomers. In fact, we are all proud of the company, and 
any individual employe coming in contact with those not 
in the organization is a booster for the house.” 


CHAIN BELT COMPANY CHANGE 


Has Established Branches on Coast Where It Was Formerly 
Represented by Meese & Gottfried Co. 


Chain Belt Company, Milwaukee, manufacturer of 
chain, transmission machinery and conveying equipment, 
formerly represented on the Pacific Coast by Meese & 
Gottfried Company, San Francisco, has established direct 
factory branches and warehouses in Portland and Seattle. 
Arrangements have also been made with the Washington 
Machinery Depot, Tacoma, to carry a large stock of chain 
and transmission machinery. Other stocks will be placed 
in important centers throughout the Pacific Northwest 
for the prompt handling of local requirements. 

The Northwest territory, with headquarters at Port- 
land, will be in charge of Allen C. Sullivan, M. E., a 
graduate of the University of Washington. Mr. Sullivan 
was formerly connected with the Allis-Chalmers Co. of 
Milwaukee, and more recently with Smith & Watson Iron 
Works of Portland, as chief engineer. Just previous to 
his association with the Chain Belt Company, he was 
engaged in special sawmill work as consulting engineer. 

Don B. Catton, formerly with Meese & Gottfried Co. 
and later engaged in the machinery supply business on 
his own account, will be the special sales representative 
for the Portland office. The Seattle and British Columbia 
territory will be handled by William F. Nichols out of the 
Seattle office. Mr. Nichols for the past eleven years has 
been connected with the Meese & Gottfried Company. 


Leather Belting Exports 

The United States exported 800,163 pounds of leather 
belting during the first nine months of 1923. During 
the corresponding period of 1922, the amount exported 
was 748,285 pounds, and in 1921, 669,383 pounds. The 
increased foreign demand is particularly noticeable in 
South American markets, which imported 139,545 pounds 
of this American belting during the nine months. In the 
1921 period the South American markets took only 69,- 
588 pounds. Cuba, Canada and China also showed marked 
increases in their purchases of this commodity during 
the period from January 1 to September 30, the amounts 
of American belting going to these three countries being 
respectively 115,917, 72,135 and 110,565 pounds. 
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QUPPLIES 


& “To Get the Right Start—Equip with MEDARP’’ Ss 


Get the a 


>MEDARP 
Wood Split 
PULLEY 
from Stock! 


@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

@ Wire them—’phone them—they’ll go off our ware- 
house racks and on the cars in a jiffy. 

@ You can always get them from stock, and for a fair 


price, at “Medart’s. 


IMR. SUPPLY DEALER—We have been engaged in the 
Pulley business for 40 years, and we know a great deal more 
about making good pulleys than many other concerns. 

1OUR POLICY in building Wood Split Pulleys is: Cheap- 
mess ts suicidal; products must be the best in their class. We 
wouldn't think of running the slightest risk of impairing the 
value of our most valued asset—our Good Will. 

Get the “MEDART” WOOD SPLIT PULLEY from Steck! 


THE MEDART COMPANY 


(Formeriy Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 


Office and Warehouse 
CINCINNATI 


Offices 
CHICAGO and PHILADELPHIA 


Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 


Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” — 
Pipe Hanger 


is the : 


tronges 


hanger ever made. 


QNote the ball 
socket joint. 


ana 


QHanger can swing in : 
any direction. 

@Not necessary to re- 
move hanger to raise 
or lower pipe. 


Write for 
“‘Our Silent Salesman’’ 


The Penn Engineering Co. 
Philadelphia, Pa. 


? Our Line is the recognized standard on na 
st 
Air Cocks Gauge Cocks . 
Air Valves 
Cylinder Cocks 


Water Gauges es 
Priming Cocks 
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STERLING & SKINNER MFG. Co. 
DETROIT, MICH. 
| 
Crescent Universal 
Woodworkers 
you do not have to cut the price : 
to get orders for CRESCENT machines. : 
CRESCENT prices are made at the factory, ( 


and are as low as is consistent with building 
strictly high grade wood working equip- 
ment. Your customers want CRESCENT 
quality and are willing to pay for it. Send us 
more orders and we will show you that the 
machines make good. 


Send today for catalog giving complete description of our band 
saws, saw tables, Jointers, shapers, planers, borers, planer and 
matchers, swing saws, disk grinder, cut off table, hollow chisel 
mortiser, variety wood worker, universal wood workers, 


he 
Crescent Machine Co. 


96 Columbia Street 
LEETONIA OHIO 
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QUPPLUES 


Chicago Belting Company, Chicago, recently  an- 
nounced a new product, called “Beltex Gripstick,”” which 
is a bar belt dressing. The new dressing is put up in 
sticks two inches wide by ten and a half inches long, each 
stick weighing one pound. The sticks are packed in 
cartons of a dozen each. The labels on each stick and on 
each carton are printed in orange, green and black. 

Arthur Harris and Company, Chicago, which has oper- 
ated a large brass foundry for the past 39 years, has 
placed on the market and will distribute through mill 
supply houses a bronze bearing metal under the name, 
“HarBronz,” the name being a combination of the com- 
pany name and the metal. The metal is being made in 
the form of unfinished cored and solid bars, and contains 
a high percentage of tin. The company has been making 
this bearing metal for several years but until two months 
ago had not been making it in stock sizes suitable for the 
supply trade. 

Reed Small Tool Works, Worcester, Mass., has placed 
on the market a new micrometer with decimal equiva- 
lents on the frame. In addition to this feature, the mi- 
crometer has retained all the special features of the 
micrometers brought out by the company last vear. It 
has a two-part thimble with an adjustment to compen- 
sate for wear on the anvil and spindle surfaces, a station- 
ary anvil, and rigid threaded locked-joint. The frame is 


of drop-forged steel. The decimal equivalent figures are 
raised in finishing dies, the equivalents of &ths, 16ths and 
32nds standing out on the front of the frame, and the 
64ths appearing on the reverse side. 

The Advanced Specialty Co., Grand Rapids, Mich., has 
placed on the market a device for lubricating loose pul- 
leys and clutches. This device is threaded so that it may 
be screwed into the oil hole in the hub of the pulley or 
clutch, and is said to provide oil for more than a month’s 
use. The oil is held in a reservoir and replenished as 
required through a threaded screw cap. As the pulley or 
clutch carrying the oiler revolves, the oil is thrown by 
centrifugal force to the top of the reservoir and thence 
through a channel leading to the bearing. This channel 
contains a pin which leaves just sufficient space for the 
delivery of a supply of oil to lubricate the bearing. A 
coiled spring at the top of the pin holds it in proper con- 
tact with the bearing. When the pulley or clutch stops 
rotating, a partial vacuum in the reservoir withdraws the 
oil in the channel to the reservoir. 

The Cincinnati Ball Crank Co., Cincinnati, has placed 
on the mill supply market a high pressure lubricating 
system for use on cars and industrial machinery. The 
guns are self-filling and handle anything from fibre 
grease to gasoline. It is claimed that up to 2000 pounds 
pressure can be obtained by one hand. A quick-acting 
nut allows easy freeing of the stem and eliminates the 
necessity of packing grease by hand. 


The Tompkins-Johnson Company, Jackson, Mich., has 


New Products and Improvements 


Micrometer, Bronze Bearing Metal, Lubricating Devices 
Flexible Coupling Included in Recent Announcements to Trade 


of Interest 


and «a 


placed on the market a new flexible coupling which con- 
tains several features. The device consists of two dupli- 
cate members, each secured to the ends of the shafts 
through which the power is to be transmitted. Each 
shaft member has two driving lugs projecting from a 
disc like surface. These lugs engage with slots in a 
middle member in such a way as to offset misalignment 
with the shafts. A middle member floats on the lugs of 


the shaft member without cramping or binding. The 
middle member is made of a fibrous material which per- 
mits slow seepage of oil through its pores from a central 
reservoir to the bearing surfaces between its slots and 
the lugs on the shaft members. Small screws on the 
outer surtace of this middle member permit refilling of 
the reservoir. The middle member or disc has four slots 
extending parallel to its axis entirely across its face. 
The driving lugs which project from the dises of the 
shaft members, pass entirely through the slots of the 
middle member and project beyond the opposite side. 


HAS MOVED TO NEW LOCATION 
Pacific Asbestos & Supply Company of Portland, Oregon, Has 
Leased Three-Story Brick Building 
-acific Asbestos & Supply Company, Portland, Oregon, 
has negotiated a long time lease on a three-story brick 
building, 100 by 100 feet, at the corner of Front & Clay 
streets, and has moved from iis former location, 67-69 
First street. 
The company was organized 12 years ago to do contract 
insulation work and make asbestos products. Later, a 
mill supply branch store was acquired, this giving the 
company a line of packings, belt hooks, rubber belting 
and other supplies. About two years ago, the company 
began to manufacture leather belting. The new building 
will house both manufacturing and distributing ends 
of the business under one roof, and wili permit the en- 
larging of the asbestos manufacturing operations. The 
company has adopted the following slogan: ‘Quality 
plus service holds the business.” 
R. Tomlinson, president and treasurer of the company, 
manages the asbestos business, and Dean Asdell, vice- 
president and secretary, looks after the mill supply and 
belting departments. The company is now capitalized at 
$50,000, and its territory includes the northwestern 
states. 
Worth Something This Way 
Stow Manufacturing Co., Inc., Binghamton, N. Y., has 
been distributing to the trade 100,000 mark Reichs- 
banknotes. The company is using the German money to 
call attention to the analogy between the depreciation ot 
the mark and that of a cheap tool in a shop. 
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QUPPLIES 


VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 


VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


JOS. A. VOGEL COMPANY 


Wilmington, Delaware 


At Last a Real § 
TRADE MARK REG. U.S. PAT. OFFICE 
When you know the features of the New Detroit Belt Cutter you | 


| 
will agree that no belt user can afford to be without it. ST EE BE i 3 CIN G 
The knife arm lifts to make it easy toapply the belt. It squares } [ ‘ A 


a belt with perfect accuracy—fully guaranteed. 
Nothing has beenspared 
Made by the makers of to make it the most effi- 
“DETROIT” cient device for its pur- 
Belt Lacing 


and Closing 


and 10’. Write for folder. 
Order now if you want 
delivery within 30 days. 


po. 
Made in two sizes—6" 
Machines 


For Universal Service 
Alligator Steel Belt Lacing combines the es- 
sentials of a modern belt joint: strength, smooth 
ness, flexibility and simplicity of application. 


“DETROIT” 
Beit Cutter 


You can safely recommend Alligator Steel Belt 
Lacing to your customers, not as cure-all for all 
belting troubles, but as the best general purpose 
tastener—to give real service under severe work- 
ing conditions. 

Specialize on Alligator Steel Belt Lacing. 


FLEXIBLE STEEL LACING CO. 
4633 Lexington St., Chicago, II. 
In England at loo Finsbury Pavement, Low ton, E. C. 2 


2 


| 


For Every | 
9 | of Belt 
DETROIT BELT LACER CO. 
Detroit, Michigan, U. S. A. aaa” 
Branch Offices in Large Cities Licensees in Foreign Countries 
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Current Trade Literature 


Interesting Information for Jobbers in Recent Catalogs and Booklets 


The third edition of The Welding Encyclopedia, com- 
piled and edited by L. B. Mackenzie and H. S. Card, has 
been published during the past month by The Welding 
Engineer, Chicago. It is designed as a reference and 
instruction book on the theory and practice of all the 
welding processes. Words, terms and trade names used 
in welding practice and found in welding literature are 
arranged alphabetically, and carefully defined. One 
chapter is devoted to oxyacetylene welding, electric arc 
welding, thermit welding and resistance welding. Addi- 
tional chapters treat separately of boiler welding, pipe 
welding, tank welding and rail joint welding. A section 
devoted to rules and regulations tells how to install and 
care for apparatus, and describes the limitations imposed 
by federal, state and insurance regulations. <A _ special 
chapter deals with the subject of the heat treatment of 
steel, and this is followed by a collection of charts and 
tables of useful welding information. A new feature 
contained in this third edition is a chapter on “Training 
Operators.” This contains an outline of lessons which 
furnishes an instructor with a complete plan of instruc- 
tion. 

The Crescent Machine Co., Leetonia, Ohio, is distribut- 
ing a 24-page special catalog illustrating and describing 
its No. 101 to 112 new model universal wood-worker. 
Five men may conveniently work at the machine at one 
time. This is clearly demonstrated by a front cover 
illustration. Copies of this catalog will be sent to any 
reader of MILL SUPPLIES who may be interested in this 
class of equipment. 


Smith’s Inventions, Inc., Minneapolis, Minn., has re- 
cently been distributing its catalog, No. 4, showing its 
complete line of oxyacetylene and oxyhydrogen welding 
and cutting equipment. 

Service Equipment Associates have been distributing 
a book containing a composite of the ideas developed at 
the joint sales conference of the associates at French 
Lick, Ind., August 2 to 4. The book is printed on golden- 
rod colored stock, as this color has been standardized 
as typifying the automotive service equipment. All 
members of the organization are printing their insert 
pages for jobbers’ salesmen on stock of this color, and 
are urging all manufacturers of service equipment to do 
likewise, in order to make it possible for jobbers’ sales- 
men to have a distinct section in their books for this 
type of equipment. 

The Hill Clutch Co., Cleveland, Ohio, has issued a four- 
page bulletin describing and illustrating some of the 
company’s transmission machinery recently installed in 
a new sugar mill in Iowa. 

The Jas. Clark, Jr., Electric Co., Louisville, Ky., in the 
November issue of its house organ, points out that there 
is a relatively untouched field for electric drills in the 
marble industry. The company recently made a survey 
of the drilling operations in connection with a new hotel 
in Louisville, and accounted for upward of 9,000 holes 
for anchoring marble slabs alone, without figuring the 
additional drilling required for fixtures. It figures that 
one man with an electric marble drill can bore five times 
as many holes in a day as he can by hand. “The bit used 
for marble is very simply made and sharpened. An 
ordinary carbon steel twist drill is best and should be 
ground flat like a chisel with a high point to one side. 


Such a bit drills a hole about 50 per cent larger than the 
diameter of the bit itself. The slant across the end of 
the bit determines the bore; ground straight across, the 
hole stays the same size as the bit diameter.” 

The Diamond Rubber Company, Inc., Akron, Ohio, has 
recently issued two new pamphlets. One describes the 
company’s “Clipper” rubber belts for use on farm ma- 
chinery and for light transmission service. The other 
describes the company’s “Titan” sand suction hose. Both 
pamphlets are well illustrated and are of a size suitable 
for use as stuffers. 

The Reliance Electric & Engineering Company, Cleve- 
land, Ohio, has issued a booklet entitled, “‘Electric motors 
—how to choose and use them.”’ Copies will be sent to 
interested persons on request. 

Uehling Instrument Co., Paterson, N. J., has issued a 
new bulletin, 116-A, illustrating and describing three 
new devices which the company has placed on the market 
and which, it is claimed, completely eliminate soot and 
moisture and sulphur gases from affecting the com- 
pany’s recorders. 

Revolvator Co., Jersey City, N. J., has issued a cir- 
cular showing by illustrations the many uses of its 
product. This circular contains 40 halftone reproduc- 
tions, presenting a vivid picture of the work of a portable 
elevator. 


ENTERS MACHINE TOOL FIELD 
Waterhouse & Lester Co., Large West Coast Automotive Supply 
House, Has Purchased Eccles & Smith Stocks 

Waterhouse & Lester Co., San Francisco, long recog- 
nized as one of the old established vehicle supply and 
automotive equipment houses in the West, has recently 
entered the machine tool field on a large scale. The 
company has acquired the machine tool business of the 
Eccles & Smith Company, San Francisco and Los Angeles. 
The latter company has discontinued the machine tool 
end of its business. The Waterhouse & Lester Co. will 
operate its Los Angeles machine tool department from 
the former Eccles & Smith branch, 487 E. Third street. 

For the past few months, alteration work has been in 
progress on the company’s headquarters at 534 to 548 
Howard street, San Francisco. Foremost among the 
improvements is the addition of a large and up-to-date 
show room floored with maple, with paneled walls, and 
finished in gray and cream, with the front constructed 
almost entirely of glass. This room was opened to the 
public recently. 

An official of the company, commenting on the recent 
entry into the machine tool field, stated: “We have 
always been more or less interested in the line, carrying 
at all times a large stock of lathes, drill presses and 
similar items; but with the acquisition of the lines 
formerly handled by the Eccles & Smith Co., we feel 
that we have been brought solidly to the front in the 
machine tool field. We travel 40 salesmen on the Pacific 
Coast, and they are more or less familiar with the ma- 
chine tool lines. We have also taken over a few of the 
best men formerly employed by the Eccles & Smith Co.” 

Waterhouse & Lester Co. was established in 1851, and 
in addition to its main store at 540 Howard street, San 
Francisco, maintains a branch at 345 N. Los Angeles 
street, Los Angeles, and another one at Fifth and Davis 
streets, Portland, Oregon. 
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BronzeBars 


Cast From Our Famous Velvet Bronze 


Each bar sand blasted to facilitate ease of machining and guaranteed to be straight 
as a die on dead center. 


Solid bronze bars in all sizes up to 6” in diameter and 12” in length. 


Cored bronze bars from 1” to 6” outside diameter, " to 4” diameter core—all 
12” in length. 


Immediate shipment—any quantity. 


Write today for prices, 


JOHNSON BRONZE CO., New Castle, Pa. 


: l-cent postal card 
NE. reserves a copy for you 


The tg24 catalog of Madesco Tackle Blocks is being “ 
printed —64 pages of valuable, useful illustrated information, 
This new catalog has been completely revised and is abso- es 


lutely up-to-date. It is comp/ete—nothing lett to your imag 
ination—every type of block we make 1s pictured. It gives 
facts about sizes, weight and capacity of all blocks, together 


with the sizes of cordage or wire rope that can be used. 


With this catalog handy no jobber or dealer of mill sup- 


plies or hardware need ever sav, “T don’t know,” when a 


is customer asks a knotty question about tackle blocks. 
= Send a postal now so you'll be sure to get your copy. If 
\ vou can use more than one COPS » SAV SO —we'll do the rest. 
— MARINE DECKING & SUPPLY Co. 
= Office and Factory, Tackle Block Department 
FASTON, PA. 
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BELKNAP BUILDING COMPLETED 


Louisville Manufacturer-Jobber Has Imposing New Twelve-Story 
Home Containing 17 Acres of Floor Space 

Belknap Hardware & Mfg. Co., Louisville, Ky., recently 
took possession of its new office and warehouse building 
at the corner of Main and First streets, which has been 
under construction for the past year. The building is 12 
stories high, extends 282 feet on Main street and 204 
feet on First street, and contains a total of 747,000 
square feet or more than 17 acres of floor space. 

The general offices, printing office and catalog depart- 
ment have been moved to the new building, which will 
also house some of the company’s manufacturing depart- 
ments. The portions of the old plant formerly used for 
these activities will now be devoted to the storage of 
merchandise. The general offices are located on the 11th 
floor, and on the 12th, the top, floor are located locker 
rooms, cafeteria, assembly room, rest room and recrea- 
tional departments. 

In addition to the new office and warehouse building, 
the company has completed a new power plant at the 
northeast corner of Snead and Washington streets. The 


old plant was located in the basement of one of the 
The new plant occupies a space 84 by 95 


warehouses. 


NEW BUILDING OF BELKNAP HARDWARE CO., LOUISVILLE 


feet, has 1200 horse power boilers and 800 K. W. turbine 
generator sets. It is connected with the railroad by a 
switch track and is completely equipped with automatic 
coal and ash handling machinery. 

The addition of the new office building gives the com- 
pany what is said by company officials to be the largest 
single unit hardware plant in the world. The business 
was established in 1840 and incorporated in 1880. Its 
territory includes 30 states and is covered by 200 sales- 
men. In addition to its own manufactured products, the 
Belknap organization also acts as jobber of hardware 
mill, mine, electrical, plumbing and auto supplies. 


TO HOLD TRANSMISSION LINES 
Columbus Mill & Mine Supply Co. Has Disposed of Most of Its 
Stock but Will Retain Corporate Name 


The Columbus Mill & Mine Supply Co., Columbus, 
Ohio, has disposed of most of its supply stock and is 
moving the remainder to the Marion road plant of the 
Brown Steel Company, a subsidiary. Some months ago, 
William F. Brown, president of the company, decided to 


dispose of the general supply end of his business, and an 
attempt was made to sell it as a going business. Later 
it was decided best to dispose of certain lines to other 
jobbers. The Columbus Mill & Mine Supply Co. will 
retain its corporate name as all of the real estate is 
owned in the name of the company. It will continue with 
the same officers as formerly. 

Mr. Brown, in a statement to MILL SUPPLIES, said: 
“We are taking down to our Marion road plant all of 
the transmission items, including shafting, hangers, pul- 
leys (wood, iron and steel), couplings, bearings and 
clutches, wire and manila rope, tackle and chain blocks 
and several other items that are generally handled by 
steel warehouse organizations. The sales and advertis- 
ing end will be carried on under the name of The Brown 
Steel Company, but all financial obligations will be as- 
sumed by The Columbus Mill & Mine Supply Co., the 
same as heretofore.” 

The business was established in 1880 and was incor- 
porated six vears later. It has been a strictly family 
affair, inasmuch as President Brown, sole owner, has in 
recent years had associated with him in the business his 
two sons, Charles Wing Brown, vice-president of the 
company, and William Sexton Brown, secretary. The 
company was capitalized at $500,000, and had four sales- 
men, covering the state of Ohio. Recently the Brown 
Steel Company, which was organized by Mr. Brown and 
owned by him, built a large steel warehouse and fabricat- 
ing plant on the Marion road, and many of his friends 
have known for some time that it was his intention to 
yvradually relieve himself of the worry of the general 
supply business. in which he has been a great factor. 

VEW DODGE EXECUTIVE NAMED 
George ©. Miller, Formerly Vice-President of George W. Goethals 
Company, Succeeds Charles F. Morse 

Dodge Manufacturing Corporation, Mishawaka, Ind., 
has recently announced several changes in its executive 
list. These include the election of a new president, a 
new treasurer, and a new secretary, and the appointment 
of John A. Beynon as eastern sales manager. 

George C. Miller, the new Dodge president, succeeds 
Charles F. Morse, Chicago attorney, who became head of 
the corporation last year following the resignation of 
Melville W. Mix and the reorganization of the Dodge 
interests under its present name. Mr. Miller was for- 
merly vice-president of the George W. Goethals Company 
of New York, and has had wide experience in the man- 
agement of industrial plants. 

A. M. Penhallow has been elected treasurer to succeed 
Charles Endlich. Mr. Penhallow has been for several 
years comptroller of Montgomery Ward & Company, 
Chicago mail order house, and was also for many years 
connected with Ernst & Ernst, Chicago, public ac- 
countants. 

Temple Williams is the new secretary of the corpora- 
tion. He was for several vears connected with the firm 
of Zane, Morse & Marshall, attorneys, of Chicago, and 
during the war was engaged in special work for the 
Fuel Administration. 

Mr. Beynon needs no introduction to the mill supply 
field. He has been for many years assistant general 
sales manager with headquarters at Mishawaka, and has 
been a familiar figure at the mill supply association con- 
ventions. He will now make his headquarters at 49 Park 
Place, New York, and will have complete charge of the 
eastern sales organization, under the general direction 
of D. J. Campbell, who remains in complete charge of 
the sales department, with headquarters at Mishawaka. 
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PAULL QUPPLIES 


filling 
the big 
inclusive 
order 


with 


WATERPROOF LEATHER BELTING 


Here is a shipment of sixty-nine big DUXBAK belts, When your customers or prospects are in the market 
approximately 3000 square. feet, ordered by one of our for equipment to complete a new plant or re-equip the 
jobbers to fill a big inclusive order for dependable old one, there is no reason in the world why you 
transmission belting for one of the world’s largest dia- shouldn’t get the big inclusive order, if you are ade- 
mond mines. This mine is now completely equipped quately assisted in your sales-efforts by the manufac- 
with DUXBAK throughout. ture whose products you handle. 


Big orders like this are frequently brought about If you are not getting this needed help for the belting 
through a thorough development of our co-operative you now sell, better let us outline our co-operative 
sales plan for jobbers. sales plan for you. It will pay you. 


Tanners 
Belt Manufacturers 


Tanneries: Bristol, Tenn. 


B ELTIN Main Office and Factory: 
——— 42 Ferry Street, New York, U. S. A. 
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PULL QUPPLUES 


—General: News eld — 


PERSONALS 

D. DeVries, director of R. S. Stokvis & Zonen, is in this 
country and will visit many of the company’s dealers while 
here. 

James J. Dale recently 
Consolidated Tool Corporation of America. Mr. 
been in charge of sales. 

Stanley G. Flagg, Jr., of Stanley G. Flagg & Co., Phila- 
delphia, manufacturers of pipe fittings, has returned from an 
extensive European trip. 

Edward L. Ryerson, Jr., vice-president of Joseph T. Ryer- 
son & Son, Chicago, has been elected a member of the board 
of trustees of the University of Chicago. 

E. E. Helm, formerly industrial secretary of the Akron 
Chamber of Commerce, has been appointed Detroit branch 
manager of the Bridgeport Brass Co., Bridgeport, Conn. 


Edward M. Woodward, Jr., son of the late Edward M. 
Woodward, has succeeded the latter as president and treas- 
urer of the Woodward & Powell Planer Co., Worcester, Mass. 


T. Holland Nelson, formerly steel works manager of Henry 
Disston & Sons, Ine., Philadelphia, has resigned to become 
manager of the Cyclops Steel Co. works at Titusville, Pa. 

R. W. Romig, formerly manager of the scale sales depart- 
ment of the Fairbanks Co., New York, has been made Pitts- 
burgh sales manager of the Strait Seale Co., Kansas City, 
Kan. 

D. I. Wheeler, Cleveland office manager of the Morse 
Chain Co., Ithaca, N. Y., for the past eight years, has been 
appointed sales engineer for the Ramsey Chain Co. Inc., 
Albany, N. Y. 

Joseph L. Hazley, sales manager of the Jacobs Mfg. Co., 
Hartford, Conn., spent several days during November in the 
Chicago territory, conferring with the company’s Chicago 
representatives. 

A. L. Brandt, formerly connected with the Page Steel & 
Wire Co., has joined the sales organization of the Betz-Pierce 

o., Cleveland, which has taken over the district distribution 
of Page products. 

Arthur Schieren, Chas. A. Schieren & Co., New York, 
was elected a member of the board of directors of the 
American Manufacturers’ Export Association which held its 
annual convention in New York, October 24 to 26. 


H. V. Ruth, formerly with the C. A. Turner Co., Pittsburgh, 
has joined the sales department of the Ducommun Corp., 
San Franciseo, and will act as special sales representative 
of that company with headquarters in Los Angeles. 

E. W. Edwards, president, the Edwards Manufacturing 
Co., Cincinnati, has been elected president of the Cincinnati 
Industrial Investment Co., which was recently organized 
to assist in financing companies desiring to locate in that 
city. 

Charles K. Hardy, Jr., sales manager of the Wickwire- 
Spencer Steel Corp., Worcester, Mass., is acting general 
manager of the company in the absence of John Wheeldon, 
who has been granted leave of absence until the first of the 
year. 

Louis B. Shaw, president of the Machinists’ Supply Com- 
pany, Chicago, and a member of the executive committee of 
the National Supply and Machinery Dealers’ Association, is 
in Europe on a pleasure trip. He is expected to return for 
the holidays. 

Wilson Oliver has been appointed to succeed Oliver A. 
Lanchantin as manager of the Pittsburgh office of Oliver 
Brothers, Inc., New York. Mr. Oliver is a son of the late 
Thomas E. Oliver, who founded the company. He has been 
identified with the organization since 1913. 


resigned as vice-president of the 
Dale had 


Howard R. Williams, formerly assistant district sales man- 
ager of the Atlas Steel Corp. in the Pittsburgh district, has 
joined the new Cincinnati district sales office of the Youngs- 
town Sheet & Tube Co., and is now associated with EK. S. 
Rooney, who recently opened the new district offices. 

Howard L. Pollock, of the advertising department of The 
Ohio Brass Company, Mansfield, Ohio, was a recent visitor 
in Chicago. Mr. Pollock has been connected with the com- 
pany for the past five years. He states that his company 
will soon have ready for distribution a new catalog. 

Mazyck P. Smith, for the past two years connected with 
the sales department of the J. M. Tull Rubber & Supply Co., 
Atlanta, has recently been appointed traveling representative 
of the Fulton Supply Co., of that city, and is making head- 
quarters in Augusta, covering Augusta and adjacent territory. 

Clifford Spence Anderson, of Norton Co., Worcester, has 
been elected president of the Associated Industries of Massa- 
chusetts. He has been connected with the Norton Company 
since 1911, and has been the company’s resident counsel since 
1915. Theodore W. Little, vice-president of the Walworth 
Mfg. Co., Boston, has been elected treasurer of the association. 


C. B. Dempster, president of the Dempster Mill Mfg. Co., 
Beatrice, Neb., was elected one of the vice-presidents of the 
National Association of Farm Equipment Manufacturers at 
its recent annual convention in Cleveland. John C. Myers, 
vice-president of the F. E. Myers & Bro. Co., Ashland, Ohio, 
was elected a member of the executive committee of the 
association. 

Clinton S. Bradley, former resident manager of the Buffalo 
office of Jones & Laughlin Steel Corporation, has assumed 
his new duties as manager of sales of the company’s hot 
rolled department with headquarters at Pittsburgh. Previous 
to his departure from Buffalo, he was the guest of honor 
at a farewell dinner given by the steel group of the Buffalo 
Athletic Club. Eugene J. McCarthy, president of Beals, 
McCarthy & Rogers, was toastmaster at the dinner. 

Howard Coonley, president of the Walworth Manufacturing 
Company, was formally inaugurated as president of the 
Boston Chamber of Commerce at a dinner held Tuesday 
evening, November 6. In his address Mr. Coonley announced 
that the chamber was organizing a committee on industry, 
to consist of the ablest men in New England, to conduct an 
investigation of New England’s industries, to ascertain its 
sources of raw materials, its labor supply, labor efficiency, 
taxation and legislative problems, and particularly to investi- 
gate what public opinion can do for New England industry. 


FACTORY ADDITIONS 

The White Motor Co., Cleveland, plans to build additions 
at an estimated cost of $125,000. 

The Michaelman Steel Co., Quincy, III., is building an addi- 
tion at an estimated cost of $50,000. 

Standard Body Co., Angola, Ind., plans to build an addition 
to its plant at an estimated cost of $250,000. 

The Maytag Co., Newton, Iowa, plans to build an aluminum 
foundry at an estimated cost of over $200,000. 

The Atlas Crucible Steel Corporation, Dunkirk, N. Y., plans 
to build additions at an estimated cost of $400,000. 

The Harrisburg Gas Co., Harrisburg, Pa., plans to build 
plant additions at an estimated cost of over $50,000. 

The Timken Roller Bearing Co., Canton, Ohio, plans to 
build factory additions at an estimated cost of $750,000. 

The Wayne Tank & Pump Co., Fort Wayne, Ind., will build 
an addition to its plant at an estimated cost of § $50 ,000. 

The Quick Meal Stove Co., Kings Highway, St. Louis, is 
building factory additions at an estimated cost of $85,000. 
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MULL QUPPLUIES 


PICKERING GOVERNORS 


ARE A GOOD LINE TO HANDLE 
BECAUSE OF 


1. Popularity with Trade. 
2. Many styles produced. 


. Service rendered sells 
more. 


4. An enclosed model 
now available for 
Gasoline Motors. 


9. Stocks of more popu- 
lar sizes carried in 
all larger cities. 


Steam Type 


Have you any of our new booklets 
for distribution? 
We have both for Steam and Gaso- 


line Engines, so advise kind most 


appropriate with your clientele. 


THE PICKERING GOVERNOR CO. 


PORTLAND, CONN. 


DON’T GET STUCK UP! 


When you want to heat 


GLUE, PASTE, WAX, AND THE LIKE 


USE A NASON GLUE HEATER 


Steam or Gas Application, Three Sizes, 
Twenty Pot Combinations 


We have built them for over half a century 


Circular on Request 


NASON MANUFACTURING CO. 


Steam Specialty Specialists Since 1841 


71 Fulton Street, New York 


FOR CYLINDER LUBRICATION 


DIXON’S TICONDEROGA Flake Graphite in the cylinders of 
your engines and compressors will result in a two-fold benefit to 
you: lower lubrication costs and improved operation 

When surfaces are well graphited very little oil is required and 
most of the usual cost of lubrication can therefore be saved. Man- 
ufacturers of graphite lubricators guarantee an economy of at least 
50° over other style lubricators 

Investigate lubrication by means of graphite. There is a Dixon 
Grease or Graphite for every purpose. 

It is a fact—an economic fact—that Dixon’s Lubricants are better 
and cheaper than other lubricants. 


JOSEPH DIXON CRUCIBLE COMPANY 
D 4 D 4 


ann 


GROUND SHAFTS 


EXTREME PRECISION 


B to 8" 


TURNED 
ef and POLISHED 
All of Rolled, Forged, Heat- H AF TS 


Treated and Alloy Steels 


We recommend our 


POTOMAC BRAND STEEL 


for line shafting, lead screws, counter j 
shafts, piston rods, arbors and all similar ) 
equipment. 


Tensile strength about 80,000 Ibs.; elastic 
limit about 42,000 lbs., depending on diameter. 
Slightly higher in price, but economical because 
of saving in assembly cost and long service. 


We can also furnish Alloy Steel Shafts up to 
180,000 Ibs. tensile strength. 


CUMBERLAND STEEL CO., Cumberland, Md. 


When writirg to Advertisers please mention Suppvigs. 
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QUPPLUES 


Acme Road Machinery Co., Frankfort, N. Y., plans to build 
a new plant at Salem, N. Y., at an estimated cost of $180,000. 

The Michigan Stamping Co., 11631 Mack avenue, Detroit, 
plans to build a plant addition at an estimated cost of $75,000. 

The Rochester Refrigerating Co., Rochester, N. Y., plans to 
build an eight-story addition at an estimated cost of $100,000. 
The Atlantic Ice & Cold Storage Co., Chattanooga, Tenn., 
is planning a factory addition at an estimated cost of $80,000. 

The Maryland Glass Co., Mount Winans, Baltimore, Md., 
plans to build plant additions at an estimated cost of $65,000. 

The Davol Rubber Co., South street, Providence, R. L., is 
building a three-story addition at an estimated cost of $80,000. 

The Hupp Motor Car Corporation, Mount Elliott avenue, 
Detroit, is building an addition at an estimated cost of 
$350,000. 

‘The Beach Memorial Vocational Institution, Oshkosh, Wis., 
will soon build additivnal shop units at an estimated cost of 
$250,000. 

The Llinois Central Railroad Co., Chicago, plans to build 
shop additions at Evansville, Ind., at an estimated cost of 
$1,000,000. 

_ The Crane Co., Chicago, will build a two-story foundry on 
its property on South Kedzie avenue at an estimated cost of 
$1,000,000. 

The city of Herkimer, N. Y., plans to install additional 
equipment in the municipal electric plant at an estimated cost 
of $75,000. 

Minnesota Valley Canning Co., Lesueur, Minn., plans to 
build a new power plant at its factory at an estimated cost 
of $50,000. 

Wausau, Wis., is building an addition to its high school 
which will contain vocational departments, the estimated cost 
being $500,000. 

The Pratt _& Letchworth Co., 189 Tonawanda street, 
Buffalo, is building additions to its foundry at an estimated 
cost of $80,000. 

The Wickwire-Spencer Steel Corporation, River road, 
Buffalo, is building a new briquetting plant at an estimated 
cost of $80,000. 

The Missouri-Kansas-Texas Railroad, St. Louis, is building 
an addition to its car shops at Denison, Tex., at an estimated 
cost of $200,000. 

The American Brass Co., Kenosha, Wis., will build a one- 
story wire-drawing mill addition to its plant at an estimated 
cost of $250,000. 

Hollands Mfg. Co., Erie, Pa., manufacturer of vises and 
plumbing tools, has let contracts for a factory addition which 
will cost $40,000. 

The West Virginia Match Co., Wheeling, W. Va., plans to 
tremodel a building at Thirty-sixth and MecColloch streets at 
a cost of $50,000. 

Passaic Metalware Co., Passaic, N. J., plans to provide 
increased plant capacity through the increase of its capital 
stock to $900,000. 

Duralite Co. of Washington plans to build a new factory 
at Seattle. The company was recently incorporated with 
capital of $100,000. 

O. C. Malley Motors, Inc., Geneva, N. Y., plans to rebuild 
the portion of its works destroyed by recent fire with loss 
estimated at $200,000. 

Devoe & Raynolds Co., Inc., Newark N. J., manufacturer 
of paint, will build a four-story factory addition at an esti- 
mated cost of $50,000. 

The Kane Mfg. Co., Kane, Pa., manufacturer of wire 
products, will build a two-story factory addition at an esti- 
mated cost of $40,000. 

The Atlantic & Pacific Products Co., West Bend, Wis., 
plans to build an addition to its condensed milk plant at an 
estimated cost of $75,000. 

Steffens, Amberg Co., Newark, N. J., manufacturer of 
saddlery and hardware, plans to build a four-story forge shop 
at an estimated cost of $40,000. 

The Tranter Mfg. Co., 105 Water street, Pittsburgh, will 
build a three-story addition at First avenue and Ferry street 
at an estimated cost of $50,000. 

The Crookston Lumber Co., Kelliher, Minn., plans to re- 
build the portion of its mechanical shop destroyed by recent 
fire with loss estimated at 360.000. 


The Rich Steel Products Co., Battle Creek, Mich., plans to 
rebuild the portion of its plant destroyed by fire on October 
27 with loss estimated at $150,000. 

The New York Edison Co., 130 East Fifteenth street, New 
York, plans to build a four-story power house at 37-39 Jane 
street at an estimated cost of $140,000. 

B. F. Perkins & Son, Inec., Holyoke, Mass., machinery 
builder, is building additions to its plant at Willimansett, 
Mass., at an estimated cost of $100,000. 

The Western Gas Construction Co., 1427 Buchanan street, 
Fort Wayne, Ind., plans to build a two-story machine shop 
addition at an estimated cost of $50,000. 

Miller-Seldon Electric Co., 1259 West Park place, Detroit, 
manufacturer of electrical equipment, plans to build a factory 
addition at an estimated cost of $80,000. 

The Minneapolis Heat Regulator Co., Minneapolis, plans 
to build an addition to its plant at Fourth avenue and Twenty- 
eighth street at an estimated cost of $85,000. 

Madisonville Ice & Laundry Co., Madisonville, Ky., plans 
to rebuild the portion of its plant which was damaged re- 
cently by fire with loss estimated at $100,000. 

The Riverside Fibre & Paper Co., Appleton, Wis., will build 
a complete filtration plant in connection with other additions 
now being built at an estimated cost of $500,000. 

Louis Brook, Inc., Woodward avenue, Brooklyn, Y.., 
plans to build a factory addition to its lumber and wood- 
working plant at an estimated cost of $200,000. 

The Stanley Rule & Level Works, New Britain, Conn., has 
awarded the contracts for the construction of plant additions 
which will be built at an estimated cost of $175,000. 

The G. M. Johnson Mfg. Co., Jeannette, Pa., manufacturer 
of mining machinery, plans to rebuild the portion of its plant 
recently destroyed by fire with loss estimated at $95,000. 

The Caille Brothers Co., 6210 Second avenue, Detroit, 
manufacturer of coin slot machines, plans to build a two- 
story factory addition at an estimated cost of $150,000. 

The Trico Products Corporation, 624 Elliott street, Buffalo, 
is building a four-story addition at an estimated cost of 
$100,000. The company manufactures stamped metal products. 

The Radiotive Corporation, 5317 Twenty-first avenue, 
Brooklyn, manufacturer of radio equipment, plans to build a 
three-story factory addition at an estimated cost of $65,000. 

The Philadelphia & Reading Railroad Co., Reading Ter- 
minal, Philadelphia, plans to build additions to its power 
plant in the Port Richmond section at an estimated cost of 
$600,000. 


The John Polachek Bronze & Iron Co., 480 Hancock street, 
Long Island City, is building two factory additions and mak- 
ing other plant improvements at a total estimated cost of 
$160,000. 

The Robbins Mfg. Co., 1801 North Central Park avenue, 
Chicago, plans to build a two-story factory addition at an 
estimated cost of $50,000. The company manufactures win- 
dow and door sereens. 

The Paraffin Companies, Inc., 40 First street, San Fran- 
cisco, manufacturer of box board, plans to rebuild the portion 
of its plant at Antioch, Cal., which was destroyed recently 
by fire with loss estimated at $400,000. 


NEW FACTORIES 

The Congoleum Co., Trainer, Pa., plans to build a new 
paper mill at an estimated cost of $200,000. 
The Prest-O-Lite Co., New York, will build a branch plant 
at Tulsa, Okla., at an estimated cost of $60,000. 
The Southern Glass Novelty Co., Monroe, La., plans to 
build a new factory at an estimated cost of $60,000. 
The Maryland State Penitentiary, Baltimore, plans to build 

a one-story foundry at an estimated cost of $75,000. 
Arcadia Mills, Ine., Arcadia, S. C., will build a new textile 
mill and power house at an estimated cost of $300,000. 
The Macon Railway & Light Co., Macon, Ga., will build a 
new electrie plant at an estimated cost of over $1,500,000. 
Lorenz Brothers, Lansing, Mich., plan to build a three- 
story automobile service station at an estimated cost of 
S90,000, 
The Kawneer Mfg. Co., Niles, Mich., manufacturer of metal 
store fronts, will build a new factory at an estimated cost of 
875.000. 
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HULL QUPPLIUES 


ALLEN 


the 30'« stronger hollow screw 


30% extra strength over broached hollow screws— 
the only other kind made. Cold-drawn by a pat- 
ented process which increases the density of the 
steel around the socket-hole, and heat-treated scien- 
tifically according to size and style of point. 


The Allen process makes deep, perfectly formed socket-holes, 

with no chips in the bottom. The entire length of the 
“Allen” is utilized either for solid metal at the point, or H 
depth of socket for the wrench. All sizes in stock from '%4 to y 
1%” diameter; any length, point or thread. Also Socket 

Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
Wrenches—Allen process. 


The Allen booklet, with its charts of sizes and 
prices, will make itself useful to every mill sup 
fly dealer who sends for it. 


The Allen Mfg. Co. 


143 Sheldon St. Hartford, Conn. 


HOW TO LOWER YOUR COSTS AND 
MAKE MORE MONEY - 


Plating — Better Finishes, Cleaner Raw 
Material Results From Sand Blasting 


Quicker 


Leiman Bros. Sand Blasting Outfits pro- 
vide an inexpensive means of doing 
work which is now expensive, dangerous 
and not at all satisfactory. They pre- 
pare the surface of all articles that are 
to be plated—prepare it so that the time 
of plating is materially cut down, current 
saved and a more durable plate secured. 
The sand blast also provides an attrac- 
tive finish in matt, satin finish or frosted 
effects on metals, celluloid, fibre, wood 
or other materials. Mention the names 
of all well known and widely advertised 
articles and you have the users of these 
machines. 

Any quantity of production can be 
taken care of rapidly—any shape, size or 
material—we make a number of different 
sizes to fit all conditions. 


LEIMAN BROS. 
Automatic 


CONTINUOUS FEED 


SAND BLAST 


Low in price—inexpensive to operate— 
a pail of sand lasts for many days. 
Full Instructions Go With Each Outfit 
Makers f Drills _ Chue ks Get Catalog 
sad Patented “Fouls NO MATTER WHAT YOU MAKE, CONSULT 
Turtle Creek, Pa. WITH US ABOUT SAND_ BLASTING— 
“The results we have ob- WE'LL BOTH PROFIT IF YOU DO 


tained from your equip- LEIMAN BROS. 


Watts Bros. Tool Works 


ment have been very sat- 
isfactory and have solved 
all of our problems to a 


Dealers, Attention ! 


SAFETY 
ECONOMY 
DURABILITY 


Three sterling qualities buiit into 


“MOORE & WHITE” Friction Clutches 


BACKED BY 37 YEARS 
OF CLUTCH EXPERIENCE 


That’s why the trade asks for 


and demands them 


Send for Catalog ‘‘C”’ 


THE MOORE & WHITE CO. 
Philadelphia U. S. A. 


STOCK SERVICE 


One of the important factors in our service is 
giving our customers what they want and when 
they want it. 

The illustration above is one of the stock rooms 
at the Ladew Plant which gives you some idea 
of how we do it. 


A belt for every drive 


DEALERS—We have a few desirable territories open. 
jrite for proposition. 


nicety.” 60 Lispenard St., New York EDWARD R. LADEW COMPANY, Inc. 
Makers of good machinery for 35 years. 
428 Broadway, New York City 
78 When writing to Advertisers please mention Mitt Suppites. 
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The Buffalo General Electric Co., Buffalo, will build a new 
power house on the Hamburg road at an estimated cost of 
$65,000. 

The Foreman-Derickson Veneering Co., Elizabeth, N. C., 
will build a new one-story mill at an estimated cost of 
$50,000. 

The National Ice Co., Mansfield, Ohio, will build a new 
one-story ice manufacturing plant at an estimated cost of 
$50,000. 

The Board of County Commissioners, Pittsburgh, plans to 
build a two-story repair and work shop at an estimated cost 
of $200,000. 

Morrison Auto Sheet Metal Works, 26 East North street, 
Buffalo, plans to build a new factory at an estimated cost 
of $190,000. 

The A. P. W. Paper Co., Albany, N. Y., plans to build a 
new pulp mill at Sheet Harbor, N. S., at an estimated cost 
of $250,000. 

The Indiana & Michigan Electric Co., 


plans to build a new generating plant at 
of $500,000. 


Jacob Marks, 116 North Main street, Portchester, N. Y., 
plans to build a new automobile repair shop at an estimated 
cost of $45,000. 


The Voth Hardwood Co., Beaumont, Tex., has preliminary 


plans for two new plants with power house at an estimated 
cost of $300,000. 


The Toledo-Chevrolet Motor Co., Toledo, Ohio, is building 
a one-story addition to its service station at an estimated 
cost of $95,000. 


T. N. Gummert, Tarentum, Pa., is organizing a company 
to build a local glass manufacturing plant at an estimated 
cost of $1,000,000. 


Irvington, N. J., will build a new high school to include a 
manual training department, the estimated cost of the build- 
ing being $500,000. 


The Southern Supply Co., Calvert and Saratoga streets, 
Baltimore, will build a new four-story building at an esti- 
mated cost of $70,000. 


S. & H. Motor Co., 203 Hacker avenue, Joliet, Ill., plans 
to build a new three-story automobile repair shop at an esti- 
mated cost of $65,000. 

Mount Kisco, N. Y., plans to install manual training equip- 
ment in a high school addition which will be built at an esti- 
mated cost of $200,000. 


J. J. Weiler & Sons, Second avenue, Huntington, W. Va., 
plan to build a new two-story steel fabricating plant at an 
estimated cost of $50,000. 

EK. J. Trum, Ine., 55 Third street, Brooklyn, will build a 
three-story factory to manufacture paper boxes, the esti- 
mated cost being $125,000. 

_ The Cutler Ice Co., Binghamton, N. Y., will build a new 
ice-manufacturing plant, the first unit of which, it is esti- 
mated, will cost $70,000. 

The Pittsburgh Auto Equipment Co., 5933 Baum boulevard, 
Pittsburgh, will build a five-story and basement plant at an 
estimated cost of $85,000. 


South Bend, Ind., 
an estimated cost 


The Badger Showease Co., 133 North Pearl street, Green 
Bay, Wis., will build a new factory and power plant at an 
estimated cost of $70,000. 

The Southern Appalachian Power Co., Asheville, N. C., will 
build a hydro-electric power plant near Murphy, N. C., at an 
estimated cost of $400,000. 

International Harvester Co., Chicago, plans to build an 
assembling plant in the Allston district of Boston at an 
estimated cost of $1,000,000. 

The Electric Storage Battery Co., Nineteenth street and 
Allegheny avenue, Philadelphia, is building a new plant at 
an estimated cost of $100,000. 

The Mendelhall Motor Co., 2317 Locust street, St. Louis, 
plans to build a new four-story service and repair station at 
an estimated cost of $100,000. 

The Southern Pacific Railroad Co., El Paso, Tex., is re- 
ported to be considering the construction of a car and loco- 
motive shop at Valentine, Tex. 


The Griffin Mfg. Co., Cherry and Huron streets, Erie, Pa., 
manufacturer of shafting, is building a new one-story plant 
at an estimated cost of $50,000. 


QUPPILULES 


The American Car & Foundry Co., 80 East Jackson boule- 
vard, Chicago, plans to build a new foundry at Madison, Ill., 
at an estimated cost of $80,000. 

The Oakland Automobile Co., Kansas City, Mo., will install 
a machine shop in a new service station which will be built 
at an estimated cost of $115,000. 

The J. A. Manning Paper Co., George street, Troy, N. Y., 
plans to build a new two-story plant at Green Island, N. Y., 
at an estimated cost of $250,000. 

American Fibre Corporation, Kelsey City, Fla., has ten- 
tative plans for a plant at an estimated cost of $150,000. 
The company was recently organized. 

H. H. Fleck, Central Trust building, Altoona, Pa., will build 
a three-story service station and machine shop on Thirteenth 
avenue at an estimated cost of $130,000. 

The Operators Piano Co., 16 South Peoria street, Chicago, 
is building a new three-story factory at 713 North Kedzie 
avenue at an estimated cost of $140,000. 

The Packard Motor Car Co., Broad and Wood sireets, 
Philadelphia, plans to build a new five-story service and 
repair shop at an estimated cost of $600,000. 

The Federal Collieries Co., Uhrichsville, Ohio, plans to 
build a plant to manufacture sewer pipe, the estimated cost 
of the factory and equipment being $300,000. 

The Penn Motors Corporation, 1714 North Broad street, 
Philadelphia, plans to build a new assembling plant at Bridge- 
ton, N. J., at an estimated cost of $75,000. 

The General Motors Corporation, Detroit, is reported as 
considering the erecting of a new assembling plant at Oak- 
land, Cal., at an estimated cost of $400,000. 

The Detroit Foundry Co., 2642 East Grand boulevard, 
Detroit, plans to build a new one-story foundry at Ham- 
tramek, Mich., at an estimated cost of $60,000. 

The Columbia Machine Works & Malleable Iron Co., 269 
Chestnut street, Brooklyn, will build a one-story machine 
shop and foundry at an estimated cost of $180,000. 

The Central Steel & Wire Co., 127 Peoria street, Chicago, 
will build a new two-story works at Western avenue and 
Forty-fifth street at an estimated cost of $300,000. 

The Detroit Concrete Receptacle Co., 4225-27 Michigan 
avenue, Detroit, plans to build a new plant on Woodward 
Heights boulevard at an estimated cost of $250,000. 

The Grigsby, Grunow & Hinds Co., 906 West Lake street, 
Chicago, is building a two-story plant for manufacturing 
automobile accessories, the estimated cost being $250,000. 

The Koelle-Greenwood Motor Co., 6025 Germantown avenue, 
Philadelphia, is building a new two-story and basement 
service building which, it is estimated, will cost $100,000. 

The Compress Buckle Co., Memphis, Tenn., plans to build 
a new plant at Attalla, Ala., to manufacture steel cotton tie 
buckles and other produets, the estimated cost being $200,000. 

Amos H. Hall & Son, 2915 North Second street, Phila- 
delphia, manufacturers of tanks, are building a new plant 
and power house on Erie avenue at an estimated cost of 
$97,000. 

Fable & Co., Ine., 837 North Third street, Philadelphia, 
manufacturer of sheet metal products, is building a new 
factory at 510 North Third street at an estimated cost of 
$42,000. 

The Northern Union Gas Co., 1815 Webster avenue, New 
York, plans to build a new four-story mechanical and repair 
shop at 304 East Kingsbridge road at an estimated cost of 
$75,000. 

Hanson-Whitney Mfg. Co., 169 Bartholomew avenue, Hart 
ford, Conn., is building a new two-story factory to manu- 
facture metal shaping machinery. The estimated cost 1s 
$75,000. 

The Fleischmann Co., 701 Washington street, New York, 
is building a new service station for company trucks at 
Twentieth and Venango streets, Philadelphia, at an estimated 
cost of $118,000. 

The Western Pipe & Steel Co. of Hlinois, 4948 Blooming- 
dale road, Chieago, manufacturer of corrugated welded pipe, 
plans to build a new plant at Blue Island, TIl., at an esti 
mated cost of $150,000. 

The United States Industrial Chemical Co., 110 Kast Forty- 
second street, New York, is building a new plant at Fairfield, 
Md., at an estimated cost of $1,000,000. It will include a 
power house and machine shop. 
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SPECIALTIES FOR MILL SUPPLY 
Who are Seeking Opportunities for Sales and Profit 


JOBBERS 


“Superior” 
Paper Pulleys ( 
Are the Best r 


For Motors, High Speed, ‘° 
and 
Heavy Duty Machines 


Our new Jobber’s proposition makes possible a Better Profit 
for the dealer. Write today for “Bulletin A” and secure 
the “SUPERIOR” for your territory. 


SUPERIOR PULLEY CO. 
17 South First St., St. Louis, Mo. 


ASBESTOS PRODUCTS COMPANY 


Manufacturers of 


Asbestos Aircell Coverings 
AND 


Asbestos Cement 


Prompt Shipments—Carload or Less 


General Offices and Factory 


2100 Fullerton Ave., CHICAGO, ILL. 


RIBBO 
ELT DRESSING 


is soki only to the jobbing trade. Many of the best mill 
supply houses have sold it for years. Machine operators 
like it because it speeds up production. 


BLUE RIBBON is made in one-pound bars, packed in 
attractive cartons of 6, 12, 25, 50 or 72 pounds. Con- 
venient to stock. Every buyer of leather, rubber or can- 
vas belting is a prospective user. Blue Ribbon fulders 
with your imprint will help you sell. Write for jobbers’ 
prices. 


JOBBERS MANUFACTURING CO. 
950 Webster Bldg. ’ Chicago 


The Heaviest Car Can’t Stand Still 


when pressure is applied to one of its wheels by one 
man with an ATLAS CAR-MOVER. Compound 
leverage give it great strength. Note in illustration at 
left how the spurs grip the rail. The more pressure 
applied at the handle, the harder the spurs grip the 
rail. Guaranteed materials. 
Join our class of SATISFIED DEALERS. It 
means repeat orders and easy profits. 


APPLETON CAR-MOVER CO. 


Appleton, Wis. 


= 


No Weigh 

Too Great i 
for the Atlas = 


GUARANTEE 
Duplicate of any casting 19 
broken in ordinary use 
within six months from 
date of invoice, will be 
replaced free of charge. 


STOCK 


SKINNER PIPE 
JOINT CLAMPS 


When you sell a joint clamp 
to a customer, you do him a 
great favor, for you save him 
time—you make a lasting friend, 
for you save him money. 


M. B. SKINNER CO., MFRS. 


562 Washington Boul. 


Chicago 


Known the World Over as the 


“V-B” Belt 


For 
Transmission, Conveying and 
Elevating 
The Very Best Balata Belt Obtainable. 
We also Manufacture 
Special and Ampere Canvas Stitched Belt- 


ing and the Victor Endless Thresher and 
Tractor Belts 


Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 
167 N. Market st. 


Factories: 
Easton, Pa. 


GARGCO 


ASBESTOS PRODUCTS 


Including Garco Asbestos Brake Lining, 
Ringpak and Asbestos Textiles of 
every description. 


General Asbestos & Rubber Co. 
Main Offices & Factories: 
CHARLESTON, 8. 
ranches New York, Chicago, Pittsburgh 
Canadian Distributors: 
Canadian Asbestos Company, Montreal 


Cuts the Mill 
Steam Cost 


Davis Pressure Regulators give 
the low cost of low pressure steam 
reducing the fuel bill and increas- 
ing boiler efficiency. 


G. M. Davis Regulator Co. 


108 Avenue 
Chicago, Illinois 


DAVIS VALW PE 


STEAM SAVERS SINCE 1875] 


80 


When writing to Adveitisess please mention Mitt Supptuiss. 
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QUPPLIES 


The Nelstone Co. of Georgia, Ine., 509 Candler building, 
Atlanta, Ga., plans to build a one-story plant to manufacture 
reinforced concrete products, the estimated cost being 
$110,000. The company is a recently organized one. 


The Great Lakes Boat Building Corporation, Milwaukee, 
has been acquired by Chicago interests and a new plant will 
be built at Belmont avenue and the north branch of the 
Chicago River, Chicago, the estimated cost being $750,000. 

The Missouri Rubber Products Co., Springfield, Mo., plans 
to build a plant to manufacture tires and mechanical rubber 
goods, the estimated cost of plant and equipment being 
$400,000. The plans are in charge of Laurence Schmitt, 
Colonial Hotel, Springfield. 

Johns-Manville, Inc., Madison avenue and Forty-first street, 
New York, plans to begin soon on the installation of ma- 
chinery in its new plant now being built at Asbestos, St. 
Johns, Quebec. The total estimated cost of the plant is 


$500,000. 


INCREASED CAPITAL 

The Pittsburgh Steel Co., Pittsburgh, has decided to in- 
crease its common stock from $14,000,000 to $19,500,000. 

The Universal Supply Co., Newark, Ohio, mill supply 
dealer, recently increased its capital stock from $50,000 to 
$100,000. 

The Reliable Machine Co., 1324 Tenth street, Rockford, Il., 
manufacturer of metal goods, recently increased its capital 
stock from $15,000 to $35,000. 

The North Milwaukee Foundry Co., North Milwaukee, Wis.. 
has increased its capital stock from $40,000 to $100,000 to 
permit expansion of its facilities. 

The Northwest Utilities Co., Spring Valley, Minn., has in- 
creased its capital stock from $10,000,000 to $45,000,000 and 
will use a portion of the proceeds for extensions. 

The Carolina Power & Light Co., Raleigh, N. C., will in- 
crease its capital stock from $8,000,000 to $12,000,000 and 
will use a portion of the proceeds for construction purposes. 

The Pennsylvania Engineering Works, New Castle, Pa., is 
increasing its capital stock from $1,000,000 to $1,800,000 
and plans to make extensions in its plant and to install 
additional equipment. 

The Central Maine Power Co., Augusta, Me., plans to in- 
crease its capital stock from $10,500,000 to $20,000,000 and 
will use a large portion of the proceeds for extensions in 
power plants and systems. 


NEW CORPORATIONS 


Dunkirk Axe & Tool Co., Dunkirk, N. Y., $100,000; ineor- 
porators: J. C. Romer and others. 

Key Safe Mfg. Co., Milwaukee, $75,000, to manufacture 
metal products; incorporators:.F., A. and E. Bergs. 

Adams & Durkee Steel Co., Ine., Boston, $50,000; ineor- 
porators: William E. Adams, William B. Durkee and Virgil 
C. Brink. 

Master Piston Corp., 114 West Mt. Royal avenue, Balti- 
more, $250,000; incorporators: Jesse T. Dowling and William 
T. Bowers. 

J. E. Snyder & Son Co., Worcester, Mass., $100,000, to 
manufacture machinery; ineorporators: Milton C. Snyder 
and others. 

The Steel Belt Mfg. Co., Lawrence, Mass., $30,000; in- 
corporators: Abraham G. Shideed, Samuel S. Holland and 
Michael J. Batal. 

Alton File Co., Alton, IIl., $30,000, to manufacture files and 
tools; incorporators: Morton D. Barker, Carl W. Beall and 
J. J. Rubenstein. 

Evansville Tool Works, Inc., Evansville, Ind., $210,000, to 
manufacture tools; incorporators: Samuel L. Orr, Irving S. 
Kemp and others. 

The United Tool & Die Co., Inc., Hartford, Conn., $50,000; 
incorporators: James J. Carney, Joseph E. Delaney and 
Frank R. Velhage. 

Westfield Grinding Wheel Co., Westfield, Mass., $150,000; 
incorporators: George G. Gaylord, William C. Deering and 
Richard N. Gaylord. 

-acific Coast Iron Pipe & Foundry Co., Los Angeles, 
$500,000, to manufacture iron pipe; incorporators: R. P. 
Drummon and others. 


_ Perfection Plow Co., Tampa, Fla., $50,000, to manufacture 
farm implements; incorporators: J. S. Andress, J. Samuel 
Pritchard and others. 

The Robinson-Wagner Co., Lafayette, Ind., $500,000, to 
manufacture agricultural machinery; incorporators: J. 
tobinson and John Wagner. 

The Advance Bronze Co., Springfield, Mass., $50,000; in- 
corporators: Charles H. Atkins, Palmer, Mass., Frederick F. 
Isaacs and Isador H. Hurowitz. 

_ The Areade Malleable Tron Co., Worcester, Mass., $500,000; 
incorporators: Edward C. Mason, Winchester, Mass., Harold 
G. Storke and Clarence J. Lamb. 

The Webber Carburetors Corp., Boston, $600,000, to manu- 
facture carburetors; ineorporators: William A. Connelly, 
Russell McEwan and P. Hugh MeNeill. 
_ Uniflow Pump & Mfg. Co., Columbus, Ohio, $100,000; 
incorporators: Harry G. Wagner, J. A. Snyder, J. Westen- 
dorf, Edith M. Wagner and J. F. Westendorf. 

The P. G. S. Co., Ine., New Haven, Conn., $350,000, to 
manufacture automobile accessories; incorporators: Arthur 
W. Chambers, H. H. Hitchcock and E. M. Krauss. 

The Tucker Rubber Corporation, Butfalo, $300,000, to 
manufacture mechanical rubber goods; company has acquired 
the plant of the United States Rubber Reclaiming Co. 

The Eureka Machinery & Supply Co., Salt Lake City, Utah, 
$75,000; incorporators: John H. Horlick, H. M. Chamberlain, 
Thomas L. Mitchell, J. B. Schlefield and Harry E. Corser. 

Acme Metal Mfg. Co., 1211 Clybourne avenue, Chicago, 
$240,000, to manufacture and deal in screens, doors and build- 
ing materials; incorporators: Willis H. Huston, Lawrence C. 
Traeger and Helmer Brandell. 

Clark Engineering & Mfg. Co., 155 North Clark street, 
Chicago, $75,000, to manufacture and deal in trench machines 
and other contractors’ machinery; incorporators: Charles N, 
Sands, Paul J. Sullivan and J. Herbert Clark. 
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GENERAL NEWS FROM THE FIELD 


The American Pin Co., Waterbury, Conn., will hold its 
annual sales meeting at the factory during the entire week 
of December 10. 

George Oldham & Son Co., Baltimore, has appointed the 
Ik. H. Welker Co., Detroit, as Detroit representative for its 
line of pneumatic tools. 

Southern California Tron & Steel Co. has removed its 
offices to a new location on Slauson avenue and Randolph 
streets, Huntington Park, Cal. 

The American Railway Association will hold its 1924 con- 
vention and exhibition of railway supplies and machinery at 
Atlantie City, June 11 to 18, 1924. 

The Landis Tool Company, Waynesboro, Pa., has purchased 
the Oakley cutter and reamer grinder business of the Oakley 
Machine Tool Company, Cincinnati. 

The Mine and Smelter Supply Company, Denver, has made 
application for registration of its trade-mark, ‘‘Massco,” 
which it has been using for the past three years. 

Pioneer Rubber Mills, San Francisco, manufacturers of 
mechanical rubber goods, have removed their general offices 
from their former location to 345-853 Sacramento street. 

The Benson Hardware Company, Andalusia, Ala., recently 
issued an inquiry for patterns for solid cast iron pulleys, size 
two to twelve inch face, six to twenty-four inch diameter. 

Chase Co. of California, Ine., Pacifie Coast distributor of 
Chase Co., Ine., Waterbury, Conn., has moved its Los Angeles 
office from 417 East Third street to 2461 East Eighth street. 

Black & Decker Mfg. Co., Towson Heights, Baltimore, has 
announced another price reduction in its half-inch portable 
electric drill. The new price became effective November 12. 

The American Rubber Products Co., Jersey City, N. J., has 
acquired a factory at Henderson and Eighth streets and plans 
to remodel it for use in manufacturing mechanical rubber 
goods. 

The Bradford Machine Tool Co., Cincinnati, has appointed 
the Federal Machinery Sales Co., Chicago, as exclusive agent 
in Chicago and Milwaukee territories for its line of engine 
lathes. 

Fairbanks-Morse Company has opened a factory branch 
at 27 South Central avenue, Phoenix, Arizona, in charge of 
Jules L. Vermeersch, formerly New Orleans representative 
of the company. 
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HULL 


SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 


Sockets and Sleeves 
One solid piece—Standard except the flat 

AN ORDINARY DRILL SOCKET will 
drive a twist drill only as long as the drill 
has a tang. When the tang twists off or the 
shank breaks, the drill is useless in the ordi- 
mary socket. 
BUT—grind a flat (time 3 minutes) on the 
broken drill, slip it into a ‘“Use-Em-Up” 
Socket, and it’s as good as a new drill. 
Furnished in Sleeve orSocket Type. Specials 
made to order. 

Write for Jobber’s proposition. 


Lovejoy Tool Works 


328 W. Ohio St., Chicago 


The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 
railroads, bridge builders, boiler 
makers, etc. The No. 401 Forge 
has not only been adopted by this 
class of trade in the United States, 
but throughout the _ entire 
world. 


Carried in stock by all the lead- 
ing mill supply jobbers, 

Write for catalog and price sheet. 
Champion Blower & Forge Co. 


Lancaster, Pa. 


Which Is Better ? 


A grinder with its pulley forced on the arbor, or one with 
the pulley held in place by a set screw which is liable to 
work loose and cut the arbor? 

while sold at competitive prices, have many 


WEST ERN features of the highest grade grinders. The 


forced on pulley is one of these features. 


GRINDERS DEALERS find them good sellers, and the 


20° margin allows a good profit. 


924 Loughborough Ave., 
St. Louls, Mo. 


Saint Louis Machine Tool Co. 


MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 


We Manufacture for the Jobbing Trade 


Flue Scrapers Flue Brushes 
Flue Cleaners 
Hot Water Heater Cleaners 
Wire Brushes Wire Brooms 


Send for OUR catalogue 


Pilley Packing & Flue Brush Mfg. Co. 
608 S. Third St. St. Louis, Mo. 


PHILLIPS 


Spring Hammer 


DRILLS 


The most economical 
and satisfactory tools 
for drilling holes in con- 
crete and stone, floors, 
walls and ceilings. 


Any Size Hole up to 2 
inches Diameter. 


Phillips Drill Co. 


1587 Cortland St., Chicago, 


Queen Fire Extinguishers 
Queen Specialties 


Will Make Profits 


Queen 2'. Gal. S. & A. Extinguisher 
Queen 5 Gal. Non-Freeze Tank 

Queen Safety Ladder Shoes 

Queen Safety Gasoline Can 


Territory Open. 
HARKER MFG. CO. 


Fire Prevention and Safety Engineers 
Cincinnati, O. 


WIZARD 
Stich 


Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 


We guarantee WIZARD to sell and give satisfaction, or money re- 
funded. We supply our jobbers liberally with samples and advertising 
folders. 


Write for our profosition 
RICHMOND BELT DRESSING MFG. CO., Inc 
Richmond, Va. 


Samples free upon request. 


When writing to Advertisers please mention M1Lt Suppiiss. 
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PAULL QUPPLIBS 


The Betz-Pierce Co., Cleveland, dealer in iron and steel, 
held a sales conference at the Cleveland Athletic Club on 
November 10. R. D. Love, vice-president of the company, 
presided at the conference. 

Bradford Foote has sold his interest in the Foote Brothers 
Gear & Machine Co., Chicago, and has acquired the business 
of the Crofoot Gear Works, Cambridge, Mass., and will here- 
after operate it in Chicago. 

Herberts Machinery & Supply Co., Los Angeles, has been 
appointed agent for the Whipp Machine Tool Co., Sydney, 
Ohio, the Porter-Cable Machine Co., Syracuse, N. Y., and the 
H. B. Smith Co., Smithsville, N. J. 

W. Walker & Son, Ltd., formerly located at 1228 Young 
street, North, Toronto, Ontario, dealer in builders’ hardware, 
tools, pipe fittings and mill supplies, is now doing business 
at 10-16 Alcorn avenue, Toronto. 

A merger of the American Steam Pump Co. and the 
Advance Pump & Compressor Co., Battle Creek, Mich., is 
reported to have been agreed upon subject to approval of 
the stockholders of the two companies. 

At a recent meeting of the American Management Associa- 
tion in New York, Charles R. Hook, vice-president of the 
American Rolling Mill Co., Middletown, Ohio, was elected 
first vice-president of the association. 

The National Industrial Council at a meeting in New 
York November 12-14 endorsed the plan of Secretary of 
the Treasury Mellon to reduce taxes and also opposed the 
granting of a bonus to world war veterans. 

The Quaker City Rubber Co., manufacturer of mechanical 
rubber goods, has announced that all departments of its 
organization will be moved to the company’s factory at 
Wissinoming, Pa., a suburb of Philadelphia. 

At the national exhibition of power and mechanical engi- 
neering to be held in the Grand Central Palace, New York, 
December 3 to 8, certificates of merit will be awarded to 
exhibitors who arrange their exhibits effectively. 

Crane Co., Chicago, has declared a quarterly dividend of 
one per cent on its common and one and three-quarters per 
cent on its preferred stock, payable December 15 to stock- 
holders of record at the close of business December 1. 

Lucien L. Carr, formerly a city salesman for the A. Y. 
McDonald Mfg. Co., Omaha, Neb., has recently gone into 
business for himself under the name of the Lucien L. Carr 
Company, dealing in plumbing and heating specialties. 

A. S. Bisgood, formerly connected with the Machinery 
Dealers, Inc., New Haven, Conn., has gone into business for 
himself with offices at 286 Courtland avenue, Bridgeport. He 
was for many years connected with Purinton & Smith, Hart- 
ford. 

The Pacific Pipe & Supply Co., Los Angeles, has been 
appointed representative of a French manufacturer of cast 
iron pipe. The company recently received an award of 4,200 
tons of the pipe from the Los Angeles Department of Publie 
Service. 

The United States Cast Iron Pipe & Foundry Co., Burling- 
ton,, N. J., has declared a dividend of '2 per cent on common 
stock and an equal amount on its preferred stock. This 
brings the total payments on the preferred to $7.50 for the 
year 1923. 

The Foster-Bolton Co., 549 West Washington boulevard, 
Chicago, is a newly incorporated company which is dealing 
in steam specialties. The company was formed by Charles 
W. Foster and FE. W. Bolton. The former is president and 
the latter treasurer. 

Joseph Nesbitt, founder and president of the Western 
Heavy Hardware & Iron Co., Ine., Oakland, Cal., died recently 
as a result of an automobile accident. His business will be 
continued by his four sons, Charles A., George W., Lester J. 
and Clayton H. Nesbitt. 

The Steel Club of Philadelphia recently elected the follow- 
ing officers: president, H. G. Uphouse, district manager of 
the Donner Steel Co.; vice-president, H. B. Gaylord, Car- 
penter Steel Co.; secretary and treasurer, W. L. Fotterall, 
Republic Iron & Steel Co. 

International Machinery & Supply Co., 371 James street, 
Montreal, Quebec, dealer in railway, marine and industrial 
supplies, recently made an assignment. Wilfrid Damphousse, 
Power Building, Montreal, is the authorized trustee of the 
estate, which will be liquidated. 

The 23rd annual convention and exhibition of the Penn- 
sylvania and Atlantic Seaboard Hardware Association will 
be held in the Commercial Museum, Philadelphia, February 


12-15, 1924. Sharon E..Jones, Fulton building, Pittsburgh, is 
secretary in charge of the arrangements. 

The Lincoln Products Corp., 320 Market street, Newark, 
N. J., which was incorporated in 1920 to sell mill supplies 
and industrial transportation equipment, has been made 
exclusive sales agent for the northern part of New Jersey 
for the Crescent Truck Co., Lebanon, Pa. 

Among the mill supply manufacturers who are reported 
as planning to send representatives to Russia are the follow- 
ing: Union Twist Drill Co., E. Horton & Sons Co., the 
Simonds Manufacturing Co., S. W. Card Mfg. Co., Wilmarth 
& Morman Co., and the National Supply Co. 

At the convention of the New England Purchasing Agents 
Association in Springfield, Mass., last month, A. T. Simonds, 
president of the Simonds Mfg. Co., Fitchburg, urged con- 
servative buying, and suggested keeping plants and the 
purchase of materials down to absolute necessities. 

New lists, covering stove bolts and sink bolts, adopted by 
all the leading manufacturers of these products, became 
effective November 1. The principal changes from the old 
list include the elimination of the '4-inch lengths over 3 
inches, and an advance in the list on the longer lengths. 

Carton Belting Company, Boston, Mass., manufacturer of 
solid woven and canvas belting and belt dressing, is liquidat- 
ing its business. The company has been in business for 
several years, with headquarters at 52 Everett street. The 
factory has not been in operation for the past two months. 

The American Saw & Manufacturing Co., Springfield, 
Mass., manufacturer of hack and hand saw _ blades, has 
acquired the Dolman Manufacturing Co., Springfield, manu- 
facturer of screwdrivers, and has merged the latter’s business 
with its own, combining the manufacturing operations in its 
own plant. 

Leading manufacturers of range boilers have definitely 
decided to reduce the varieties and sizes of their products 
from 130 to 18. This was announced following a general 
conference of representatives of the manufacturers and dis- 
tributors at the Department of Commerce in Washington on 
October 30. 

The Ohio State Foundrymen’s Association on the oceasion 
of its annual meeting November 15 and 16 at Toledo, had 
a chance to visit and inspect two of the largest foundries 
in the city. C. E. Bunting, Bunting Brass & Bronze Co., was 
one of the members of the committee on arrangements for the 
convention. 

The National Acme Co., Cleveland, reported for the quarter 
ended September 30, net sales of $2,408,863, as compared 
with sales of $1,819,688 for the corresponding period last 
year. Net profits after interest on bonds for the quarter 
were $101,810, compared with $30,977 for the corresponding 
period in 1922. 

The American Spring Manufacturers’ Export Association 
has been organized under the Webb-Pomerene export trade 
law. The association is comprised of the Standard Steel 
Works, Philadelphia, the Railway Steel Spring Co., New 
York, and the American Steel Foundries, Chicago. It will 
export springs for use in railway equipment. 

John P. Armstrong, president of R. S. Armstrong & Bro., 
Atlanta, Ga., dealers in used machine tools and machinery, 
died at his home in that city the latter part of October after 
a long illness. Mr. Armstrong was 66 years old. He had 
been a resident of Atlanta since 1884, when he established 
the firm of which he had been head up to the time of his 
death. 

The Mid-West Mfg. Co., Minneapolis, Minn., has changed 
its name to Wood-Imes Mfg. Company, and has also relin- 
quished the use of the trade name, “Red Devil,” because 
it has discovered that this name is used by another manu- 
facturer. The company manufactures jacks, burnishing ma- 
chines and burnishing compounds. Sheldon V. Wood is presi- 
dent and Carl E. Imes secretary-treasurer. 

Harron, Rickard & McCone, San Francisco and Los Angeles, 
have been appointed by Gould & Eberhardt, Newark, N. J., 
to represent them on the Pacific Coast. Harry M. Fuller 
Co., Portland, Ore., has been appointed Portland representa- 
tive for the same company. Gould & Eberhardt were for- 
merly represented by Eccles & Smith on the coast, but the 
latter company has discontinued the machine tool end of its 
business. 

Edgar T. Ward’s Sons Co., Newark, N. J., iron and steel 
dealer, has acquired the Cleveland warehouse of the Colum- 
bia Steel & Shafting Co., Pittsburgh. The building contains 
75,000 square feet of floor space. Robert P. Lapham, 
formerly Chicago sales manager of the Ward company, will 
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PLL QuPppl 


SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 


The approved method of fastening fixtures of any kind to tile or marble 
walls. Simply drill a hole and insert toggle in closed position. When 
inside toggle opens, giving perfect anchorage. 

A sure seller in hardware and mill supply houses. Prices and dis- 
counts sent on request. 


Chicago Expansion Bolt Co. 
Madison Terminal Bldg. Chicago, Ill. 
Manufacturers of 


Expansion Bolts, Expansion Nuts, Conduit Hangers, Flat Pipe 
Clamps, Expansion Bridle Rings and Toggle Bolts. 


Insist on Genuine 
Quality. It Bears the 
GOETZE Label 


We give you the privilege of trying 


Goetze Gaskets 
or Discs 


for ninety days on your worst valves 
and pipes. If they do not satisfy, they 
will cost you nothing. 


Goetze Gasket and Packing Co. 


7 Allen Avenue, 
New Brunswick, N. J 


HETTRICK 


A Reliable Canvas Belt 


You can sell HETTRICK 
Red and Black Stitched Can- 
vas Belting without asking 
your customer to take a 
chance on its quality. You 
can guarantee it perfect in 
material and workmanship. 
Generous discounts to supply 
houses. 


The Hettrick Mfg. Co. 
Toledo, Ohio 


= TYTE- 


UNYTE 
Jobbers of Plumb- 


ing, Heating and 
Mill Supplies every- 
where sell it exclu- 
sively. 


J.C. WHITLAM MFG. CO. 


Sole makers of “TYTE-UNYTE” 
WADSWORTH, OHIO, U. S. A. 


MFG. CO. 
WADSWORTH, OHIO, U.S.A 


The Quality Torch 


DOUBLE NEEDLE 


All of the latest improvements that give 
the user greater service enter into the con 
struction of No. 208 Double Needie 
Torch. The Burner produces the highest 
heat and burns the lower grades of fuel. 
Gas orifice is cleaned by using upper 
needle, lower regulates flame. Both are 
blunt and overcome Burner troubles. Tank 
is heavy gauge and strongly braced. It 
pays to use the best. Jobbers supply at 
factory prices. Catalogue mailed upon re- 
quest. 


CLAYTON & LAMBERT MFG. CO., 
10583 Knodell Ave., 
DETROIT, MICH. A, 


No, 208 Torch 
Ask for Latest) Price 


RACINE 
ie Machine Tools 


“*Standard the World Over’’ 
“Racine” High Speed Metal 
Cutting Machines 
“Racine” Wood or Metal Band 
Saw, Duplex type 
“Racine” Abrasive Metal 
Cutter 
Use ‘Racine’ H. S. Wood and 
Metal Band Saw Blades and 
“Racine” H. S. Tungsten Power 

and Hand Hack Saw Blades. 


Racine Tool 
& Machine Co. 


1405 Jones Ave. 


Racine, Wis. A. 


Something to Crow About 


BURMALINE Belting for 
General Transmission Use is 
an ideal Jobbing Proposition. 


Burrell Belting Co. 
413 So. Hermitage Ave., 
Chicago 


SANDING GRINDING DRILLING 


Any Time— 
Any Place 


These and a_ hundred 
others are the opera- 
tions for which 
HASKINS' Equipments 
are used every day. 


Manufacturers will ap- 
preciate a copy of our 
new catalog giving im- 
portant data on the pro- 
duction savings possible 
with HASKINS' Tools. 

JOBBERS will find many 
items of special interest to 
them and their customers. 

Copies will be maHed on re- 
quest. 


K. G. HASKINS COMPANY 


Monroe St., Chicago, Ill. 


&4 


When writing to Advertisers please mention Supp.ies. 
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QUPPLIES 


be in charge. The Columbia company will continue to have 
an office in its former warehouse to take care of the mill 
supply end of its business. 

The Adams & Durkee Steel Co., Inc., has been organized 
in Boston by W. E. Adams, formerly associated with Edgar 
T. Ward’s Sons Co., and W. B. Durkee, who has been in the 
steel business in that city for many years. The new company 
has taken over a warehouse at 287 Atlantic avenue and will 
act as United States agency for Arthur Balfour & Co., Ltd., 
Sheffield, England. It will also act as New England agent 
for the Thompson Wire Co., Boston. 

Gadsden, Alabama, one of the South’s iron and steel cen- 
ters, has gone on record as an open shop town. A mass 
meeting was held early in November, at which representa- 
tive business and professional men were present, and it 
resulted in the drawing up of an agreement declaring 
Gadsden an open shop town, the compact passing by a vote of 
100 to 4, the negative votes being contributed by union labor 
representatives. Plans were perfected for obtaining the 
support of all industries in the town. 

Contemplated new construction work in 36 Eastern states 
in October amounted to $556,491,000, an increase of 43 per 
cent over the September figures. The total amount of con- 
struction started during the first 10 months of this year has 
amounted to $2,947,787,000, an increase of two per cent 
over the corresponding period of last year. Total contracts 
awarded during October in the states included in the survey 
amounted to $560,687,000, an increase of 25 per cent over 
September awards. 

The International Trade Develover, Inc., 4352 Grand 
boulevard, Chicago, announces that it has received advices 
from its Kobe office that it has numerous inquiries on hand 
for machinery of various kinds for use in Japanese recon- 
struction work following the recent disaster in that country. 
The company suggests that any manufacturers interested 
may get in touch with the Kobe office by cable, setting forth 
clearly the product they desire to export, the prices, terms 
and information about delivery. 

The Leather Belting Club of Chicago held a luncheon meet- 
ing at the Hardware Club of Chicago on November 6. It 
was decided best to hold the annual club banquet after the 
holiday season. H. G. Watson of Alexander Brothers, presi- 
dent of the club, appointed various committees to serve until 
June 1, 1924. The entertainment committee which will make 
the arrangements for the annual banquet includes Lee Stiles 
of Chicago Belting Co., H. M. Roberts of Jewell Belting 
Company and C. A. Banks of McCauley Belting Co. 


Among the witnesses in recent hearings at Boston on the 
complaint of the Federal Trade Commission, charging that 
the merger of the Bethlehem, Lackawanna, Cambria and 
Midvale steel companies is in violation of the federal trade 
act, were the following: Carl Stahleker, Brown-Wales Co., 
Boston; Homer B. Belfield, purchasing agent, Billings & 
Spencer Co., Hartford, Conn.; Albert I. Fields, Simonds Mfg. 
Co., Fitchburg; E. W. Christ, vice-president of Stanley Works, 
New Britain, Conn.; and John M. Collins, Moore Drop Forge 
Co., Springfield, Mass. 

The Shepard Electric Crane & Hoist Co., New York, has 
recently announced several changes in its organization. H. 
W. Gledhill, eastern sales manager, will open a new Phila- 
delphia office at 121 North Broad street. A. J. Barnes has 
been appointed manager of the New York office and will also 
have charge of advertising and export sales. The Pittsburgh 
office will be in charge of H. A. Baugh. D. B. Patterson, 
W. B. Briggs, W. H. Ringe and F. R. Quigley will have 
charge of the Baltimore, Chicago, San Francisco and Bir- 
mingham offices, respectively. 

Frank H. Schubert, who has been district manager of the 
Wheeler Condenser & Engineering Co., and William G. 
Christy, secretary of the St. Louis section of the American 
Society of Mechanical Engineers, formerly with the St. Louis 
Boat & Engineering Co., announce the organization of the 
Schubert-Christy Construction & Machinery Co., with offices 
in the Railway Exchange building, St. Louis. The new com- 
pany will represent manufacturers of power plant equipment 


and will also render general construction engineering service, 
specializing in the design and construction of water cooling 


equipment for refrigerating and power plants. 


J. Philip Bird and Henry J. Haigh, receivers in equity for 
the United and Globe Rubber Corporation, Trenton, N. J., 
were authorized by the United States District Court to con- 
tinue the business of the corporation until further order of 


the court, and were authorized and empowered to issue in 


such denominations and for such terms as they deem proper 


an additional $100,000 of receivers’ certificates for use in 
preserving the company’s property and continuing the busi- 
ness. The court further ordered that the earnings, income, 
profits, property and estate of the company be charged with 
a lien for the certificates issued on the property and estate. 

Oklahoma Iron Works and the International Supply Com- 
pany, Tulsa, Okla., have issued $1,000,000 worth of joint 
first mortgage seven per cent gold bonds. The Oklahoma 
Iron Works was incorporated in 1907, and owns and operates 
a plant at Tulsa for the manufacture of oil and gas well 
equipment. The International Supply Company, a subsidiary, 
is a jobber of oil and gas well supplies in the mid-continent 
field, and also acts as distributor of the products of the 
parent company. The distributing company maintains ware- 
houses at fifteen points in Oklahoma and Kansas. The bonds 
are the joint obligation and are secured by a direct closed 
first mortgage on all fixed property of the two companies. 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a vate of 25 cents a line, each 
insertion. Count nine words to a line. 


SALESMEN WANTED 


WANTED—Factory Supply Salesman. Must be expe- 
rienced in general line; good habits and A-1 in every partic- 
ular; splendid territory; salary and commission. Address 
No. 768, care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 


POSITIONS WANTED 


WANTED—A thoroughly experienced mill supply sales- 
man (with complete references) who has had six years as 
sales manager desires to represent manufacturer calling on 
jobbing mill supply trade in the South and West. Salary and 
bonus only terms considered. Address No. 767, care MILL 
SUPPLIES, 557 S. Dearborn St., Chicago. 

WANTED—Position by Mill and Plumbing Supply Man, 
34, married, A-1 references. Fifteen years’ experience. Have 
held positions in all departments and can handle buying, 
selling, collections and general management. Can build up 
an organization and get the most out of it. Am temperate, 
moral, healthy and “on the job” all the time, and know my 
business thoroughly. Address No. 766, care MILL SUPPLIES, 
537 S. Dearborn St., Chicago. 


REPRESENTATIVES WANTED 


WANTED—Representatives for a trade name, patented 
line of Gas Soldering furnaces, Soft Metal furnaces, Tinning 
Baths, Burners, ete. Easily sold. Liberal commission. Ad- 
dress Charles A. Hones, Inc., Baldwin, N. Y 


BUSINESS OPPORTUNITY 


WANTED—A business connection in Southern California 
by a man who has spent 15 years in the plumbing and mill 
supply business in the East, with varied executive experience. 
An association with a manufacturing plant or factory branch 
would be desired, or else a partner to take part interest in a 
supply house. Address reply to No. 765, care MILL SUPPLIES, 
537 S. Dearborn St., Chicago. 
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EXPERIENCE 


in the manufacture of 
Fire Protection Equip- 
ment is absolutely es- 
sential. The name 
“Diener” in connection 
with safety equipment 
is in itself a guarantee 
of correct design, care- 
ful workmanship and 
underwriters’ approval. 


“PERFECTION” APPROVED WASTE CAN 


like all Diener Products is a standard article 
with a definite demand in all industrial plants. 
It is easily sold by jobbers who go aggressively 
after business. 


JOBBERS: INVESTIGATE THE DIENER LINE 


If you do not carry a line of Fire Protection and 
Safety Equipment or if the line you carry has failed 
in any essential detail, investigate the Diener Line. 
Write for catalog, price list and other desired in- 
forrnation. 


George W. Diener Mfg. Co. 


400-420 MONTICELLO AVE. CHICAGO 


A Policy in Trade 


VERY concern 

must have a policy. 

Yours must be to 
sell the goods called for 
when there is a choice— 
or when you discover a 
good line’ offering you 
special inducements, such 
as Quality combined with 
Price—to push it. 


Our Policy is one of 
Trade Protection. It is 
coincident with yours. It’s 
reciprocating. It works both ways—both for 
your interests and our own. 


To warrant your continued help and 
confidence, we do several things—make our 
goods as good as they can possibly be made 

advertise them to the consuming trade, 
create a demand and depend on you entirely 
to support it. 

We want your Trade and in return for it 
we give you a GOOD product, behind which stands 
our willingness to co-operate with you in further- 
ing its sale, and last, but not least, our Square Deal 


Policy towers above anything else. Even that alone 
should interest YOU. 


The D. T. Williams Valve Co., 


Mechanical 


Rawhide 


is vastly superior to the ordinary 
rawhide lace leather. 
_ In making it no lime or acids are used to distend 
and weaken the natural hide fibres. The genuine 
mechanical Chicago Rawhide has much greater ten- 
sile strength than any other, and you or your cus- 
tomer can safely carry it in stock for months or 
years without danger of its rotting or growing hard, 
as the ordinary rawhide or Indian-tan leather does. 


Chicago Rawhide “Selected” Cut Lacing 


Mechanical—Every lace perfect 


—lIt will pay you to handle 
this lace leather and none other— 


Write us for Prices and Samples 


The Chicago Rawhide Mfg. Co. 


1301 Elston Ave. Chicago, Ill. 


Mechanical Leather Tanners 
Rawhide —- Indian Tan — Krome 


VERS 


BULLDOZER 


POWER PUMPS 


TWELVE SIZES[E 
CAPACITIES 500109000 | 

GALLONS 
PER HOUR, 


Cincinnati, O. 


= is the stepping stone to trade identity, 
and publicity paves the highway to success. Myers 
Self-Oiling Power Pumps and Working Heads for 
either shallow or deep well service, have through 
sheer merit builded a reputation for themselves by 
rendering a full measure of service to those who de- 
pend on them for their daily water supply. 


There is a style for almost any requirement, and a 
»4 ur No. SO24 Catalogue showing the complete 
> will he mailed to interested parties on request. 


Tre F.E.MYERS & BRO.CO.Ashiand Ohio. 


— ASHLAND PUMP AND HAY TOOL woRrRKs-— 
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Products Company 
Asbestos & Rubber ¢ 


BABBITT LINED BEARINGS 
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lassified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Last Page 


F 
it 


The Hettrick Mfg. Co 
Vietor Balata & Textile Belting Co, BLOCKS, CHAEN 
Ford Chain Block 
BELTING, CONVEYOR Wright Mfg. (Co, 
The Yale & Towne Mtg. co, 
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loburyea Mfg, Co, BLOCKS, PILLOW 
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lDouryea Mtg. Co. BOW 
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The Hettrick Mfg. Co, Leimuan Bros 
Gandy Belting Company 
BLOWERS, HAND, ELECTRIC 
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QUPPLIES 


CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 


Bond Foundry & Machine Co. 
R. G. Haskins Co. 


CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works 


Illinois Malleable [ron Co. 
The Jeffrey Manufacturing Co. 


CEMENT, ASBESTOS 
Asbestos Preducts Company 
CEMENT, LEATHER BELT 
Alexander Brothers 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Cocheco—I. B. Williams & Sons 
Chas. A. Schieren Co. 
CEMENT, PIPE JOINT 
J. C. Whitlam Mfg. Co. 
CHAIN 
United States Chain & Forging Co, 
CHAIN BELTS 
H. W. Caldwell & Son Co. 
The Jeffrey Manufacturing Co 
W. A. Jones Foundry & Machine Co. 
CHAINS FOR ALL ELEVATING, CONVEYING 
AND ALL POWER TRANSMISSION 
PURPOSES 
The Jeffrey Manufacturing Co 
CHUCKS, LATHE 
“Sweetiand’—The Hoggson & Pettis Mfg. Co. 
CLAMPs, BELT 


The Hoggson & Pettis Mfg. Co. 
T. B. Wood's Sons Co. 
CLAMPS, “C” 
Armstrong Bros. Tool Co. 
CLAMPS, PIPE AND PIPE JOINT 
M. B. Skinner & Co. 
CLEANERS, CLOSET BOWL 
Hercules Chemical Co., Inc. 
CLEANERS, FLUE 
Pilley Packing & Flue Brush Mfg. Co. 
Sherwood Mfg. Co. 
CLEANERS, SEWFR AND DRAIN PIPE 
Hercules Chemical Co., Inc. 
CLIPPERS, BOLT 
H. K. Porter 
CLOSETS, FROST PROOF 
Jos. A. Vogel Co. 
CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
H. W. Caldwell & Son Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
The Hill Clutch Co. 
The Jeffrey Manufacturing Co. 
“Lemiley’—W. A. Jones Fdy. & Mach. Co. 
The Medart Company 
The Moore & White Co. 
“The Reeves’’—Reeves Pulley Co. 
T. B, Wood's Sons Co. 
cocks, AIR 
American Injector Co. 
Detroit Brass & Malleable Works 
McRae & Roberts Co. 
Michigan Lubricator Co, 
The Wm. Powell Co. 
The Sterling & Skinner Mfg. Co. 
fhe D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co. 
McRae & Roberts Co. 
The Sterling & Skinner Mfg. Co. 
COCKS, CORPORATION 
The Wm. Povwe!l Co. 
COCKS, GAGE 
American Injector Co. 
Detroit Brass & Malleable Works 
Jenkins Bros. 
McRae & Roberts Co. 
Michigan Lubricator Co. 
“Ohio’—The Ohio Brass Co. 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
fhe D. T. Williams Valve Co. 
COCKS, STEAM AND SERVICE 
Detroit Brass & Malleable Works 
McRae & Roberts Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 
COLLARS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co 
Dedge Sales & Engineering Co 
The Hill Clutch Co. 
The Jeffrey Manufacturing Co 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co 
@Mandard Pressed Steel Co 
T. B. Wood's Sons Co 


COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR, ELECTRIC 
The Black & Decker Mfg. Co. 
COOLERS, WATER 
The Halsey W. Taylor Co. 
COPPERS, SOLDERING 
Chicago Solder Co, 
COUNTERSHAFTS 
Chicago Pulley & Shafting Co. 
Edgemont Machine Co., The 
St. Louis Machine Tool Co, 
T. B. Wood's Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works. 
St. Louis Machine Tool Co, (roller bearing) 
N, A. Strand & Co, 
COUPLINGS, MOTOR 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Foundry & Machine Co. 
COUPLINGS, SHAFT 
Chicago Pulley & Shafting Co. 
Lodge Manufacturing Corporation 
W. A. Jones Foundry & Machine Co. 
The Hill Clutch Co. 
The Jeffrey Manufacturing Co, 
The Medart Company 
Royersford Foundry & Machine Co. 
Spiro—Bond Foundry & Machine Co. 
Standard Pressed Steel Co. 
B. Wood's Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
The Jeffrey Manufacturing Co, 
W. A. Jones Foundry & Machine Co. 
T. B. Wood's Sons Co. 
COUPLINGS, SHAFT, FRICTION CUT-OFF 
Dodge Mfg, Corp, 
Edgemont Machine Co., The 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood's Sons Co. 
COVERING, PULLFY 
Chicago Pulley & Shafting Co. 
CUPs, LEATHER 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
The Watson-Stillman Co, 
CUPs, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co 
Michigan Lubricator Ce, 
Penberthy Injector Co. 
The Wm. Powell Co, 
Sherwood Mfg. Co, 
D. T. Williams Valve Co. 
CUTTERS, BOLT, RIVET AND WIRE 
H. K. Porter® 
CUTTERS, GASKET AND WASHER 
M. B. Skinner Co. 
CUTTERS, MILLING 
National Twist Drill & Tool Co. 
CUTTERS, PIPE 
Armstrong Bros, Tool Co. 
Toledo Pipe Threading Machine Co. 
CUTTERS, STORAGE BATTERY 
H. K. Porter 
CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


The Hoggson & Pettis Mfg. Co. 
CYLINDERS, WATER, AIR OR GAS 
National Tube Co 
CYLINDERS, WATER, BRASS AND BRASS 
ANED 
F. E. Myers & Bro. Co. 
DIE FILERS 
R. G. Haskins Co, 
DIE SINKING OUTFITS 
kh. Haskins Co. 
DIES, BOLT THREADING 
The National Acme Company 
DIES, BRASS AND STEEL, LETTERING AND 
PRINTING 
The Hoggson & Pettis Mfg. Co. 
DIES, PIPE THREADING 
Armstrong Bros, Tool Co, 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co, 
DRAIN PIPE SOLVENT 
Hercules Chemical Co,, Inc, 
DRAINERS, CELLAR 
Penberthy Injector Co. 
DRILLING POSTS 
Armstrong Bros. Tool Co 
Lovejoy Too! Works 
DRILES, CONCRETE 


DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
R. G. Haskins Co, 
N. A, Strand & Co. 
U. 8S. Electrical Tool Co. 
Wisconsin Electric Co. 
DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
DRILLS, RATCHET 
The Armstrong Bros. Tool Co, 
Lovejoy Tool Works 
DRILLS, SPRING TAMMER 
Phillips Drill Co, 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
National Twist Drill & Tool Co. 
The Whitman & Barnes Mfg. Co. 
DRINKING FOUNTAINS 
The Halsey W. Taylor Co. 
DRIVES, POWER 
The Toledo Pipe Threading Machine Co. 
DRUMS, CAST TRON 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood's Sons Co. 
DRUMS, STEEL RIM 
The Medart Company 
EJECTORS 
American Injector Co. 
Penberthy Injector Co. 
Sherwood Mfg. Co, 
ELECTRIC LIGHT REELS 
The Cincinnati Specialty Mfg, Co., Ine, 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 
Capitol Brass Works 
Detroit Brass & Malleable Works 
McRae & Roberts Co. 
Michigan Lubricator Co, 
The Pickering Governor Co. 
The Wm. Powell Co. 
Sterling & Skinner Mfg. Co. 
Sherwood Mfg. Co, 
D. T. Williams Valve Co. 
EXPANDERS, TUBE 
The Watson-Stillman Co, 
Lovejoy Tool Works 
EXTENSION REELS, ELECTRIC LIGHT 
The Cincinnati Specialty Mfg. Co., Ine. 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co, 
FASTENERS, BELT 
The Bristol Company 
Crescent Belt Fastener Co, 
Flexible Steel Lacing Co. 
Isaac Jackson Belt Fastener Co, 
FEED WATER SOFTENER AND PURIFIER 
Dodge Manufacturing Corporation 
FILES 
American Swiss File & Tool Co. 
diemakers’, 
ists’.) 
Delta File Works 
FILES, ABRASIVE, “STERBON” 
The Cleveland Stone Co, 
Sterling Grinding Wheel Co. 
FIRE FIGHTING DEVICES—UNDER- 
WRITERS’ APPROVED 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co, 
FIRE PREVENTING EQUIPMENT—UNDER- 
WRITERS’ APPROVED 
W. Diener Mfg. Co. 
Harker Mfg. Co. 
FITTINGS, COPPER TUBING 
Michigan Lubricator Co. 
FITTINGS, GAS FIXTURE 
Detroit Brass & Malleable Works 
FITTINGS, HIGH PRESSURE 
Henry Vogt Machine Co. 
The Watson-Stillman Co, 
FITTINGS, HYDRAULIC 
Henry Vogt Machine (Co, 
The Watson-Stillman (Co, 
FITTINGS, PIPE, BRASS 
Detroit Brass & Malleable Works 
Michigan Lubricator Co, 
FITTINGS, PIPE, MALLEABLE 
Detroit Brass & Malleable Works 
Illinois Malleable Iron Co. 
Walworth Mfg. Co. 
FITTINGS, PIPE, 
The Watson-Stillman Co, 
Henry Vogt Machine Co, 
FLEXIBLE SHAFT EQUIPMENTS 
N, A. Strand & Co, 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Hill Clutch Co. 
w. Jones Foundry & Machine Co 
The Medart Company 
T. B. Wood's Sons Co 


(Precision, 
toolmakers’, jewelers’, machin- 


STEEL 
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ALL 


QUPPLUES 


the 
Clutch 
you will 
find on 
more than 
Sixty 
Leading 
Machine 


7 l mont” account. Write us 
oo s about it. 


DEALERS—We are fric- 
tion clutch specialists. Our 
stock clutches meet all ordi- 
nary uses and special clutch- 
es are made to order. Your 
salesmen would find it easy 


and the services of our engi- 
neering department, and you 
would be pleased with the 
profits from your “Edge- 


The Edgemont Machine Co. 


Dayton, Ohio 


Why Wait 
Until it is 
Too Late? 


When all) depends upon 
your ability to get water 
into the boilers or shut 
down the plant —it will be 
too late to regret that vou 
did not give more attention 
to the selection of abso 
lutely reliable injectors 


INJECTORS 


never give cause for regret. They respond instantly to 
the demand and are always ready to feed your boilers 
continuously when necessary. 


Over a million satisfied users is a testimony that cannot 
he overlooked, 


If yours is a special problem —our engineers will be glad 
to assist you in selecting PENBERTEHY INJECTORS 
that will meet vour conditions in full. Don’t wait. Write 
us today for Catalog 


PENBERTHY INJECTOR COMPANY 


Estab, 


1238 Holden Ave., 
Detroit, Mich. 


Canadian Plant, 
Windsor, Ont. 


{ 


No. 200 


Capitol Radiator 
Valves have been a 
standard for 25 years 


A better Valve cannot be 


The Gate that will 


build your business 


made 


Made in packless and standard type. 
We also make a full line of boiler trim- 
mings and plumbing goods. 


CAPITOL BRASS WORKS 
DETROIT, MICHIGAN 


Write for Catalogue No. 12 


Air Pumps for Oil Burners 


= 


Complete motor driven units including our highly efficient air pumps, 
our latest improved oil pump (not a gear pump) with our automatic 
force feed air pump lubricator with low oil level alarm, Just the 
thing for domestic as well as commercial oil burner heating plants. 
Made to suit any make of burner and any system of oil supply. 


AIR PUMPS 
ROTARY OIL PUMPS 


used for soldering, annealing, hardening, tempering. Also used for 

a great many other purposes in every industrial plant, 
SAND BLASTING AGITATING SOLUTIONS 
BOTTLE FILLING BANDING CIGARS 
PAPER FEEDING MEASURING LIQUIDS 
LABELING HEATING HOMES WITH 
FOLDING PAPER FUEL OIL 

A NOISELESS, POWERFUL AIR PUMP for blowing or vacuum —for either Gas 


or Air. NOT THE KIND OF AN AIR PUMP THAT ANNOYS YOU IT SATIS 
FIES YOU. Tell us how you want to use air. 


Leiman Bros. 


Manufacturers 


LEIMAN BROS., 60 Lispenard St.,N.Y. 


Makers of good machinery for 35 years. 


When writing to Advertisers please mention MILL SuPppPLtes. 
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FLUE BRUSH AND CLEANER 
Pilley Packing & Flue Brush Mfg. Co. 
FLUX, SOLDERING 
Chicago Solder 
FLY WHEELS, 


Ce 
CAST IRON 


Dedge Manufacturing Corporation 
The Hili Clutch Co 
W. A. Jones Foundry & Machine Co. 


The Medart Company 
T. B. Wood's Sons Co. 


FORGES, BLACKSMITH 
Champion Blower & Forge Co. 
FORGES, KIVET 
Champion Blower & Forge Co. 


Lovejoy Tool Works 
FORGINGS 
United states Chain & Forging Co. 
FOUNTAINS, DRINKING 
The Halsey W. Taylor Co 
FRAMES, WALL 


Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood's Sons Co. 

FRICTION CLUTCHES 
“Clutches, Friction’) 


FURNACES, SOLDERING 


(See 


Clayton & Lambert Mfg. Co, 
Geo. W. Diener Mfg. Co. 
GAGE GLASSES, PRISMATIC 

H,. A. Rogers & Co. 

GAGES, HYDRAULIC 
The Watson-Stillman Co, 

GAGES, WATER 
American Injector Co 
Detroit Brass & Malleabie Works 
Detroit Lubricator Co 
McRae & Roberts Co 
Mict mo tor to, 
The Ohio Brase Co. 
Penberthy Injector Co 
The Penn Engineering Co. 
The Wm. Powell Co 
Sterling & Skinner Mfg. Co 
GASKETS 


General Asbestos & Rubber Co 


Goetze Gasket & Packing Co. 
Jenkins Bros 
Metric Packing ‘‘o., It 
New York Belting & Packing Co. 
GEARS 
H. W. Caldwell & Son Co 
Dodge Sales & Engineering Co 
The Jeffrey Manufacturing Co 
W. A. Jones Foundry & Machine Co 
The Medart Company 
GEARS, RAWHIDE 
Chicago Rawhide Mfg. Co 
W. A. Jones Foundry & Machine Co. 
GLASSES, GAGE 
The Libbey Glass Mfg, Co. 
H. A. Rogers & Co, 


GOVERNORS, FOR STEAM AND GASOLINE 


ENGINES 
The Pickering Governor Co,, Portland, Conn. 


GRAPHITE FOR ALL PURPOSES 
Dixon Cruc Co 

GREASE CUPS, BRASS 
itor (Co, 


GREASE, LUBRICATING 


ble 


Joseph 


Michigan 


Bond Foundry & Machine Co., “Bondeline” 

Joseph Dixon Crucible Co 

Royersford Foundry & Machine Co 
GRINDERS, BENCH AND FLOOR 


Chicago Pulley & 
TI 


1 Ste 


Shafting Co. 


Hasking ¢ 


R. G. 
s Lou a g) 
Sterling ¢ ) 
The Co 
Wisconsin 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
R. G. Ha ns 
N. A. St i & , 
U. S. Electrical Tool Co 
Wisconsin Electr Co 


GRINDERS, TOOL, 
Chicago 


ROLLER BEARING 


~ 


SUPP LCES 


GRINDSTONES 


The 


Cleveland 


Stone 


‘o. 


GUARDS, ELECTRIC LAMP 


Flexible Steel 


GUNS, 


OIL 


Lacing Co. 
AND GREASE 


Bond Foundry & Machine Co. 


Royersford 


Foundry & Machine Co. 


HACK SAW BLADES 


Victor 


Saw 


Works 


HANGER BOXES, 


St. Louis Machine 


Tool 


ROLLER BEARING 


Co 


HANGERS, DOOR 


F. E. Myers & Bro. 


Co. 


HANGERS, PIPE 


“Ball Joint’—The 


HANGERs, 


Bond Foundry & 
Chicago 
Dodge 
The 
w 


Hill Clutch 


Penn Engineering Co. 


SHAFT 


Machine Co. 


Co. 


The Medart ( Jjompany 


Royersford 


Standard Pressed 


Steel 


B. Wood's Sons Co. 


HOISTS, CHAIN 


Pulley & Shafting 
Manufacturing Corporation 


Co. 


A. Jones Foundry & Machine Co. 


Foundry & Machine Co, 


Co, 


Ford Chain Block Co. 
Wright Mfg, Co 
The Yale & Towne Mfg. C 


*o. 


HOLDERS, TOOL 
Tool Co, 


Armstrong Bros. 
J. H. Williams & 


HOOKS, BELT 


The Bristol Company 
Flexible Steel Lacing Co. 
HOSE, COTTON 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
HOSE, FIRE 
Diamond Rubber Co., Inc. 


New York 


Diamond Rubber 
Hewitt Rubber 
New York 


Diamond Rubber 
New York 


Belting & 
HOSE, 


Belting & 


Co., 
Belting & Packing Co. 


Co., 


OSE, 


Inc 


ST 


Inc. 


Packing Co. 
RUBBER 


Packing Co. 


EAM 


HYDRAULIC LEATHER 
Chicago Belting Company 
Chicago Rawhide Mfg. Co. 
Chas. A. S@hieren Co. 
The Watson-Stillman Co, 
INJECTORS 
American Injector Co. 
Penberthy Injector Co, 
The Wm. Powell Co. 
Sherwood Mfg. Co, 
JACKS, LIFTING 


Lovejoy Tool Wor 


ks 


LACE LEATHER 


Chicago Belting Co 
Chicago Rawhide Mfg. ¢ 
Chas. A. Schieren Co 

I. B. Williams & Sons 

LACERs, I 
Clipper Belt Lacer Co 
Detroit Belt Lacer Co 
LACING, 

lipper Belt Lacer Co. 
Detroit Belt Lacer Co 
Flexible Steel Lacing Co. 
The Bristol Company 


LADDERS 


sELT 


BELT, METALLIC 


LADLES AND KETTLES, MELTING 


Mullins Body ¢ 


‘ort 


rat 
ora 


LAMP GUARDS 


Steel Lac 


ing 


Co 


LEATHER BELTING 


(See 


Belting, 


LATHES, S 


os 


Leiman Br 


Leather’’) 


PEED 


AND LADDER SAPRTY 


LATHES, BUFFING AND POLISHING 


St. I lis M ne 


LEATHER, BELTING AND SOLE 


LEATHERS, HAND 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
LEGS, BENCH 
W. A. Jones Foundry & Machine Co. 
Standard Pressed Steel Co. 
LETTERS AND FIGURES, STEEL 
The & Pettis Mfg. 
LUBRICANTS, BALL & ROLLER BEARING 
Bond Foundry & Machine Co, 
Royersford Foundry & Machine Co. 
LUBRICATOR GLASSES 
gan Lubricator Co, 
A. Rogers & Co, 
LUBRICATORS 


American Injector Co, 
Detroit Lubricator Co, 
McRae & Roberts Co. 
Michigan Lubricator Co. 
The Pickering Governor Co. 


Hoggson Co. 


Mich 
H. 


The Wm. Powell Co. 

Sherwood Mfg. Co, 

The D. Williams Valve Co. 
MACHINE TOOLS 

The Crescent Machine Co, 

Sidney Machine Tool Co, 


MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 


Dodge Manufacturing Corporation 
Edgemont Machine Co., Inc. 
The Hill Clutch Co, 
Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. 
MACHINES, CLEANING, METAL PARTS 


The Black & Decker Mfg, Co. 
MACHINERY, COAL HANDLING 
Manufacturing Corporation 


MACHINERY, CONVEYING AND ELEVATING 


H. W. Caidwell & Son Co. 

Dodge Manufacturing Corporation 

The Hill Clutch Co. 

The Jeffrey Manufacturing Co. 

W. A, Jones Foundry & Machine 
MACHINES, GRINDING AND POLISHING 

Royersford Foundry & Machine Co. 

St. Louis Machine Tool Co, 

N. A. Strand & Co, 

United States Electrical Tool Co. 

Wisconsin Electric Co 


Dodge 


Co, 


MACHINERY, ICE AND REFRIGERATION 


Henry Vogt Machine Co, 
MACHINES, MARKING 
The Hoggson & Pettis Mfg. Co. 
MACHINES, PIPE CUTTING AND 
THREADING 
The Oster Mfg, Co. 
Toledo Pipe Threading Machine Co, 
MACHINES, PUNCHING AND SHEARING 


Royersford Foundry & Machine Co. 
MACHINERY, WOODWORKING 
Crescent Machine Co 
Machine Tool Co 
MALLETS AND HAMMERS, 
Mfg. 
MATS AND MATTING, 
Rubber 


The 
Sidney 
RAWHIDE 


Chicago Rawhide Co. 


RUBBER 


Diamond Co., Ine. 


New York Belting & Packing Co. 
MERCHANDISE CONVEYORS 

F. Myers & Bro, Co. 

METAL, BEARING 
Dodge Manufacturing Corporation 
& Bronze Co, 
\ Har & Co 
The Medart Company 
Reeves Pulley Co. 
Stewart Manufacturing Corp. 


MILE. LEATHERS, ALL 


Chas. Bond Co., 
Chicago Belting 
The Chicago Rawhide 


Chas. A. Schieren Co. 


MILLBOARD, ASBESTOS 
Products Co, 


MOTORS, AUTOMOBILE 
Pulley Co. 


KINDS 
Philadelphia 
Co 


Mfg. Co. 


Asbestos 


Pulley & Shafting Co. Amerkean Sole & Belting Leather Tanners, Ir MOTORS AND DYNAMOS 
St. Louts Machine Tool Co, Wisconsin tlectrie ‘ompany 
GRINDERS, VALVE Mlexander Brothers MOVERS, CAR 
The Black & Decker Mfg. Co Chicago Belting Co Advance Car Mover Co, 
Wisconsin Electr Co, Chicago Rawhide Mfg. Co Appleton Car-Mover Co 
When writing to Advertisers please mention Mitt Supp ties. 
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AUTEX Extension Reel 


FOR ELECTRIC LAMPS 


bother with nonsensical makeshifts. 


lars furnished on request. 


AUTEN Eavtension Reels are distributed entirely through the 
jobbing trade. An attractive proposition will be made to mill 
supply jobbers writing us. 


Tue CINCINNATE SPECIALTY MEG. CO... IN 
SYLVAN AVENUE & POWERS st. 
CINCINNATI. OHLO 


Take your lamp with you to any part of your machine shop or 
garage. An automatic lock holds it at any desired distance from the 
Reel. In no sense a “half-baked” proposition nor an amateur's outfit, 
but a splendidly strong Extension Reel for people who haven't time to 


Approved by Underwniters. Fully protected by patents. Full particu 


| 


FASTENERS 


Beware of Imitations 


NONE GENUINE WITHOUT 
THE NAME 


Isaac Jackson Belt Fastener Co. 


51 Barclay Street, New York 
Brooklyn Buffalo 


BELT 


\\\ Size your Profits 
is governed by the Popu- 
larity of | the goods you Sell 


J. H. WILLIAMS & CO. 


Chicago 


Sell the“ New Badger Car Mover Under Our 


placements made free—f. o. b. factory. 


us send you our dealers’ proposition. 


ADVANCE CAR MOVER CO., 


Dealers are protected in the sale of the “NEW BADGER” Car Mover by 
our strong guarantee. We warrant all malleable parts for six months—re- 


The “NEW BADGER” moves the biggest cars easily and rapidly. It is light, 
well balanced and has a quick-acting compound leverage. It has the power and the 
speed. Made of certified malleable iron, with special tool steel never-slip spurs and large 
maple handle The best car mover on the market at the price of an inferior tool. Let 


i 


a 


A record that is hard to beat. During that time 
we have never had a report of a belt injured 
by it. Made of high grade materials. We 
never lower the quality. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 


va ATLANTIC Bar Belt Dressing 


20 Years on the Market without a Complaint 


When writing to Advertisers please mention Mitt Supriies. 
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PLL QUPP LOS 


MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. 

NAME PLATES 
The Hoggson & Pettis Mfg. Co. 

AND SCREWS 

The National Acme Co. 


Michigan Lubricator Co, 
Sherwood Mfg. Co 
OIL GAGES (LEVEL) 
Michigan Lubricator Co, 
OIL PUMPS, HAND 
Michigan Lubricator Co, 
OIL WELL ACCESSORIES 
The Wm. Powell Co. 
OILERS, MULTIPLE FEED 
Detroit Lubricator Co, 
Michigan Lubricator Co. 
Sherwood Mfg. Co 
OLLERS, PUMP 
Gustave L.idseen Co. 


OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co, 
Michigan Lubricator Co, 
The Wm. Powell Co. 
Sherwood ('o 
The D. T. Williams Valve Co. 
OLLSTONES 
The Cleveland Stone Co, 


PACKING, AMMONIA 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
PACKING, HYDRAULIC 
Alexander Brothers 
Chicago Belting Company 
Chicago Rawhide Mfg. Co. 
Diamond Rubber Co., Inc. 
General Asbestos & Rubber Co. 
Metric Packing Co. 
New York Belting & Packing Co. 
The Watson-Stillman Co. 
PACKING, LBATHBR 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
PACKING, PISTON 
Diamond Rubber Co., Ine. 
General Asbestos & Rubber Co. 
Metric Packing Co. 
PACKING, RING 
Diamond Rubber Co., Inc. 
General Asbestos & Rubber Co. 
New York Belting & Packing Co. 
PACKING, RUBBER 
Diamond Rubber Co., 
General Asbestos & Rubber Coa. 
Hewitt Rubber Co. 
Metric Packing Co., Inc. 
New York Belting & Packing Ce. 
PACKING, SHEET 
Diamond Rubber Co., Inc. : 
General Asbestos & Rubber Coa. 
Goetze Gasket & Packing Co. 
“Jenkins '96'’—Jenkins Bros. 
Metric Packing Co., Inc. 
Mew York Belting & Packing Co. 
PACKING, VALVE STEM 
Diamond Rubber Co., Inc. 
General Asbestos & Rubber Co. 
Metric Packing Co., Ine. 
New York Belting & Packing Oe. 
PAINT, SILICA-GRAPHITB 
Joseph Dixon Crucible Co 
PAPER, ASBESTOS 
Asbestos Products Company 
PASTE, SOLDERING 
Chicago Solder Co 
PEGS OR PINS, RAWHIDE 
Chicago Rawhide Mfg. Co 
PIPE CLAMPS 
M. B. Skinner Co. “Emergency” 
PIPE SADDLES 
M. B. Skinner Co. “Skinner” 
PIPE THREADING TOOLS 
Armstrong Bros, Tool Co, 


The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 


PIPE, HIGH PRESSURE 
The Watson-Stillman Co 


OIL CUPS, GLASS AND BRASS BODY 


PIPE, STEEL 
National Tube Co. 
PLATES, BASE 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
PLATES, FLOOR AND CEILING 
The Penn Engineering Co. 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
Sherwood Mfg. Co. 
The D. T. Williams Valve Co. 
The Wm. Powell Co. 
POLES, TUBULAR STEEL 
National Tube Company 


POLISHING MACHINES 
St. Louis Machine Tool Co, 


POWER PUMPS AND DEEP WELL HEADS 


KE. Myers & Bro, Co 


POWER TRANSMISSION APPLIANCES 


Arguto Oilless Bearing Co. 

Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 

The Hill Clutch Co. 

W. A. Jones Foundry & Machine Co. 
The Medart Company 

The Moore & White Co. 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 

T. B. Wood's Sons Co. 


PRESSES, DRILL, JEWELERS’ SENSITIVE 


Leiman Bros. 


PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co. 
PRIMING CUPS 
Detroit Brass & Matleable Works 
Detroit Lubricator Co, 
Michigan Lubricator Co, 
McRae & Roberts (Co 


PROTECTORS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
PULLEY COVERING 
Chicago Rawhide Mfg. Co. 


PULLEYS, CAST IRON 


Birkle Machine Works 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Hill Clutch Co. 
The Jeffrey Mfg. Co. 

. A. Jomes Foundry & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood's Sons Co. 


PULLEYS, CONVEYOR 
Hi. W. Caldwell & Son Co, 
The Jeffrey Mfg. Co. 
The Medart Company 
T. B. Wood's Sons Co. 


PULLEYS, FLANGE 


Dodge Manufacturing Corporation 
The Hill Clutch Co, 

W. A. Jones Foundry & Machine Co. 
The Medart Company 

The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 

Saginaw Mfg. Co. 

T. B. Wood's Sons Co. 


PULLEYS, FRICTION CLUTCH 


Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Corporation 
Ege Hill Clutch Co. 

W. A. Jones Foundry & Machine Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
T. B. Wood's Sons Co. 


PULLEYS, GROOVED 


Birkle Machine Works 

Dodge Manufacturing Corporation 
W. A. Jones Foundry & Machine Co 
Reeves Pulley Co. 

The Ohio eee Pulley Works, Inc. 
Saginaw Mfg. Co 

The Medart 

T. B. Wood's Sons Co. 


PULLEYS, IRON CENTER 


Dodge Manufacturing Corporation 
The Medart Company 

The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 

Saginaw Mfg. Co. 

Superior Pulley Co. 

T. B. Wood's Sons Co. 


PULLEYS, LOOSE 


Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Hill Clutch Co. 

A. Jones Foundry & Machine Co 


The Medart Company 

The Ohio Valley Pulley Works, Ine. 
Reeves Pulley Co. 

Saginaw Mfg. Co. 


St. Louis Machine Tool Co, (roller bearing) 


T. B. Wood's Sons Co. 


PULLEYS, MOTOR 

erg Machine Works 

. Jones Foundry & Machine Co. 
The Ohio Valley Pulley _— Inc. 
Paragon Paper Pulley Co 
Saginaw Mfg. Co. 
Superior Pulley Co, 
T. B. Wood's Sons Co. 


PULLEYs, PAPER 
Paragon Paper Pulley Co. 
Superior Pulley Co, 
PULLEYS, STEEL 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 


PULLEYS, STEP AND TAPER CONE 


Dodge Manufacturing Corporation 
Ww Jones Foundry & Machine Co. 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co. 

PULLEYS, WOOD SPLIT 


Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
PUMP JACKS 
I Kk. Myers & Bro. Co, 
PUMPS, GAS AND VACUUM 
Leiman Bros. 
PUMPS, HAND AND POWER 
F. E, Myers & Bro. Co. 
PUMPS, JET 
American Injector Co. 
PUMPS, MINE 
F. E. Myers & Bro, Co. 
PUMPS, OIL 
Detroit Lubricator Co. 
Leiman Bros. 


The Pickering Governor Co. 
Sherwood Mfg. Co. 


PUMPs, STEAM 
Voet Brothers Mfg. Co, 

PUMPS, TANK 
F. E. Myers & Bro, Co. 

PUNCHES AND DIES 
Royersford Foundry & Machine Co. 
PUNCHES, SCREW 

Lovejoy Tool Works 


RAILS, ELECTRIC MOTOR 
Birkle Machine Works 


RASPS 
Delta File Works 
RATCHETS 
Armstrong Bros. Tool Co. 
REAMERS 


Cleveland Twist Drill Co. 
National Twist Drill & Tool Co. 
The Whitman & Barnes Mfg. Co. 


REELS, ELECTRIC LIGHT EXTENSION 


The Cincinnati Specialty Mfg. Co., Inc. 
RESEATERS, VALVE 
M. B. Skinner Co. “Skinner” 
ROPE DRIVES 
Dodge Manufacturing Corporation 
H. W. Caldwell & Son Co. 
The Hill Clutch Co. 
The Medart Company 
T. B. Wood's Sons Co. 
ROPE, WIRE 


Wickwire Spencer Steel Corp. 
RUBBER GOODS, MECHANICAL 


Diamond Rubber Co., Inc. 
General Asbestos & Rubber Co. 
Hewitt Rubber Co, 

Jenkins Bros. 

New York Belting & Packing Co. 


SAFETY DEVICES 


The Crescent Machine Co.* 
Dodge Manufacturing Corporation 


SAND BLAST OUYFTTS 


Leiman Bros. 
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ICTOR 


HACK SAW BLADES 


are bacKed by 
Victor Service 


Victor All Hard and Flexible Blades for hand 
frames and Victor All Hard Blades for light 
| machine work are made of special tungsten 
alloy steel and give you special service. 


Victor Service includes full information on 
hack saw blade use, advice on metal cutting, 
price lists, etc. Write us and let us help you 
to lower production costs. 


VICTOR SAW WORKS 


MIDDLETOWN, N. Y. 


2009-28 


They’re Safe to Use 


BLUE GRASS Sanitary Wipers are 
safe for the engineer, machinist and 
all others who use wiping cloths in 
their work. They are better than 
waste. To make them perfectly safe 
for handling, they are washed in boil- 
ing water, sterilized and disinfected 
in powerful chemicals. Blue Grass 
Wipers are endorsed by health 
officials. 


Mill supply and hardware jobbers 
write for special proposition on this 
high grade line of sanitary wiping 
cloths. Jobbers have our full co- 
operation. 


Louisville Sanitary Wipers Co., Inc. 
| Manufacturers 


Louisville, Kentucky 


Insist on BLUE GRASS 
SANITARY WIPERS 


Moncrieff 
vs. “Private Brand” 


Gauge Glasses 


EFENNES 
SFOR UW. 


A letter typical of many we receive 


“June 2, 1923. 

“We have recently had a series of slight accidents through 
the explosion or breaking of gauge glasses. Our latest pur 
chase happened to be made from a jobber who sells a gauge 
glass under his private brand. These seem to be the ones that 
are causing the accidents. 


“Before making further purchases of gauge glasses we 
are desirous of having information as to the different char 
acteristics of the gauge glass offered by you, and information 
pertaining to the pressure the glass will stand.” 


JOBBERS Nore 


“Private Brand” Gauge Glasses 
Accidents 
Lost Customers. Does it pay? 


If wanting printed matter we shall be glad to receive your 
requests and co-operate with you. 


PERTH brand for Standard Steam Pressure up to 200 Ibs. 
UNIFIC brand for High Steam Pressure up to 400 Ibs. 


H. A. Rogers Co. 


87 Walker St., 
NEW YORK 


“Making Good”’ 


“Making good” means that “De- 
pendable” Iron and Brass Goods 
must satisfy every plumber, steam- 
fitter, lineman, engineer and field 
superintendent. They must be 
made of carefully selected raw ma- 
terial and by painstaking mechan- 
ics, and the final test must be so 
| | severe that an imperfect article 


cannot get by. 


“Dependable” products have been 
making good for thirty years. Any 
reputable dealer can furnish them. 
Why not specify “Dependable” on 


your next order? 


DETROIT BRASS & 
MALLEABLE WORKS 


Detroit Michigan 
SoleManufacturers 


The “DEPENDABLE” Line 


4 
ROGERS 
= saws \ \.. 

2 
© 
| 
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SAWS, BAND 
The Crescent Machine Co. 
Sidney Machine Tool Co, 
SAWS, HACK 
Victor Saw Works 
SAWS, HACK (Machines) 
Racine Tool & Machine Co. 
SAWS, SWING, CUT-OFF 
Crescent Machine Co. 
SCREWDRIVERS, ELECTRIC 


The Black & Decker Mfg. Co. 
N. A. Strand & Co, 


(Blades) 


The 


SCREW MACHINES, AUTOMATIC 
The National Acme Company 
SCREW MACHINE PRODUCTS 
The National Acme Company 


Pressed Steel Co 


SCREWS, CAP AND SET 
The Cleveland Wrought Products Co, 


The National Acme Company 

Strong, Carlisle & Hammond Co. 
SCREWS, SAFETY SET 

Allen Mfg. Co, 

The Bristol Company 

The National Acme Company 

Standard Pressed Steel Co. 

Strong, Carlisle & Hammond Co. 


SEPARATORS, OIL AND STEAM 
The D, T. Williams Valve Co. 


SHAFTING 
Bond Foundry & Machine Co 
Chicago Pulley & Shafting Co. 
Cumberland Steel Co 
Dodge Manufacturing Corporation 
The Hill Clutch Co 
The Jeffrey Manufacturing Co, 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co, 


Standard 


T. B. Wood's Sons Co. 
SHAFTING, TUBULAR (MATERIAL FOR) 
National Tube Company 
SHARPENERS, KNIFE 
The Cleveland Stone Co 
SHEAVES, MANILA AND WIRE ROPE 
The Hill Clutch Co 


The Medart Company 
T. B. Wood's 


Sons Co 


SVES AND SOCKETS, DRILL 


Lovejoy Tool Worl 

SHELES, EXPANSION DRILL 

SOLDER, BAR AND WIRE 
Chicago Solder Company 
SOLDERING COPPERS, FLUX, PASTE AND 

SALTS 
Chicago Solder Company 
SPROCKETS 

H. W. Caldwell & Son Co 


The Jeffrey Manufacturing Co. 
W. A. Jones Foundry & Machine 
The Medart Company 

STANDS, ROLLER BEARING 
St Louis Machine Tool Co 
STEAM PUMPS 


\ t £ M 
STEAM SPECIALTIES 

American Injector Co 
! i Works 


ator Co 


Works 


Injector Co, 
M ‘ 


c<inner 


Mfg. Co 


STRAINERS 
American Injector Co. 
Michigan Lubricator Co 
Chicago Belting Co. 
Chicago Rawhide Mfg, Co. 


LEATHER 


Chas, A. Schieren Co, 
I OW ams & Son 

TACKLE BLOCKS 
Marine Decking & Supply Co, 


TANKS, SEAMLESS STEEL 
Tube Company 
TAPS, COLLAPSING 

Acme Co. 

RUBBER, INTERLOCKING 
Belting & Packing Co. 
TIRES, AUTOMOBILE 
Rubber 


National 


The National 


TILING, 
New York 


Inc. 
TOOLS, BORING 
Armstrong Bros, Tool Co. 
TOOLS, ELECTRICAL 


Decker Mfg. Co. 
Tool Co. 


Diamond Co., 


Black & 
U. S. Electrical 
TOOLS, MACHINISTS’ 

American Swiss File & Tool Co. 

Armstrong Bros. Tool Co. 

W iams & Co, 

TOOLS, PLUMBERS’ AND STEAMFITTERS’ 
The Oster Mfg. Co. 
Toledo Pipe Threading 
Wulworth Mfg. Co. 


TOOLS, VALVE 


Machine Co. 


RESEATING 


M. B. Skinner Co. “Skinner” 

TORCHES, BLOW 
Clayton & Lambert Mfg. Co, 
Geo. W. Diener Mfg. Co, 


TRANSMISSION, VARIABLE SPEED 
The Moore & White Co. 
Reeves Pulley Co. 
TRAPS, STEAM 
Armstrong Machine Works 
G. M. Davis Kegulator Co 
Nason Manufacturing Co. 
Strong, Carlisle & Hammond Co. 


Lb. T. Williams Valve Co. 
TROLLEYS 
Lo joy Tool Works 


TUBES, BOILER 
Company 
TUBING, 

Belting & 

TUBING, STEEL 
Tube Co. 

UNIONS, BRASS AND IRON 

Illinois Malleable Iron Co, 
Walworth Mfg. Co 

VALVE LEATHERS 
3elting Co 
Rawhide Mfg. Co. 

VALVES, AIR 
ass & Malleable Works 


RUBBER 


New York Packing Cop. 


National 


Chicago 
Chicago 


letroit Br 

The Penn Engineering Co. 
Sterling & Skinner Mfg. Co, 


VALVES, BALANCED, FLOAT 
M n Regulator Co 


VALVES, BLOW OFF 


Ter Bre 

r W . Powell Co, 

Mr I r. Willi s Valve Co 
W t Mfg. Co 


VALVES, CHECK 


The D. T. Williams Valve Co. 
Walworth Mfg. Co. 
The Watson-Stillman Co, 


VALVES, HYDRATLIC 
Jenkins Bros. 
The Wm. Powell Co. 
Henry Vogt Machine Co, 
Walworth Mfg. Co. 
The Watson-Stillman Co. 
The D, T. Williams Valve Co. 


VALVES, POP SAFETY AND RELIEF 


Detroit Lubricator Co, 
The Wm. Powell Co. 
Walworth Mfg. Co. 


VALVES, PRESSURE 
G. M. Davis Regulator Co. 
Mason Regulator Co. 
Walworth Mfg. Co. 


VALVES, PUMP, RUBBER 
Diamond Rubber Co., Ine. 
Jenkins Bros. 
New York Belting & Packing Co. 


VALVES, RADIATOR 
Capitol Brass Works 
Detroit Brass & Malleable Works. 
Detroit Lubricator Co. 
Jenkins Bros. 
Michigan Lubricator Co, 


REGU LATING 


The Ohio Brass Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 


The D. T. Williams Valve Co. 
VALVES, THROTTLE 


Detroit Lubricator Co. 


Jenkins Bros. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 


VISES, BENCH 
Parker Co. 
Mfg. Co. 
VISES, PIPE 
Armstrong Bros, Tool Co, 
The Chas. Parker Co, 
Toledo Pipe Threading Machine Co. 
Walworth Mfg. Co. 
WASHERs, 
Belting Co. 
Rawhide Mfg. Co. 
WASHERS, METAL 
The Cleveland Products Co, 
WASHERS, RUBBER 
Rubber Inc. 


The Chas, 
Walworth 


LEATHER 
Chicago 
Chicago 


Wrought 


Diamond Co., 


New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
The J. Milton Hagy Waste Works 
WATER CLOSETS, FROST PROOF 
Jos, A. Vogel Co. 
WATER GAGES 

Michigan Lubricator Co, 

WHEELS, GRINDING 
The Cleveland Stone Co, 
New York Belting & Packing Co. 


Sterling Grinding Wheel Co, 
WIPING CLOTHS, MACHINERY 
The J. Milton Hagy Waste Works 
Louisville Sanitary Wipers Co., Ine. 
WIRE BRUSHES 
Pilley Packing & Flue Brush Mfg. Co. 
WIRE ROPE 
Steel Corp. 
WIRE SOLDER 
Solder Co. 


WOODWORKERS, VARIETY 
Machine Co, 
Machine Tool Co. 


WRENCH SETS 


Spencer 


Chicago 


(reseent 


Sidney 


Armstrong Bros 


Tool Co 
Strong & H nond 
The Robe & Malleable Works J. H. Williams & Co, 
The Picl Governor Co WRENCHES, ADJUSTABLE 
The Wh well Co The Wn Powell Ca 
H. A. Rogers & Co. The DP. T. Williams Valve Co. Walworth Mfg. Co. 
Walworth Mfe ete Walworth Mfg. Co J. H. Williams & Co, 
The D. T. Williams Valve Co VALVES, COLD WATER, BALATA WRENCHES, ENGINEERS’ & MACHINISTS’ 
STEEL STAMPS AND MARKING DILES Victor Balata & Textile Belting Co. ke Bros, Tool Co. 
filliiams & Co, 
The Hoggson & Pettis Mfg. Co VALVES, GATE, GLOBE AND ANGLE peta HE PIPE 
‘RENCHES, 
STENCILS, SHIPPING Detroit Brass & Malleable Works 4 ‘ 
: Moore Drop Forging Co, 
The Hoggson & Pettis Mfg. Co. Th Walworth Mfg. Co. 
J. H. Williams & Co, 
Moore Drop Forging Co re a WRENCHES, PIPE, CHAIN 
Walworth Mfg. Co i. si Armstrong Bros. Tool Co. 
VALVES, HIGH PRESSURE 5. H. Williams & Co, 
STOCKS AND DIES jenkins Bros : 
armstrong Bros. Tool Co Tne Chic Brass Co WRENCHES, SOCKET 
The Oster Mfg. Co The Wm. Powell Co Armstrong Bros. Tool Co. 
Toledo Pipe Threading Machine Co Henry Vogt Machine Co, The Black & Decker Mfg. Co. (electric), 
O4 
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A Fine old Lace 


in a new package 


COCHECO & ORIOLE 
CUT LACE 


Now packed in neatly labeled boxes, each 
containing 100 ft. Each lace put up in oil-proof 
envelope, as illustrated. Keeps lace clean and 
orderly. 


Made in Dover, N. H. by 


I. B. WILLIAMS & SONS 


71-73 Murray St. 14-16 N. Franklin St. 157 Summer St. 


NEW YORK CHICAGO BOSTON 


Do You Know? 


THAT the manufacture of 
Chain is one of the oldest of the 
metal working industries, and is 
surrounded by romance and tradi- 
tion ? 


THAT it requires years of ex- 
perience and contact with the in- 
dustry to understand the peculiar 
requirements of Chain users and 
to make satisfactory Chain for 
every purpose? 


THAT there is FORTY 
YEARS OF EXPERIENCE 
back of our Chain products, with 
an organization, including officials 
and board of directors, who are 
experienced Chain men? 


It’s All in Knowing How! 


Write us for prices. 


United States Chain & Forging Co. 
Union Trust Bldg., Pittsburgh, Pa. 


Makers of Complete Lines of Chains for 
All Commercial and Industrial Purposes 


Plants at York and McKee's Rocks, Pa.; Columbus and 
Marietta, Ohio; Huntington, W. Va. 


Mill Supply Buyers’ Guide 
1924 EDITION 
Will be out of the bindery in 


January 
For |7 years it has served you 
Under the title of 
Buyers’ Reference Section 
of Engineering Directory 
It will be built to order 
for all manufacturers 
Who sell the Mill Supply Jobber 
Special advertising rates for 
All advertisers in MILL 
SUPPLIES 
Classification of products under 
Eight major divisions. 

Link your MILL SUPPLIES 
advertising with the Buyers’ 
Guide. 

Send for details to 


THE CRAWFORD PUBLISHING CO. 
537 South Dearborn St., Chicago 


Gtrand 


TRADE MARK 


FLEXIBLE SHAFTS 


AND 


EQUIPMENTS 


STRAND flexible 
shafts and equipments 
have been on the mar- 
ket for many years and 
are used in a great 
variety of industries. 
They are made in sev- 
eral types and sizes and 
for many purposes. 


WE ORIGINATE, 
DESIGN 
AND BUILD 


We wind our own flex- 
ible shaft cores in our 
own factory. 


Type MPS 


Send for Catalog 
Y, HP. 


Manufactured by 


N. A. STRAND & CO. 


5001-5009 No. Lincoln St. CHICAGO 


When writing to Advertisers please mention MILt Suppiias 
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HILL 
Friction Clutches 


(Smith Type) 


Do customers in your territory know you can supply 
them with Smith Type Hill friction clutches? 


Get your share of the business. 


Write for Bulletins, and Clutch Catalog, too. Every 
Dealer should have them for reference. 


THE CLUTCH co. 


Cleveland, O. New York Offices, 50 Church St. 


A Merry Christmas 
To All Dealers in 


PARKER VISES 


The Charles Parker Co. 
Master Vise Makers 
Meriden, Conn., U. S. A. 


They 
“Grip Like 
a Grizzly” 


Every type of lathe chuck any 
shop requires—and the strength 
and endurance it demands. 


Write for Catalog 


The Hoggson & Pettis Mfg. Co. 
New Haven, Conn., U.S. A. 


Reputation~a Valued Dealer 
Asset 


It's an advertised article—a 


human one—with a reputa- 
a tion for quality and de- 
pendability. 


Sy 


vou our latest 
atalog? 


For cleaning and polishing 
there is nothing better than 


FIDELITY BRANDS 


Fifty-three Years of sin- 
cere effort to furnish 
the highest quality of 
material and service to 


the Mill Supply Trade. 


We solicit your inquiries for Cotton Wiping 
Waste, Journal Box Packing, Wiping Rags, 
Cheese Cloth, Prepared Wool and Grease. 


The J. Milton Hagy Waste Works 


Fidelity Mills 


Philadelphia, U. S. A. 


96 
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BIRKLE Cast Iron Motor Pulleys AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 


Up to 12” Diameter shipped 
within Twelve Hours 


Motor Rails 


Carried in stock for immediate 


shipment. 


Telephone Monroe 7053-54 
Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


BIRKLE MACHINE WORKS American Swiss File & Tool Co. 


Ave. Citenge, 410-416 Trumbull St., Elizabeth, N. J. 


We have customers who have been buying from 
us for thirty-five years. Better join our family. 
The next time you need any Engine and Boiler Trimmings, Plumbers’ 


Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 


ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone Cedar 74 


Made in a num- 
ber of sizes and 
A tool for cut- models for han- 

ting bolts, rods, dling various 

inally perfecte and for special 

For Conveyor Service for the black- | purposes.” Sold 

For everything from seeds to cinders. Interesting data smith and car- by heavy hard- 
available of Stanley’s making new records for belting riage - building | +1 ware and_ tool 
service in terrific heat and other bard conveyor service trade, now used + supply houses 
We get out on the job if desired te help the jobber's : all over the _ +4 everywhere. The 
salesman win his order . world in shops, i eB name Porter is 
STANLEY BELTING CORPORATION factories and on i on every tool 
15-17 N. Jefferson St., Chicago construction. ? " guaranteed by 


Our Standard— 


It is our aim at all times to make the name 
“PARAGON” mean to the purchaser an assurance 
of intelligent and faithful workmanship, and conse- 
quently that good quality which gives ultimate satis- 
faction. 


Quality is 
the best 

assurance 
of satisfaction 
Prompt deliveries of Paragon Paper Pulleys 


Jobbers: Please write for price list and discount sheet 


PARAGON PAPER PULLEY COMPANY, 275 6th St., Milwaukee, Wis. 


When writing to Advertisers please mention Mitt Supprigs. 
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KULL QUPPLIBS 


Alphabetical Index to Advertisers 


M 


Advance Car Mover Co 91 Marine Decking & Supply Co... 72 
Alexander Brothers Mason Reeulator Co 
Allen Mfg. Co., Inc 78 MeRae & Roberts Co., The........ 
American Company Medart Company, The..... 12 and 6S 
American Sole and Belting Leathe r Tanners 38 Metric Packing Co., Inc... t _ 66 
American Swiss File & Tool Co 97 > - = - 
Appleton Car-Mover Co gn) Michigan Lubricator Company 54 
Arguto Oilless Bearing Co a9 Moore Drop Forging C 
Armstrong Bros ool Co 18 Moore & White Co., Tae 78 
Armstrong Machine Works 62 Mullins Body Corporation... 56 
Asbestos Products Company Myers, F. E., & Bro. Co 86 
Atlantic Manufacturing Co 4] 
N 
Nason Manufacturing Co......... 

Birkle Machine Works 97 National Acme Company, The... D4 
Black & Decker Mfg. Co 1 National Tube Company , 2 
Bunting Brass & Bronze Co., The 14? New York Belting & Packing Co ed 
Burrell Belting Co 84 Oo 


Ohio Brass Co., The_...... 13 


Caldwell, H. W., & Son Co = Ohio Valley Pulley Works, Ine. 30 

Capitol Brass Works gq 

Champion Blower & Forge Co 
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> expansion Bolt Co <4 Parker, Charles Co., The 96 

Cc Pulley & Shafting Co 21 Peerless Manufacturing Co......... 
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Cleveland Stone Co.. The Pickering Governor Co., The....... TH 

Cleveland Twist Drill Co 25 Villey Packing & Flue Brush Mfg. Co . 82 

Cleveland Wrought Products Co. The 7 Porter, H. W 97 

Clipper Belt Lacer Co “4 Powell, William, Co., The............. : « 00 

Crescent Belt Fastener Co 62 


Creseent Machine Co., The 68 Rn 


Cumberland Steel Co ran Racine Tool & Machine Co_....-.. St 
D Reeves Pulley Co 
Richmond Belt Dressing Mfe. Co. Ine 82 
Detroit Belt Lacer Co A. Rhoversford Foundry & Machine Co 52 
Detroit Brass & Malleable Works a3 s 
Detroit Lubricator Co 9 
Diamond Rubber Company, Ine.. The 2g Savinaw Manufacturing Co 2 
Diener, Geo. W., Mfg. Co rH Saint Louis Machine Co 82 
Dixon, Joseph, Crucible Co 76 Schieren, Charles A., Company 74 
Dodge Manufacturing Corporation 8-237 Sherwood Mtge. Co 
Duryea Manufacturin Co AS Sidney Machine Tool Co He 
K Skayvef Ball Bearing Company 17 
Skinner, M. Co su 
Ind mont Machine Co, Ime Standard Pressed Steel Co ae 
Stanley Belting Corporation “7 
¢ Sterling & Skinner Mfg. Co “8 
Stewart Manufacturing Corporation 20 
Hammond Co Back Cover 


i Companys 
Taylor, Halsey W., Co... The 
J. Milton, Waste Works Toledo Pipe Threading Machine Co 
Harker Ne 
Harris, Arthur, & Co 12 t 
Hettrick Manufacturing Co.. Th United States Chain Forging Co 
Hlewitt Rubber Co ‘ United States Kleetrical Tool Co i 
Hill Cluteh Co., The 
Hogeson & Pettis Mfg. The 


Vietor Balata & Textile Belting Co su 

Vietor Saw Works 

IHinois Malleable Iron Co Nowet, Josepn A.. Co 
Indianapolis Brush & Broom sifg. Vort Bros, Mfg. Co 
Vout, Henry, Machine Co 


“ 


Jackson, Isaac, Relt Fastener Co 41 
Jeffrey Mtg. Co., The Walworth Co 16 
Jenkins Pros Watson-Stillman Co., The 60 
Jobbers Mfg. Co., The Whitlam, J. Mfg. Co 
Johnson Bronze Company 72 Wickwire-Spencer Steel Corporation 24 
Jones, W. A., Foundry & Machine Co IS Williams, D. T., Valve Co., The 86 
1 Williams, I. B., & Sons 95 
Williams, J. H., & Co 91 
Ladew, Mdward R., Co., Ine 78 Wisconsin Electric Company 
Leather Belting Exchange, The 38 Wood's, T. B., Sons Co..... ae 9 
Leiman Bros 8 7S and Po 96 
Libbey Glass Mfc. Co., The Wright Co 96 
Lidseen, Gustave, Co 8 Y ‘ 
Louisville Sanitary Wipers Co., Ine 92 
Lovejoy Tool Works 82 Yale & Towne Mfg. Co 10 
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SAFETY” SET Screws 


A Good Screw. 

That’s what they all say. 

You can’t break them. 

You can’t twist the heads off. 


You can’t mushroom the points. 


You can’t wear them out. 
BUT you sure can sell them. 


Mac-it Screws are made from a 
special alloy steel and heat 
treated to meet the extreme con- 
ditions as demanded by your cus- 
tomers. 


Made in all sizes. 


Are you one of the many pleased 
Jobbers selling Mac-it Set 
Screws? 


If not—just drop us a line and we 
will send you samples for test 
and quote you prices. 


THE STRONG, CARLISLE 
& HAMMOND CO. 
Cleveland, O. 


BRANCHES: 


Boston Philadelphia Detroit 
New York Chicago 


PRINTED BY ATWELL PRINTING & BINDING CO., CHICAGO, ILI. 
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